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POLICY CLAUSE IS ALTERED 


Formerly There Were No Refunds 
For Repairs Made Basis of 
Claims Against Insurers 





Marine underwriters recently agreed 
io allow a return of premium for lay-up 
f lake vessels during the navigating 


neriod even though the vessel is under 
epairs for underwriter’s account, pro- 
ided such repairs are not essential to 
the seaworthiness of the vessel. 
Previous to this change, the policy pro- 
vided—“that no vessel shall be deemed 
laid up during any period when such 
vessel is undergoing repairs any part of 
vhich are made the basis of a claim 
against these or any other underwriter 
under this or any other policy, and no 
return of premium shall be made in re- 
spect of any such period.” 

The theory of the above clause was 
that the owner, having made a claim, 
was not entitled to any refund of pre- 
mium. 


Theory of New Provision 


The new clause was granted on the 
theory that by giving a refund an in- 
lucement would be offered to have re- 
pairs made during the navigating seascn 
vhen repairs may be made more cheap- 
ly than during the Winter lay-up. 

The new clause which may be attached 
the Lake Hull form reads as follows: 
“Notwithstanding anything herein to 
the contrary, return of premium for lay- 
up between July 14, midnight, and No- 
vember 30, standard 
may be 


midnight, central 


ime, as provided for herein 
made without regard to underwriter’s in- 
terest in repairs providing such repairs 
are not in the opinion of underwriter’s 
‘urveyor, given in writing, necessary and 
essential for the seaworthiness of the 
vessel, the statement of underwriter’s 
‘irveyor to be binding on both assured 


and the underwriters.” 
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Some Are Watchful 


The experienced dispenser of publicity knows that 
of, say, a hundred men 80 do not protest, to say it mildly, 


at putting their names favorably into print. 


Perhaps 15 


of the remainder will emphatically say “No!—oh, no,” two 
of three times, but the third time will murmur it so 


gently as scarcely to be heard. 


The other 5 do mean 


what they say. The liking for publicity is almost universal, 


and obtaining it is “good business.” 


Mention in the local newspaper, or in an insurance 
journal, or in his Agency bulletin, or his Company's 
Agency magazine, of an underwriter’s good piece of work. 
or of a production record, or of addressing a company 
convention, or of a promotion, or of a community service 
or honor, may increase his self-confidence or, shown to a 
prospect, strongly help to bring the signature, or please 
his family, and, in some cases, make them better satisfied 


with his vocation. 


And, frequently, the whole member- 


ship of an Agency is gratified by such publicity accorded 


to one of themselves. 


Some General Agents are watchful to do their asso- 


ciates this service. 


Unfortunately others are not. 


They 


do not realize, or are indifferent, that such publicity 
fosters morale, although they know that morale affects 


production. 


MUTUAL LIFE INSURANCE CO. 


WM. H. Kinocs.ey, President 


Independence Square 


PHILADELPHIA 




















Examination Results 
Show 1,534 CLU’S 


1,150 Took All or Part of Exami- 
nations in June, 1938, a New 
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DEAN McCAHAN’S REPORT 


Seven Candidates Successfully Com- 
plete Series in Life Insurance 
Agency Management 








The American College of Life Under- 
writers through Dean David McCahan 
yesterday announced results of the 1938 
examinations revealing a broad growth 
in the work of the college as the largest 
number ever to sit for the examinations 
in one year took part in the 1938 series. 
Seventy-eight colleges and universities, 
cooperating with the American College, 
served as examination centers. Total 
number of those now qualified as Char- 
tered Life Underwriters is 1,53. 

At the June examinations in Life In- 
surance Agency Management held con- 
currently with the CLU examinations, 
seven candidates completed the program 
this year and will be awarded the certifi- 
cate in Life Insurance Agency Manage- 
ment by the American College at the 
twelfth annual conferment in Houston, 
Tex., on September 22. 

Twenty-two candidates from 
cities in ten states took either or both 
of the two parts into which the man 
agement examinations are divided. Only 
persons who have previously passed all 
of the CLU examinations and earned the 
CLU designation or certificate of profi- 
ciency are eligible to take management 
examinations. The total who have quali- 
fied for the management certificate now 
stands at fifty-seven. 

The seven who completed the man- 
agement examinations this year are W. 
Roy Carrick, general agent, Aetna Life, 
Worcester; Ernest J. Clark, Jr., agency 
supervisor, John Hancock, Baltimore; 
Roswell W. Corwin, educational director, 
New England Mutual, New York City; 
Elmer V. Gettys, agency supervisor, 
Bankers Life Co., Pittsburgh; Morris 
Meyer, assistant manager, Metropolitan 
Life, Baltimore; Warren R. Purcell, as- 
sistant general agent, Aetna Life, Wor 
cester, and Hale C. Whitcomb, broker, 
Chicago. 

151 Complete CLU Exams 

In June 1,150 candidates took 
part of the required examinations for 
the Chartered Life Underwriter desig- 
nation. The number was the largest 
that has taken the examination in any 
year, the previous high was June, 1936, 
with 980 candidates. In June, 1928, the 
first year of the American College, thi: 
ty-four took the examinations. 

The 1,150 taking this year’s examina 

(Continued on Page 13) 
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THERES YOUR SAFE WAY TO SECURITY! 


yy want it, of course—the chin-lifting 


conviction that, come what may, the future 


is safe for those you love and for yourself. 

But which is the surest way to that security? 
What financial plan best fits your own and your 
family’s future money needs? What method is 
safest, most economical? 

Intelligent questions, these—and to solve them 
intelligently, make use of the man who knows 
the safe way to security—the life insurance agent 
—expert in human needs, guide to a safer future, 
bringer of the intimate human experience of that 
kindliest business in the world: Life Insurance. 

With you he will analyze the amount of money 
your family would need, should you die—cash, 
monthly income, reserves for emergencies and 
your youngsters’ education; and how much you'll 
need for your dreamed-of retirement income, 


if you live. He will help you draw up your 


48 
own individual plan for meeting those needs. ll 


A LIFE INSURANCE COMPANY 


You'll find in the Northwestern Mutual repre- 
sentative just the friendly adviser you want. He 
will show you how the Northwestern Mutual’s 
flexible Ordinary Life Policy can be fitted 
precisely to your needs—to be in fact your 
EXTRAORDINARY Life Plan of Security, live 
or die. He will watch over your plan through the 
years—revising it whenever changing needs may 
demand. He will explain how you share mutu- 
ally, through this plan, in the safely diversified 
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ON DOLLAR ESTATE 
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CRLRAORDINARY ste Pian 


Billion Dollar assets of this strong 81-year-old 
organization, operated for the benefit of more 
than 650,000 members. 

Talk to this man. Tell him exactly what you 
want to accomplish. And do it now—for security 
dies of postponement. He will show you the safe 
way to achieve that security. 

Send for an interesting Preview of Security, showing exactly 
how the EXTR AORDINARY Life Plan worked out forone 


man of average earnings. Mail the coupon for your copy. 


we CUS 


ce COMPANY 


THE NORTHWESTERN MUTUAL LIFE 
INSURANCE COMPANY 
720 E. Wisconsin Ave., Milwaukee, Wisconsin 


With no obligation to me, you may send the “Preview 
of the Extraordinary Life Plan. 


This advertisement of THE NORTHWESTERN MUTUAL is one of a series appearing monthly in THE SATURDAY EVENING POST. 
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Chicago Ass'n, Now Largest In 


Joy M. Luidens, Its Efficient Executive 
Secretary, Has Been Important Factor in 


Putting Life Underwriters Group Up in Front 


When recently the Chicago Association 
{ Life Underwriters, Inc., drove by the 


where her responsibilities grew as did 
her reputation as one of the best effici- 


embership, 


Half Century Old 


arranged for 


For 


association has 
councils in various offices 


tion the 
advisory 


life Underwriters Association of New ency experts in the shoe business. The purpose of closer co-operation between 
York City, Inc., in number of members future looked all set, but when her con- agencies and the association there is an 
nd became the association with the cern decided to move East Miss Luidens advisory council composed of one mem- 


argest membership in the United States 


made a decision too, which was to con- 


ber from each agency, agencies qualify- 


oo one familiar with the Chicago situa- tinue living in Chicago, She learned ing for membership on council if there 
ion expressed surprise In its half shorthand in a night school; also, got are five or more members of the associa- 
entury of existence the fe “hicago associa- engagements singing in churches. She is tion in the agency. Ejighty-one agencies 
ion has perfected a technique which a contralto and member of the Russian now have membership on the council. 


tas been copied in some aspects in many 
arts of the country. For one thing, it 
sa decidedly cohesive body. It is an 
ganization in which the membership 
nterest is city wide; in which the gen- 
rl agency and managerial offices in 
he city take a genuine pride. It is an 
ganization where the responsibilities 
f committee appointments are shoul- 
ered with considerable satisfaction and 
here there is plenty of pep. It knows 
here it is going and has succeeded in 


choir. 
Goes Into Insurance Work 

One day she met S. T. Whatley, then 
general agent of Aetna Life, Chicago, 
now vice-president of that company. That 
was in 1929. After that meeting the idea 
of being associated with life insurance 
appealed to her. As a result of that in- 
terview she was offered a position in the 
Chicago Association of Life Underwrit- 
ers, Inc., and became secretary to Walt 
Tower, then its mz inaging director. Presi- 





During the Fall and Winter months the 
council met each month to discuss ways 
of increasing prestige of association and 
of membership. Agency problems were 
also discussed. 

Chicago Association 50 Years Old 

In December the Chicago Association 
of Life Underwriters will be fifty years 
old. The first meeting was held in the 
old Grand Pacific Hotel in Clark Street 
on December 7, 1888. First president was 
J. W. Janney of the Provident. A. L. 
Chettain, John Hancock was elected first 


reaching a hss variety of objectives. 3 ancocl 
-_ of re — - C a a vice-president; W. S. Swymmer, Phoenix 
Career of Joy Luidens owes, pea with gv - a anc Mutual, second vice-president; John H. 

a . ¢ : now general agent of Ber shire ower a. . at eae aE aa EAS ma oe 
And it is particularly fortunate in hav- aka b» unusually able associat Dolan, Travelers, secretary; J. E. Dean, 
ng as its executive secretary an unusu- eps : able association execu- Northwestern Mutual, treasurer. One 


tive and under his direction the 





= : organ- 13 aes ss ae 
EE. wn nc mene ; ies omenmiian ages) <s ~ ge _ — might pause here and preach a sermon 
ily able personality. That executive sec- ization made fine progress. In January, aye f : ie 
retary is Miss Joy M. Luidens. Her en- : ‘ ; - £ : as after half a oma the companies 
tary is \ joy M. Luidens, £& 1936, he died. After his death Miss Paul Stone-Raymor, Ltd 1b - offi are leadi 
thusiasm for the association, wide ac- : ‘ vas : . E se represented by these officers are leading 
: i oc Bie, tnastiadens. Gains Luidens was made executive secretary. JOY M. LUIDENS companies of A 0g That applies also to 
bears ey Chi Langport oe lo ol She had managed to get along with the the companies represented by the orig- 
mity of Chicago, capacity for getting entire membership and was the logical association are its affiliation and coop- inal executiv mmittee: Ira J. Ma: 
he insurance men to go out and work 3 ‘ . , ° . 2 inal executive committee: ira }. Mason, 
aie « ain dnueiin aniun ot So for the job. When she went with ation with the general agents and man- Aetna Life; O. P. Curran, Equitable 
ss i ome ge s Ge ee ° : . ~ ae P . 
ity in h op oa pores. oh ie neta the assoc Jation in May, 1929, it had 451 agers division, the Life Agency Super- Life Assurance Society; C. H. Ferguson, 
terchip wae ine hid the scenes” con- members. When Mr. Tower died mem- visors of Chicago, the Chicago Life In- Mutual Life: R. H. Eddy, Union Cen- 
bee Ip ie Re ovalr aiceiieet bership was 942. Present membership is surance and Trust Council, the women’s tral: E. H. Kelloge, Home Life. 
e s, have done rengthen- ze ‘ee: ¥3 : 1, f. ge - 
ty : eeciatiats and in increasing 1,655. division. With the exception of the Original membership fee was = for 
confide a f “ sree ge pe a _She became an early convert to the Supervisors all these bodies clear through the first year and $5 thereafter. Eligible 
mn idence o 1e people o ag C.L.U, which was getting under way at the Chicago Association of Life Under- for membership were general agents, 
a the time she was made the association’s writers, and the association gives « al managers and leading agents. 
Recognition of her talents and fine executive secretary. For a time CL.U ical help in activities of those bodies Sie wots ites ten enasetaiion: tei 
otk for the association came in a flood classes were held under the auspices of | The association als sponsors a series its kevnote was struck by E. Mabie, 
f letters and telegrams when news of the association. Now they are held under — each year of business-getter sales clinics president of an Iowa company, who said: 
the membership championship was print- Northwestern University auspices. Th« Also, there is the annual sales congress. “The bringing together of agents on 
lin the newspapers. Daily papers of Chicago association from the start has In Life Insurance Week the Chicago friendly grounds, as this association has 


hicago featured this achievement the 
Daily News giving it nearly a column. 
Among those most pleased were Charles 
Stumes, general agent, Penn Mutual, 


kept the records of the Chicago chapter 
of the C.L.U., and sent out the meeting 
notices. 


leader among life 


associations. 


association has been a 
underwriters’ 

In bringing the managerial and gen- 
into close co-o 





brought them together, leads them to 
respect each other. It establishes a basis 
of mutual respect and confidence, as by 


Among the activities of the Chicago eral agency offices pera- this means they see the — side of 
new president of the association and the man and realize that som > benefits 
\.E. McKeogh of W. A. Alexander & can be gain ed 1 by an in b wen wanes ve of ideas. 

, Tetiring president. Chairman of the % ar an bt stg ind unitv 


nbership committee in the drive which 


Metropolitan Starts Work on Largest 





f interes is raising th 1 « 2 
Chicago over the top was A. W. of interest t itor ” a 
an | ee deg gi rhe dation, I H i P x On the roster of names of presidents 
~ ‘atl at headquarters of the association of this associatio about lf of > 
wold | Sara wie Seis Lntegral Flousing Project Yet Attempted  ji.t's2rssier spost pa of ten 
more ler, librarian, and Kathryn Givodeues, dents price ame " > presidents of life insurance 
kkeeper \n apartment community, self-con- figure has not yet been determined, it companies. Two are now vice-presidents 
Joy M. Luidens was educated in the tained to the extent of stores, theaters, was said. of production of large insurance com- 
at you blic schools of Holland, Mich, and jy gighborhood commissaries, parks and The plot plan of the project shows panies. They are Major Alexander E 
‘curity ‘0 attended the school of music con- i a eee the 129-acre site as a rough square, lying Patterson of the Penn Mutual and S. T. 
ected with Hope College there. Hol- recreational facilities, garages, and cen within the area bounded by East Tre- Whatley of the Aetna Life. Every com- 
1e safe nd, Mich., is a town which has a na-_ tral heating plant, is planned by the mont, Castle Hill, and McGraw Avenues pany represented by the ia of 
nal tulip festival. In that town is a Metropolitan Life for its moderate-rental and White Plains Road and adjoining the Chic ago Association of I jife Under- 
. nally known manufacturer of men’s housing project on the site of the New the Hugh J. Grant Circle (East 177th Writers « luring this half a century are 
exactly = oi shoes, the Holland Shoe Co., York Catholic Protectory in the Bronx, Street) station of the Pelham line of still in business 
ind Miss Luidens went to work there i rae aa . eee : . in. the I.R.T. subway system The Chicago association does not think 
' for one the payroll department. She took her which was recently acquired by the in- Ma. it has reached the limit of its function 
iY Copy. ition seriously. was unusually observ-  SUFance company for this purpose. Outlines of Plan ing. Miss Luidens sees other. channels 
it, most interested in getting the job Scope of the project was revealed last The site will be crossed diagonally by which it can enter. One of these, of 
ne, whatever it was. Before long she week by Leroy A. Lincoln, president of two broad avenues—dividing it roughly course, is public relations 
sin charge of the payroll department; Company, as the plans evolved by the into four quadrants. The apartment build- “We think we have.made progress in 
— 8 transferred to other departments in- insurance company’s board of design and ings, of varying but harmonious heights that direction already,” she said to the 
‘luding those of planning and costs. approved by the City Planning Commis- and masses, will be grouped informally writer. “W c a all proud of the 
lost interesting to her were planning S!on came before the board of estimate within these quadrants, occupying hardly Chicago life insurance personnel. And 
nd figurine of costs as she had a flair for action on the closing of streets and 26% of the ground space. Several of the When they get along so well, operate so 
- t both. When one of the executives Other matters preliminary to the start buildings dh eten Eten hag nonegn _ smoothly as a body, we think that has 
‘signed to operate his own cost account- Of grading and construction. southwestern corner of the site and con. 2 Splendid effect upon the public. We 





Mstalling cost systems. 


down, Her 





if system she went with him. Soon she 
‘as traveling through the United States 
h In every instance 
ere an installation was made she was 
tered a permanent position by the head 
'the company. These offers she turned 
outfit moved to Chicago 


It was announced that construction of 
the project will be gotten under way at 
once, with the prospect that 40% of the 
buildings will be ready for occupancy 
during the Summer of 1939, while the rest 
will be completed over the period of the 
two succeeding years. The basic :ental 


tiguous to Grant Circle, will be provided 
with first-story store sites and will con- 
stitute the business and shopping center 
of the community. 

This arrangement of buildings has been 


(Continued on Page 14) 


believe that the esprit de corps is high 
in Chicago now, and, that being so, there 
are in sight other opportunities for keep- 
ing the good name of life insurance be- 
fore the public, and we may have an idea 
or two of a prestige-increasing nature 
which will be developed later.” 
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E. E. RHODES 


E. E. Rhodes, vice-president Mutual 
Benefit, and Mrs. Rhodes have returned 
from Europe. They visited Scandinavia. 

“And a nice cheerful lot of nations to 
visit,” said Mr. Rhodes to the writer. 


M. Albert Linton, president of Provi- 
dent Mutual, has been gathering ma- 
terial from presidents of other com- 
panies with regard to the insurance on 
their own lives. This information will 
be incorporated by Mr. Linton in his 
forthcoming talk before the National 
Association of Life Underwriters in 
Houston 


The Whaley-Eaton service received in 
insurance offices Monday intimated that 
the SEC inquiry into corporate holdings 
of life insurance companies was to take 
a pretty broad sweep. Whaley-Eaton 
condensed in a paragraph its viewpoint 
of the motivation back of the commission 
investigation, why the inquiry will take 
on a more sweeping aspect. One state- 
ment was the allegation that the com- 
panies had made a collection from the 
public out of proportion to the return of 
proceeds to the public. 





BRUCE E. SHEPHERD 


Bruce E. Shepherd, actuary Association 
of Life Insurance Presidents, and Miss 
Edna Machon of Amherst, Mass., were 
married in that city on July 23. Mrs. 
Shepherd has been associated with the 
State College at Amherst. 





Dana Clarke, life agent at 120 Broad- 
way, told some friends in Des Moines 
last week that he is awakened every 
morning by arctic seals. 

“How come?” they asked. 

“T live at Hotel Pierre which is within 
earshot of the Central Park Zoo.” 





Mrs. William Marshall Bullitt, wife 
of the Louisville life insurance lawyer, 
will soon be able to leave a New York 
City hospital to which she was taken 
after she broke her hip in Stockbridge, 
Mass., where the Bullitts spend the Sum- 
mer. Mrs. Bullitt stepped on an elec- 
tric lamp cord which turned and she feil 
and sustained the injury mentioned. 





Bert N. Mills, secretary of the Bank- 
ers Life of Iowa, likes nothing better 
after business hours than to take a 
visitor to Des Moines for a ride through 
about twenty-five miles of tall corn coun- 
try, a most enjoyable trip, especially 


General Agent Writes 
Booklet “Sacred Money” 


ADDRESSED TO AVERAGE MAN 





Ben Hyde of New York City Tells of 
Fallacy in Term Insurance to Meet 
Fundamental Objectives 





The booklet, “Sacred Money,” written 
by Ben Hyde, general agent for the 
Penn Mutual in New York City, and 
published by the Insurance Research & 
Review Service of Indianapolis, tells in 
simple language which the ordinary lay- 
man can understand what is wrong with 
the arguments in favor of Term insur- 
ance. Mr. Hyde makes no issue of the 
question but simply states the facts. He 
has written the booklet “to guide the 
average man in his search for financial 
security and happiness for himself and 
family.” 

Single copies of the booklet, “Sacred 
Money,” sell for twenty cents. The 
price is seven cents each for lots of a 
thousand. R. & R. Service is handling 
the distribution. The booklet contains 
just sixteen pages. 

Talking about a man’s sacred obliga- 





when others in the car are Mrs. Mills, 
an unusually talented musician; their 
daughters Marion, just out of Grinnell, 
and Bea, who returns next Fall to enter 
her junior year, and their son Scott, 
youngest member of the group. Marion 
is to teach in a country school. She 
and the famed newspaper publisher, Roy 
Howard of the Scripps-Howard News- 
papers, are about the same size. A 
visitor asked Miss Marion recently what 
she intended to do in the way of dis- 
cipline if one of her pupils, six feet tall. 
started to battle the teacher. She replied 
that her tactics would be negative. 

“What do you mean by that?” he 
asked. 

“T have been given considerable advice 
what not to do in order to avoid putting 
pupils in a belligerent mood. So maybe, 
I can hold them in check.” 

Just about that time Scott changed 
the subject by jumping out of the car, 
and returning with a stalk of corn. For 
the next three minutes he gave a lecture 
on how corn grows, the relationship be- 
tween the pollen and the silk, a lecture 
so informative that Scott may be headed 
for the faculty of an agricultural college. 





E. H. Mulock, president of the Cen- 
tral Life of Iowa, was former mayor of 
Des Moines and for three and a half 
years was in charge of relief there. 


Uncle Francis. 
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Assured of Future Expansion 


The Manufacturers Life stands on the threshold 
of its second half-century. 

As in the past, so in the future, this company’s 
sound, progressive business policy will ensure con- 
tinued expansion and success. 
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tion to provide protection for his family 
and a savings fund for his old age, Mr, 
Hyde makes these statements: “What- 
ever may be said about different insur- 
ance policies or savings plans as to 
whether one plan is better than another, 
one fact stands out prominently: 
Some of Mr. Hyde’s Statements 

“John Brown, in his attempt to pro- 
tect his family in event of his death 
and himself against want in his old age, 
must regard a plan to do so as involy- 
ing sacred money, not to be meddled 
with in any way—sacred money for a 
sacred purpose. He must think of it 
as a payment towards supplying the 
bread and butter and meat and vege- 
tables that his wife and children wil 
require. He must think of it as a pay- 
ment towards supplying them with shoes 
and stockings and other clothes. He 
must think of it as a payment toward 
providing them with a roof over their 
heads. And likewise he must think of 
it as a payment towards all these things 
for himself in his own old age. 

“Let the reader pause for a moment 
and think about this sacred money. Any 
kind of plan that has even the remotest 
element of doubt in it to accomplish 
these two fundamental objectives is def- 
nitely wrong.” 

Calling atttention to some mistaken 
notions, Mr. Hyde continues: “If the 
reader now has life insurance or intends 
to buy any, let him beware of thé dan- 
gers that beset him if he embarks on a 
voyage of trying to do all by himself 
that which has been definitely proven 
is so difficult to do. 

“Let him consider that only in theory 
can he accomplish for himself what the 
insurance company can do for him. He 
is told to buy Term insurance and save 
his own money and as his savings in- 
crease, reduce his Term insurance. That 
is exactly what the insurance company 
does in its policy contract, except that 
the company does it automatically and 
results are guaranteed, whereas the in- 
dividual attempting to do so himself is 
subject to many hazards.” 

Toward the conclusion of his essay 
on sacred money the author states: “It 
would be absurd to say that a_man 
should never buy Term insurance. There 
are situations where it is most advis- 
able. By the same token other types 
policies are better under certain circum- 
stances. It resolves itself to a question 
of what obligations one may have am 
to what extent they can be fulfilled. 
These obligations, in varying degreés, 
exist for all of us and according to how 
well we plan for them will our objec 
tives be fulfilled.” 


DUNSMORE AGENCY BEST MONTH 

The Wm. J. Dunsmore agency, Eqult- 
able Society, New York City, had the 
biggest July paid business record It has 
had in three years and the best mont 
so far in 1938 during July. Business 





totaled $717,362 in volume and $30,000 
in premiums in addition to a Group AC 
cident & Health case and a Group pe™ 
sion plan. 
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Mutual Benefit Names 
Hughes at Springfield 


SUCCESSOR TO T. E. TROMBLEY 





Company Combines Springfield And 
Worcester, Mass., Territories Under 
New General Agent 





William E. Hughes, for the past three 
years a successful fieldman and super- 
visor of the Mutual Benefit’s agency at 
Nashua, N. H., has been appointed gen- 
eral agent for the company at Spring- 
field, Mass., succeeding T. E. Trombley 





WILLIAM E. HUGHES 


who retired on August 1 after twenty- 
seven years as general agent. Mr. Trom- 
bley had been associated with the Mu- 
tual Benefit since 1906 when he joined 
its Detroit agency. 

With the announcement of Mr. 
Hughes’ appointment, H. G. Kenagy, 
agency executive of the company, also 
announced the consolidation of the 
Springfield and Worcester agencies. 
The territory formerly served through 
the Worcester agency, operated by the 
company since the death of General 
Agent C. H. Ream last November, is to 
be served by Mr. Hughes from Spring- 
field. A district office is being .main- 
tained at Worcester. 

An Electrical Engineer 

Following a successful experience of 
fifteen years in electrical engineering 
and plant management, Mr. Hughes en- 
tered the life insurance business at 
Claremont, N. H., as a member of the 
Mutual Benefit’s Nashua, N. H., agency 
in June, 1935. Since that date he has 
maintained a consistent and substantial 


production record, establishing the high- | 


est type of clientele relationships with 
his policyholders. In December, 1937, 
he was named supervisor of the Nashua 
agency’s Vermont territory in which 
capacity he served creditably. He has 
recently successfully completed the most 
advanced training course available to 
members of the company’s field organi- 
zation, 

_ Mr. Hughes has taken an active part 
in the life underwriter affairs of New 
Hampshire and in the civic and com- 
munity affairs of Claremont where he 
has made his home with Mrs. Hughes 
and their three children during the past 
Seven years. He has served as member 
and director not only of the Chamber of 
Commerce, but of the Rotary Club, the 
gs C. A. and the Country Club as 
well. 

Born in 1894 at Logan, Iowa, he at- 
tended public schools there and in 1918 
Was graduated with a degree in electri- 
cal engineering from Iowa State Col- 
lege where he was a member of Alpha 
Chi Rho fraternity. During the World 
War he served as second lieutenant, field 
artillery, at Camp Taylor, Kentucky. His 
tst business association, with the Gen- 


(Continued on Page 8) 











A MATTER OF RELATIVE SIZE 


“I can’t afford it,” said the prospect. 
“Right now a nickel looks as big as a cart- 
wheel to me.” 


“Wouldn’t a nickel seem bigger yet,” 
suggested the agent, “to a widowed mother 
who didn’t have a cent? 


“A few small coins daily put into insur- 
ance may mean many large-looking dollars for 
your family when urgently required.” 
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By Washington Nat’l 


8 WERE WITH HERCULES LIFE 


J. F. Ramey, New Executive V.-P. and 
Secretary, Long Active in Kentucky 
Affairs; Other Career Data 


Seventeen executives were on the list 
of promotions announced last week by 
President G. R. Kendall of the Wash 
ington National of Evanston, Ill. Top 
ping the list is James F. Ramey, who 





JAMES F. RAMEY 


was advanced to the post of executive 
vice-president and secretary. One of the 
best known of mid-West insurance ex- 
ecutives, Mr. Ramey joined the company 
years ago following his term as insur- 
ance commissioner of Kentucky, and up 
until his promotion had been vice-presi- 
dent and secretary. A native of Ken- 
tucky and prominent in business and 
public affairs of that state, Mr. Ramey 
spent fifteen years as a local agent; 
was a bank cashier; for two years 
headed the Kentucky Banking Depart- 
ment. Throughout his career he has 
given considerable study to insurance 
and agricultural problems. 

H. N. Lukins, newly elected vice-presi- 
dent and general attorney of the Wash- 
ington National, was formerly general 
counsel. Kenneth Mullins and P. W. 
Watt, both assistant vice-presidents, were 
formerly assistant secretaries. R. J. Wet- 
terlund, general counsel, moved up from 
associate general counsel, while B. P. 
Sears, who now ranks as associate gen- 
eral counsel, came over from the Her- 
cules Life when that company was ac- 
quired by the Washington National. 

Other Hercules Life executives now 
with the Washington National include 
E. R. Carter, actuary; Thomas Griffin, 
assistant treasurer; Walter Weiss and 
A. W. Knudsen, assistant secretaries; 
N. A. Pitt, auditor ;; Emil Graff, assistant 
manager, mortgage loan department, and 

E. Hayward, agency supervisor, or- 
dinary department. 

Frank Mikkelson, newly named comp- 
troller, was formerly auditor; P. M. 
Olson, assistant treasurer, was promoted 
from cashier. On the sales end Don 
Wellenkamp becomes sales promotion 
manager; G. Preston Kendall, previously 
manager of the policyholders service de- 
partment, is advanced to agency secre- 
tary, Ordinary department, and J. 
Hellgren, now manager, Group division, 
was formerly assistant manager of that 
division. Among others advanced, as an- 
nounced last week, were Theo. Heckel, 
agency supervisor, Group division; R. C. 
Neuhaus, Group supervisor, Minnesota 
and the Dakotas; M. F. Froh, Group 
supervisor, Eastern Division, and R. C. 
Knoblock, supervisor, Western Group 
Division. 
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Program Complete For 
Ad Managers’ Meeting 


ON CAPE COD, SEPT. 12 AND 13 





President Fisk Appoints H. H. Putnam 
Life Group Chairman; Ray Dreher 
Program Chairman 

The program for the annual convention 
of the Insurance Advertising Conference 
at the Oyster Harbors Club, at Oster- 
ville, Mass., on Cape Cod, is completed, 
according to Ray C. Dreher, vice-presi- 
dent of the Conference and chairman of 
the program committee, He is advertis- 
ing manager of the Boston Insurance Co. 

In addition to the annual election of 
officers at the September 12 and 13 
meetings, there will be group sessions 
devoted exclusively to the discussion of 
problems affecting the advertising of life 
insurance companies as well as the fire 
and casualty companies. 

Arthur A. Fisk, president of the Con- 
ference, who is advertising manager of 
the Prudential, has appointed Henry H. 
Putnam of the John Hancock as chair- 
man of the life program and Clark J. 
Fitzpatrick of the United States Fidelity 
& Guarantee at Baltimore to arrange the 
speakers and subjects for the fire and 
casualty sessions. 

Departing from the procedure of the 
past few years the executive committee 
of the Conference has selected New 
England as the scene of this year’s 
meeting instead of the metropolitan area. 
This committee includes, in addition to 
the officer, Harold Taylor of the Ameri- 
can Insurance Co.; Clarence Palmer of 
the Insurance Co. of North America; W. 
Leslie Lewis of the Agricultural Insur- 
ance Co., and Robert E. Brown, Jr., of 
the Aetna Casualty & Surety Co., who is 
secretary-treasurer of the Conference. 

Well Known Speakers 

Some of New England’s outstanding 
speakers have been listed on the pro- 
gram for the two-day sessions. They 
include Charles Harrington, Insurance 
Commissioner of Massachusetts, who will 
welcome the advertising men and women; 
\llyn B. McIntyre, vice-president in 
charge of advertising for the Pepperell 
Manufacturing Co. of Boston and for- 
mer president of the Association of Na- 
tional Advertisers, who is a keen student 
of advertising and merchandising. 

There also will be B. R. Canfield, di- 
rector of sales and advertising of Babson 

(Continued on Page 23) 


J. H. Reese, Philadelphia, 
Backed for CLU President 


The_ Philadelphia Chapter, Chartered 
Life L nderwriters, at its annual meeting 
enthusiastically endorsed Joseph H. 





Reese for the presidency of the Na- 
tional Chapter to be elected at the 


Houston convention in September. Mr. 
Reese has served as national vice-presi- 
dent during the past year. He is gen- 
eral agent for the Penn Mutual, Phila- 
delphia. 





R. H. WIENECKE’S CHANGE 

Robert H. Wienecke, for the past year 
and a half manager of the life and 
accident department of the Stewart, 
Keator, Kessberger & Lederer agency 
at Chicago, this week announced his 
resignation from that office and that he 
plans to become affiliated with the Her- 
man A. Zischke agency of the Union 
Central Life as assistant manager. T. C. 
Gordon, who has been associated with 
the Stewart Keator agency for the past 
twelve years will be made head of the 
life department. Mr. Wienecke is a 
former president of the Life Supervisors 


Club of Chicago. 





FLIES TO DELIVER POLICY 
Earl Vance, Bankers -Life agent in 
Great Falls, Montana, owns his own 
plane, recently flew 250 miles east of 
Great Falls to Zortman to make personal 


delivery of a $10,000 policy. 


J. J. Gordon, General Agent, 








Home, Hurt in Fall on Stairs 





JOHN J. GORDON 


John J. Gordon, general agent, Home 
Life, 99 John Street, New York, and at 
one time a prominent newspaper man 
in Minnesota, fell down a flight of stairs 
while visiting a friend in Yonkers, N. Y., 
and sustained injuries, including a frac- 
tured skull. He was taken to Yonkers 
General Hospital, Yonkers, N. Y., where 
he is making a rapid recovery. Mr. Gor- 
don lives in South Orange, N. J. 





M. L. BUCKLEY SPEAKER 

Mortimer L. Buckley, CLU, of the 
Albritton Agency of the Provident Mu- 
tual Life Insurance Company at Chicago 
is to talk on “Selling the Estate Pro- 
gram” during the Provident’s two middle 
western regional meetings for agents. 
These meetings are to be held at Chicago, 
September 9 to 10, and at Hot Springs, 
Ark., September 14 to 17. 


THE EASTERN 
UNDERWRITER 
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New Policies Issued 
By Pacific Mutual 


ARE COMPLETELY MODERNIZED 





Text, Arrangement Changed; Great Flex- 
ibility in Settlement Options Offered 
Policyholder 





The Pacific Mutual Life of Los An- 
geles has completely revised and mod- 
ernized all of its policy forms in text, 
appearance, color design and arrange- 
ment of subject matter. 

Emphasis has been given to the Re- 
tirement Income benefit by moving its 
position forward in the policy form and 
revisigg the descriptive terms to insure 
cleaf understanding of the provisions. 
Under the participating contracts, paid- 
up additions that are purchased by divi- 
dends will also be participating, and the 
guaranteed interest rate for the reserve 
is fixed at 3%. Every participating con- 
tract is on a full reserve basis, eliminat- 
ing the preliminary term that formerly 
applied to Ordinary life and 20 Payment 
life policies. 

In the provisions for settlement options 
the new contracts offer great flexibility 
and can even be left to the determina- 
tion of the beneficiary in instances where 
the insured elects to do this. There is 
also a revision in the collection of policy 
loan interest, the new forms providing 
that this is due at the end of the year 
instead of in advance. 

Many improvements have been made 
in the individual contract forms, all of 
which have been designed to give the 
insured liberalized provisions wherever 
applicable and a contract that is more 
easily read and understood. 


BACK FROM EUROPE 
W. T. Grant, president Business Men’s 
Assurance, with Mrs. Grant and Alex- 
ander T. Maclean, vice-president Massa- 
chusetts Mutual, and Mrs. Maclean all 
returned from Europe together on the 
Europa recently. 
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Fidelity Mutual Names 
H. J. Garretson on Coast 
TO BE LOS ANGELES MANAGER 





Succeeds W. J. Arnette Who Continues 
At San Francisco; Leaves 


Home Office Staff 





The Fidelity Mutual Life announces 
the appointment of H. J. Garretson as 
manager at Los Angeles, succeeding W. 
J. Arnette. Mr. Garretson retires of his 
own desire as assistant manager of 
agencies of the company to go into gen. 
eral agency work. He has been on the 
head office staff of the Fidelity since 
1932 and has a wide acquaintance 4] 
over the United States. “Garry,” as he 
is familiarly known, made quite a repu- 
tation as a fullback at the University of 
Iowa. After his graduation he spent 
some time in school teaching and as a 
football coach, entering life insurance 
with a rate book in his native state of 
Iowa. After his apprenticeship in life 
insurance selling, he became an agency 
instructor for the John Hancock, from 
which job he was promoted to the head 
office staff of that company as _ super- 
visor for the Pacific coast. 

For the past four years Mr. Arnette 
has been operating both of the Fidelity’s 
California offices. He took over the Los 
Angeles office after establishing a very 
successful agency at San Francisco, but 
he has recently become convinced that 
the management of two agencies so 
widely separated has laid too great a 
tax on his health and he has asked to 
be relieved of Los Angeles in order 
that. he may devote all his time to the 
rapidly growing agency centering at San 
Francisco. 

Mr. Arnette is among the best known 
life insurance men of the country. He 
joined the Fidelity as a young man in 
Florida in 1914. Some years later he 
was made vice-president and manager 
of agencies of the Volunteer State Life 
Barring this interlude, his entire insur- 
ance career has been with the Fidelity. 
On his return from the World War, he 
built a successful Fidelity agency in Chi- 
cago. Later he did what many people 
would like to do—he detached himself 
completely from business for over a year 
and made a leisurely tour of the world 
On his return he was made a field super- 
visor for the Fidelity and eight years 
ago, at his own request, was given the 
management of the San _ Francisco 
agency, 

He and Mr. Garretson have long been 
close friends and it was through him 
that Mr. Garretson originally joined the 
Fidelity organization. 





BIRTHDAY PARTY FOR FISCHER 





Massachusetts Mutual Vice-President 
Honored Guest at Surprise Affair 
In His Old St. Louis Agency 
When Chester O. Fischer, vice-presi- 
dent of the Massachusetts Mutual, at- 
tended a meeting of his company’s St. 
Louis agency which he formerly headed 
as general agent, on July 25, he found 
himself the honored guest at a surprise 
party, celebrating his forty-seventh birth- 

day anniversary. 

Anthony E. Veith and Ralph D. Low- 
enstein, general agents, carefully planned 
the affair in advance even to a large 
birthday cake mounted on a_ musical 
plate which gave forth the old favorite 
song, “Happy Birthday to You.” Agents 
presented Mr. Fischer with birthday 
cards showing new business written in 
his honor aggregating more than $500,000 


NENNINGER MADE SUPERVISOR 


John A. Ramsay, general agent, Con- 
necticut Mutual, Newark, N. J., has ap 
pointed Harold G. Nenninger as super 
visor effective August 1. Mr. Nenninget 
has been with the agency a year am 
a half. He was leading producer for 
three months of this year and led the 
company’s second year men in produc 
tion for June. 
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If it weren’t for this book... 


WARDED an honored place in millions of homes 
A all over the United States and Canada is a 
little book. 

It is a premium receipt book in which an agent 
personally records small weekly premiums—fre- 
quently only five or ten cents—paid by persons of 
modest means for life insurance. 

These people buy life insurance just as they do 
other necessities—in small amounts. If weekly pre- 
mium insurance were not available, millions of 
them could afford no life insurance at all. 

“Industrial insurance,” as this type is called, is 
somewhat more expensive than other types of life 
insurance because it costs any insurance company 
more to handle. For example, company agents 
make regular calls at the homes of policyholders 
for the collection of premiums. Under an industrial 
life insurance policy on which premiums are col- 
lected for twenty years, an agent may make over 
a thousand such calls. 

And the death rate of industrial policyholders is 





40% greater than the death rate of those having 
standard ordinary policies—a fact which neces- 
sarily makes industrial insurance cost more. 

Throughout the years, consistent progress has 
been made in liberalizing the terms of industrial 
insurance policies and providing inore benefits for 
less cost. For instance, more than ten years ago 
Metropolitan introduced its Monthly Premium 
Industrial policy to reduce the cost for policy- 
holders able to pay on a monthly basis. 

Apropos of these efforts, the Insurance Ex4m- 
iners of the State of New York, after recently com- 
pleting an examination of the Industrial Depart- 
ment of the Metropolitan, made this comment: 

“As at present operated it (Industrial insur- 

ance) grants insurance at a cost low enough to 
compare favorably with the cost under Ordi- 
nary insurance and is broad enough in scope 
to embrace a very considerable portion of the 
total population.” 
In 1937, Metropolitan paid $234,266,144 to In- 


dustrial policyholders and their families. In their 
hour of need, these people of modest means found 
the little premium receipt book a friend indeed! 


COPYRIGHT 1936—METROPOLITAN LIFE INSURANCE CO 





Metropolitan Life 
Insurance Company 


(A MUTUAL COMPANY) a 


Frederick H. Ecker, cuAinmaN OF THE BOARD 


Leroy A. Lincoln, presipent 


1 MADISON AVENUE, New York, N.Y. | 


METROPOLITAN LIFE INSURANCE COMPANY 

1 Madison Avenue, New York, N. Y. Dept. B-4 

Please send me a copy of your booklet, “Industrial 
Life Insurance.” 
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Wilson Becomes Omaha 
Manager Bankers of Ia. 


FIRST NEBRASKAN IN C. L. U. 
With Company Since Graduation in 1926; 
Takes Active Part in Local 
Association Affairs 


Bankers Life of lowa announces ap- 
pointment of Addison W. Wilson as 
agency manager in charge of its Omaha 





\DDISON W. WILSON 


territory, succeeding his father, the late 
O. G. Wilson, who held that position for 
many years. 

The newly appointed manager has been 
with the Bankers Life since his gradua- 
tion from University of Chicago in 1926. 
He has been one of the company’s lead- 
ing producers, has served as agency su- 
pervisor and has won several years’ 
membership in the company’s President’s 
Premier Club. 

Mr. Wilson was the first Nebraskan 
to win C.L.U. honors and is now serv- 
ing as a director of the National Chapter. 
He has held every office in the Omaha 
Association of Life Underwriters; has 
been that group’s national committeeman 
in the N.A.L.U. for six years and is 
active in affairs of the insurance division 
of the Omaha Chamber of Commerce. 


WHEN ANNUITY COMES DUE 


Eric J. Wilson, production manager, 
Engelsman agency, Penn Mutual, New 
York City, traveling in Europe with 
Mrs. Wilson, wrote from Rome: “Paris 


was lots of fun, a lovely city. Switzer- 
land was the best scenery I have ever 
seen and Geneva was the town Ena and 
I decided we might like to live in when 
our annuity comes due. Venice was de- 
lightful and we would have liked to stay 
longer. We are charmed with Rome.” 
The Wilsons returned to New York on 
the Conte di Savoia this week. 





RETIREMENT PLAN ON BANK 

A cooperative retirement plan _ for 
employes of the United States National 
Bank, of Portland, Ore., is announced by 
Paul S. Dick, president. Employes will 
contribute to the retirement fund which 
is being underwritten by the Prudential. 
According to the plan, which became 
effective August 1, employes who have 
been with the bank one year or more in 
all of its twenty-three units will be elig- 
ible for compensation at certain ages of 
retirement. These are specified as 60 
years for women and 65 years for men. 

GENERAL AGENT IN ARIZONA 

The General American Life through 
J. T. Lynn, superintendent of agents, has 
announced the appointment of E. K. 
Cumming as general agent in Nogales, 
Arizona. Mr. Cumming has been in the 
business since 1907 and has qualified 
seventeen times for production clubs and 
agents’ convention trips. 
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F. L. Allen’s Last Public Talk 
Made Before Field Club in June 


Last appearance of Frederick L, Allen 
before a Mutual Life convention was in 
San Francisco, June 2-3, addressing the 
company’s National Field Club at its 
twenty-third annual convention. Title of 
his address was “Modes of Settlement.” 
Mr. Allen on that occasion said in part: 

“In 1930 I had the privilege of ad- 
dressing this organization at Atlantic 
City on the question of ‘Modes of Set- 
tlement vs. Life Insurance Trusts.’ 

“At that time I pointed out the great 
advantages of the modes of settlement 
provisions in life insurance policies over 
trusts so far as concerned the security 
of the principal. I emphasized the fact 
that the proceeds of a matured policy, 
left with a life insurance company under 
a mode of settlement, remain a part of 
the general assets of the company; that 
there is no segregation of assets to be 
held for that particular policy, but, on 
the contrary, that each contract has back 
of it, as a guarantee’ for its fulfillment, 
the entire assets of the company. 

Life Insurance Assets 


“While the market value of the life 
insurance company’s investments, mak- 
ing up its assets, whether stocks or 
bonds, may vary from year to year, de- 
preciation in one investment is offset 
by appreciation in another. A_ sound, 
unvarying level is maintained for the 
company’s investments as a whole. 

“In contrast, I directed attention to 
the fact that the proceeds of a policy 
held in trust by a corporate trustee are 
required to be invested as a separate 
fund and the securities held separate 
and apart from all other trusts. While 
the securities in which a trustee may in- 
vest are prescribed by law, nevertheless 
there may be a sharp depreciation in 
the securities of a particular trust. The 
experience which we have been going 
through for the past five years during 
the ‘depression’ or ‘recession,’ has sub- 
stantiated my prediction made some 
eight years ago, that the proceeds of a 
policy held by an insurance company 
under a mode of settlement would be 
more secure than the proceeds invested 
under a life insurance trust, in diverse 
securities. 

Trust Assets 

“In a great many cases the income 
derived from life insurance trusts has 
been reduced very materially during the 
past few years and in many cases the 
principal has shrunk to a small propor- 
tion of the amount of the original in- 
vestment. In not a few cases there has 
been an unsuccessful attempt to break 
the trust, in order to secure funds for 
immediate needs of the beneficiaries 
under the trust. 

“The incorporation of ‘Modes of Set- 
tlement’ provisions in life insurance con- 
tracts by life insurance companies gen- 
erally, began after the drastic amend- 
ments to the Insurance Law of New 
York in 1906. 

“The Insurance Law, as amended bv 
the legislature in that year, provided 
for standard forms of policies and these 
standard forms contained ‘Modes of Set- 
tlement’ provisions giving the insured 
the right, during his lifetime, to elect 
that the sum payable in the policy be 
payable either in cash or as income 
settlements. 

“The beneficiary was given the right 
to make the election after the death of 
the insured, if he had not made an 
election during his lifetime. 

Early Mutual Life Policies Contained 
Provision for Instalment Payments 
“The incorporation of these ‘Modes of 

Settlement’ provisions in the standard 

policy forms may be said to be the leg- 

islative approval of the practice of The 

Mutual Life, extending over a long 

period of years, in issuing policies con- 

taining quite similar provisions. 

“As early as the year 1866 The Mu- 
tual Life wrote policies containing pro- 





visions for the payment of the proceeds 
in annual instalments. Other companies 
followed. 


Development of Idea 

“The idea of settling policies in ways 
other than by payment of a single sum 
was further developed by that eminent 
actuary who died a few years ago— 
one of the ablest actuaries of his day. 
I refer to the late Emory McClintock. 

“While actuary of The Mutual Life, 
Mr. McClintock, in the year 1893, orig- 
inated a policy form known as a ‘Con- 
tinuous Instalment’ policy. This Con- 
tinuous Instalment policy was one of the 
company’s Semi-Centennial policies. 

“There were a number of differences 
between the old instalment policies and 
the new ‘Continuous Instalment’ policies. 
The main difference was that the bene- 
ficiary, ‘instead of being left at the end 
of the instalment period without further 
income from that source, received a con- 
tinuation of the annual instalments dur- 
ing life’ Mr. McClintock recognized 
the need of such settlement provisions. 


Purpose of Insurance Sometimes 
Thwarted 

“Statistics showed that in a large per- 
centage of cases the purpose for which 
the insurance was taken out was 
thwarted: monies collected from the in- 
surance companies which the insured 
intended for the support and mainten- 
ance of his widow and children, were 
soon dissipated: unacquainted with busi- 
ness methods, beneficiaries were led to 
put their monies into business ventures 
which proved disastrous; or to invest 
in ‘securities,’ so-called, which were of 
doubtful value; funds which should have 
been saved for emergencies and necessi- 
ties were foolishly squandered in the 
purchase of luxuries. 

“*Modes of Settlement’ were an un- 
qualified success, once the idea was crys- 
tallized into concrete form. With the 
standard policy in the field, containing 
optional ‘Modes of Settlement,’ policy- 
holders began to see the great needs 
served by them. There was an ever- 
increasing demand on their part to safe- 
guard for their dependents the proceeds 
of insurance, which they had carried for 
years, often at a great sacrifice—a de- 
mand to make certain that the insurance 
monies payable upon their death should 
furnish a comfortable competence for 
the lives of their beneficiaries, their 
wives and their children. 


Present Options 


“The present very comprehensive and 
all inclusive ‘Modes of Settlement,’ or 
‘Optional Settlements,’ which have been 
elaborated by The Mutual and other 
insurance companies to cover all desired 
contingencies except the most unusual, 
meet this demand. The policyholder 
may elect the options best suited’to the 
needs of his dependents. 

“You are, of course, familiar with the 
great advantages which may be secured 
by the judicious election of a mode of 
settlement. 

_ “First and foremost is security of prin- 
cipal and assured income. A few mo- 
ments ago when comparing life insurance 
trusts and modes of settlement provisions, 
I emphasized the fact that the proceeds 
of life insurance policies held under a 
mode of settlement are guaranteed by 
all the assets of the company, so that 
there is no question of the security of 
the fund. Depending upon the needs 
of his family, the policyholder may pro- 
vide for an assured income to his wife 
during her lifetime, and then upon her 
death, for a division of the principal 
amongst his children; or he may pro- 
vide for payment of income under stip- 
ulated instalments to his wife for her 
life; or he may provide for stipulated 
instalments to be payable to a child 
during the period when funds are re- 
quired for education. Provision may 


Fred’k L. Allen Dies 
While on Motor Trip 


PROMINENT LIFE CO. COUNSEL 





Vice-President and General Counsel of 
Mutual Life of N. Y.; Funeral at 
Birthplace, Malone, N. Y. 





Stricken with a heart attack while re. 
turning by automobile to his camp at 
Lake Titus, N. Y., after a visit to Sar- 
anac Inn last Saturday, Frederick L, 
Allen, vice-president and general coun- 
sel of the Mutual Life of New York 
was pronounced dead when taken to a 
hospital at Malone, N. Y. He was 74 
years old. A party of associates from 
the Mutual Life home office attended 
the funeral services at Malone on Tues- 
day. Representing the Association of 
Life Insurance Presidents were George 
B. Young, vice-president and general 
counsel, National Life Insurance (Co, 
Montpelier, Vt.; Mott A. Brooks, assist- 
ant secretary, Association of Life Insur- 
ance Presidents, New York, N. Y. 

Mr. Allen was born in Malone and 
throughout all of his years in New York 
he kept in close touch with affairs in 
his native town. Graduated from Ham- 
ilton College in 1888, he went with the 
Mutual Life in 1894 as assistant to Ed- 
ward Lyman Short, then in charge of 
the company’s law department; he was 
made general counsel in 1923 and a vice- 
president in 1927. 

He was president of the Association 

of Life Insurance Counsel in 1925. He 
belonged to the principal bar associations 
and his clubs included the Bankers, 
Down Town, Pilgrims, University, Church 
and Knollwood Country, 
_In 1911 he married Jane Goodson Car- 
lisle. His children are Laura C., Freder- 
ica L. and Mary L. Allen. He also had 
two brothers, Frank D. of New York 
and William L. of Malone. 





APPOINTED GENERAL AGENT 


The General American Life has ap- 
pointed L. C. Evans, for fourteen years 
active in life insurance circles in Nash- 
ville, as general agent of the Nashville 
territory. A native of Kentucky, Mr. 
Evans is an alumnus of Columbia Uni- 
versity and Vanderbilt. He is a member 
of the Nashville Life Underwriters As- 
sociation and the General Agents and 
Managers Association. 


William E. Hughes 


(Continued from Page 5) 





eral Electric Co. at Schenectady, was 
followed by six years with the Sullivan 
Machinery Co., first at Chicago and later 
as plant manager of the Claremont 
branch of that company, a position he 
resigned to join the Mutual Benefit’s 
Nashua agency. 

The selection of Mr. Hughes is an- 
other tribute to the quality of man power 
which has been developed in the Nashua 
agency by its general agent, W. E. John- 
son, Jr. The company previously made 
a selection from the agency when it 
called F. D. Haselton, now assistant su- 
perintendent of agencies, to head the 
field service division of the agency de- 
partment. In 1936 the Nashua agency 
was awarded the President’s Cup, high- 
est honor accorded a Mutual Benefit 
agency. 


—<$———— 





always be made for withdrawal of part 
of the principal in case funds in excess 
of the instalments are required. This 
right of withdrawal may be unlimited, 
or may be arranged for on a sliding 
scale, the amounts increasing with 1n- 
creasing age of the payee, or may be 
limited to a certain amount each year. 
The modes of settlement options offered 
by the companies can be arranged to 
suit almost any financial set-up that 1 
desired.” 
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Why Acacia Agents Enjoy Unusual 


Acacia offers: 
I. First Year Commissions IV. Disability Benefits 
II. Monthly Income V. Death Benefits 
III. Quality Bonus VI. Retirement Privileges 


Acacia’s Opportunity Contract is a distinctly differ- 
ent plan of compensation, years removed from the 
experimental stage 


It makes an agent’s income more regular 
It gives greater reward for quality business 


It helps an agent increase his income, even in depres- 
sion years 


It eliminates an agent’s fears about the financial 
future of himself and family 


This contract puts a premium on permanency of 
employment and offers an incentive to build on 
quality business. Earnings do not decrease in later 
years as they would under the usual renewal con- 
tract; instead, an Acacia agent increases his compen- 
sation every time he adds $25,000 to his insurance in 
force 

An agent working under an ordinary renewal con- 


tract has two handicaps—an automatic decrease in 
renewal commissions every \car after the tenth, and 


FINANCIAL SECURITY 





lessened earnings in later life through decreased pro- 
duction because of reduced activity 


Instead of having to contemplate the position in 
which he would ordinarily find himself as a result 
of these two handicaps, an Acacia agent can look 
forward to a steadily increasing monthly income and 
a substantial competence for his old age, aided and 
encouraged by the Company through reduced pro- 
duction requirements at sixty and again at sixty-five 


Passing years do take their toll, and lessened physical 
energy is retiected in decreased earnings 


Acacia realizes this fact and helps the agent solve 
his old-age problem ' 


He can participate in a voluntary and mutually- 
contributory retirement plan 


He is safeguarded in his daily work against the ever- 
present hazard of permanent or even temporary 
total disability 


His family is assured of the continuance of income 
for a period of years after his death 


Everything possible has been done to lessen worry 
or concern about the future, thereby enabling the 
agent to work with maximum effectiveness 


Acacia is proud of this great forward step—increased compensation, 


permanency of employment and security in old age, through the Acacia 


Opportunity Contract. 


It is all described in an interesting booklet 


ACACIA 


MUTUAL LIFE INSURANCE COMPANY 


Branches In Sixty Principal Cities 


WILLIAM MontTcomenry, President 


CHARTERED BY THE CONGRESS OF THE UNITED STATES IN 1869 


Home Office, Washington, D. C. 
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Clever publicist is I. N. 


(Ike) Fen- 


Gladewater 





der, Bankerslifeman in 


Texas 


pany for the week ending June 22nd 


Production leader of his Com- 


and thereby recipient of a congratula- 
tory telegram from Director of Agen- 
cies W. F. Winterble, Mr. Fender let 
newspaper readers of his town in on 
the message, reproducing it as the cen- 


Smart 


tral item in a quarter page ad. 
Mr. 


little credit was due him for the ac- 


Fender told newspaper readers 


complishment; he gave them all praise 
for his weekly production of $44,500. 


—BLC— 


Every wife has the right to ask her 
husband, “‘Where do I stand if you die 
tonight?”” A. F. Smith, San Francisco, 
Bankerslife Agency 


Golden Gate City, is authority for that 


Manager in the 


statement. Mr. Smith urges members 
of his Agency to ask prospects what 
answer they could give should their 


wife ask the question. 
ni Cam 


A tough hombre is the Jungle Buf- 
falo, of far-off India. His 


hide’s as tough as his disposition hence 


habitat 


leather made from Jungle Buffalo hides 
“can take it.” Bankers Life of lowa, 
seeking a leather for its popular key 
container which will stand up under 


hard Buffalo. 


Enthusiastic praise is reaching the Com- 


usage, selected Jungle 
pany from thousands of men who have 
received the new Jungle Buffalo key 
the Bankers Life 
Direct Mail Advertising plan 





containers through 


—— at 


Ainsworth, Nebraska — population 
1,378—has a crack high school bas- | 
ketball team, runner-up for the state | 
championship last season. Each mem- | 
ber of the 7-man squad is a Bankers 


Life policyholder. 








BLC 


BANKERS LIFE. 


DES MOINES 
Established 1879 


COMPANY. 


UNDERWRITER 
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Bookstaver Agency, New York, at T ravelers Home Office, 





—$=<$<$<—————S ——!S —_— 


Hartford 


Back row, left to right: Benjamin Lande, Harry Morris, Nathan R. Arner, E. W. Roberts, Jacob M. Gespass, E, M, 
Ackerman, Joseph W. Rich, T. F. Siegel, Isadore Frewald, T. C. Cole, Abe Bassin, R. L. Smith, Louis H. Guterman, G, Vy, 
Kuehner, James W. Hadley, Harry Palmer, C. H. Taylor. 

Front row, left to right: Milton Goldstein, Nathan Fleischer, Joseph A. Schneider, Lewis Kalisky, H. Kalisky, Louis 
Goodman, Max Gershunoff, Elias Klein, H. H. Armstrong, Samuel Bassin, I. A. Bush, Samuel J. Cohen, Joseph Greenberg, 
Peter J. McCabe, Leon L. Keller. 





Policy a Claim 14 Hours 
After Application Is Signed 


Policy sold July 2, premium paid with 
application, applicant killed fourteen 
hours later in an automobile accident; 
policy issued three days later; and noon 
of same day beneficiary getting check 
for $1,000 is the brief story of a Pacific 
Mutual Leader accident policy. Here’s 
the way the time schedule goes: 

July 2, noon—Agent O, F. Johnson, 
Paschal-Gist home office agency, sold 
the policy to Olin W. Little, securing 
settlement with the application. 

July 3 and 4—Office closed, Sunday 
and holiday. 

July 5, 9 A.M.—Application turned in 
to agency; 5 P.M.—agent learns Mr. 
Little was killed in an auto accident at 
2 A.M., July 3, fourteen hours after the 
application was completed. 

July 6, 9 A. M.—Application received 
at home office—issuance of policy ap- 
proved; 10 A.M.—funeral service. 

July 7, 9 A.M.—Proof of death sub- 
mitted and check for $1,000 issued imme- 
diately. 12 noon—Check for $1,000 de- 
livered to Mrs. Little. Mrs. Little and 
daughter will receive $50 a month under 
the legacy supplement on August 1 and 
on the first day of each month there- 
after until 100 payments have been 
made. 





F. S. VAN VALKENBURG DEAD 


Frank S. Van Valkenburg, 52, promi- 
nent local agent and representative of 
the Equitable Society for a number of 
years, died last week after five weeks’ 
illness from a heart complaint. 


Jefferson Standard Made 
Gains in First Half Year 


Reporting to the semi-annual meeting 
of the board of the Jefferson Standard 
Life, President Julian Price described 
the report of activities of the company 
since January 1 as “the best semi-annual 
report in the history of the company 
despite subnormal conditions prevailing 
in other businesses.” 

Assets of the company have increased 
$3,213,978 during the six months’ period 
to a total of $76,485,000. Amount of in- 
surance in force gained $5,000,000 bring- 
ing the total up to more than $376,- 
000,000. More than $3,000,000 has been 
paid to policyholders and_ beneficiaries 
since January 1, making total payments 
by the company approximately $103,- 
000,000 since the Jefferson Standard was 
established. 

The mortality rate during the first half 
of 1938 was 49% of the expected. The 
percentage of policy lapses during the 
period was the lowest in the history of 
the company. 


W. R. Malone’s Ambitions 


William R. Malone, president Postal 
Union Life, Los Angeles, which is trying 
to reinsure the Great Republic Life, told 
reporters this week he is working in co- 
operation with Postal Foundation Cor- 
poration of New York, and that the 
latter “contemplates developing four 
Postal insurance centers—in East, Middle 
West, South and Pacific Coast.” Postal 
Union Building in Los Angeles is owned 
jointly with Postal Union. Neither outfit 
has any relationship to Postal Life or 
Postal National of New York City, head 
of which companies is A. B. Jordan. 





Agents Union Sues C.1.O. for $1,000,000 


The National Association of Industrial 
Insurance Agents, a labor union with 
headquarters at Washington, D. C,, 
which was formed about a year and a 
half ago and has local chapters in a 
number of cities particularly in the South 
and Middle West, has brought suit 
against the Committee for Industrial 
Organization, the John L. Lewis organi- 
zation, for $1,000,000 alleging libel and 
slander on the part of the C. I. O. 

Horace C. Young, attorney for the 
agents’ union and one of its organizers, 
claims in the papers filed in the case 
that officers and representatives of the 
C. I. O. have on various occasions pub- 
licly described the N. A. I. I. A. as a 
“company union,” implying that it is 
fostered and promoted by the large In- 
dustrial insurance companies and seek- 


or 


ing thereby to bring it in general dis- 
repute with the public. The agents’ 
union sets forth that it is an inde- 
pendent body in no way connected with 
any insurance company, has a member- 
ship of 10,000. 

The C. I. O., the agents’ organization 
states, is- virtually a nation-wide con- 
cern, carrying on a campaign to organ- 
ize industrial workers into unions for 
collective bargaining and dealing: with 
employers by contract, and that as such 
it is a legal entity. 

“On various occasions officials and 
representatives of the C. I. O. and its 
affiliates are charged with having de- 
scribed the association as closely affili- 
ated with and promoted by the large in- 
surance companies which its members 
represent as insurance agents,” it is al- 
leged. 


Michigan May Extend 
Mortgage Moratorium 


WOULD MEAN SPECIAL SESSION 





Present Expiration Date Set for Novem- 
ber 1; Life Companies Watch- 
ing Procedure 





A proposal to extend Michigan's 
mortgage moratorium, effective 
1933, beyond its present expiration date 
of November 1, is engaging attention 
of life companies, many of which have 
extensive mortgage holdings in_ that 
state. The business recession and its 
effect on the state’s great automotive in- 
dustry was not foreseen when the pres- 
ent expiration date was set. 

Governor Frank Murphy has received 
an urgent request to permit an exten- 
sion by summoning the legislature into 
special session before the _ expiration 
date fixed by the 1937 legislature. He 
is also under pressure to summon the 
lawmakers to provide additional welfare 
funds which have been virtually ex 
hausted for the entire biennium ending 
July 1, 1939, due to the unexpected re- 
cession drain, 

In view of the growing probability 
that the legislature will be summoned, in 
spite of the governor’s natural reluctance 
to take such action in a campaign year, 
it seems more than likely that he wil 
open up any such session to considera- 
tion of the mortgage moratorium mat- 
ter. The lawmakers may act, in special 
session, only upon such matters as are 
submitted by the executive. 


Statement by C. H. Weideman 


The current petitioner for a further 
extension of the moratorium is Carl H. 
Weideman, Wayne County (Detroit) 
circuit court commissioner. He _ wmites 
Governor Murphy that unless an & 
tension is granted many persons stand 
to lose homes of which they have beet 
retaining possession only because the 
courts have granted them special con 
cessions under terms of the moratorium 
act. The courts are empowered, if su 
ficiently impressed by the exigencies 
individual cases, to suspend regular 
mortgage payments and require _ the 
mortgagor to pay only nominal mainte 
nance charges, including sufficient sul 
to care for taxes, insurance, and other 
fixed charges. 

Weideman said: “We had hoped there 
might be sufficient loans from the ne" 
Federal housing act to refund the pre~ 
ent mortgages and land contracts. Bit 
many of the homes being carried sole 
the moratorium do not qualify for su 
a refunding.” 
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aa Bars Labor Order Because 


Of Communistic Activities 


After studying the legislative report 
of the special commission to investigate 
activities in Massachusetts of Com- 
munistic, Fascist, Nazi and other so- 
called subversive organizations contained 
in House Document No, 2100, Insurance 
Commissioner Charles F. J. Harrington 
has issued an order refusing the Inter- 
national Workers Order, Inc., authority 
to transact business in Massachusetts 
after July 25. The Commissioner has 
ordered this organization to dissolve all 
branches or subordinate lodges in Massa- 
chusetts and refrain from collection of 
dues or assessments after that date. A 
statement from the Insurance Depart- 
ment says that when the organization 
was admitted to do business in the Com- 
monwealth of Massachusetts, the Com- 
missioner of Insurance made it a con- 
dition precedent that Communistic activi- 
ties should not be conducted by this 
organization either in Massachusetts or 
nationally and that a violation of this 
condition would be determined sufficient 
reason for revoking the corporation’s 





ss, E. M. 
an, G. V, 





meds right to do business in the Common- 
8 wealth. 
The Commissioner has forwarded to 
— @ Louis H. Pink, Superintendent of Insur- 
) d ance in New York, a copy of his order 
en ee _ copy of - or re- 
i port which exposes the Communistic 
orium activities - = —a for such 
action as the Superintendent may deem 
SESSION & visable. 
r Novem: r , 
atch. Continental Assurance Gives 
Figures for First Half Year 
fichigan's For the first half of 1938 the Continen- 
ive since ™ tal Assurance of Chicago wrote new paid 
tion date MM life insurance, exclusive of revivals and 
attention renewals, totaling $14,304,944, a reduction 
i of 5% from the volume of the first half 
hich have Mf of 1937 but well above the average re- 
in that # duction of 22% reported for the first half 
: and its Year by the Association of Life Insurance 
aie t. Presidents for its member companies. 
the pre Insurance in force as of June 30 
* Bi showed a gain of $1,266,261 to a new 
— high of $226,809,250. The ratio of actual 
sae expected mortality was 31%, giving 


again from underwriting of $53,459. 

Assets on June 30 stood at $28,538,980, 
an increase of $1,127,707 for the six 
months. Surplus decreased $2,818 to $2,- 
182,479 while contingency reserve was 
$0,000 lower at $150,000. Capital re- 


uture into 
expiration 
ture. He 
nmon the 
al welfare 








my fs mained unchanged at $1,000,000, giving 
‘ected re: UPlUS to policyholders of $2,632,479. 
robability BANQUET CONCLUDES COURSE 
oned, in , 
cinch Fifty-One Men Are Graduated From 
aign year, Travelers Home Office School Under 
1t he will Daniel J. Bloxham 
-onsidera- “banquet on the evening of July 28 
‘om mat toncluded the last session of the Trav- 
in special dlers home office school for life and 
rs as are accident insurance agents this season. 
fifty-one men were graduated, forty-two 
f the class being college graduates. 
leman Members of the class came from all 
= furiler farts of the United States and Canada 
= Carl H. i attend the school, which is under the 
"(Detroit) Eaton of Daniel J. Bloxham, under 
Te writes weegy supervision more than 700 men 
Ss an ex ‘ave been trained from the new school 
uaa. establishment two years ago. 


he first autumn session of the school 


have been o : 
ate will begin the first week of September 


cause the 


l ind will continue for the usual four- 
cial con- = 7 ; 
penertov vod Week period. 

od. if suf 
vencies of HENRY SEINFEL DEAD 
i regular yitenry Seinfel, 70, manager of the 
juire the raboken office,- John Hancock Mutual 
1] mainte- ife, died July 30 in St. Mary’s Hospital, 
ient sums ##"0Doken. His home was in Brooklyn 
and other Nhere he was vice-president of the 


lewish Center and active in philanthropic 


ped there ind educational groups. 





. the ne" 

the ~ ACCIDENT BUSINESS GAINS 

oe ne a he General American Life reports a 

— ip a word four-weeks production during the 
for § acation time is accident time” cam- 


ign recently closed. 


Leading Penn Mutual 
For First Half Year 





FELIX U. 


LEVY 

Going at better than a $1,000,000 pace, 
Felix U. Levy, agent in the Ralph G. 
Engelsman agency, Penn Mutual Life, 
New York City, led all agents of that 
company in paid for production during 
the first half of 1938. Despite recessed 
business conditions, Mr. Levy paid for 
more lives in the first six months of this 
year than in any similar period during 
his other years in the business. A con- 
sistent leader of his company and a 
million dollar writer, he is head of the 
Million Dollar Round Table group in 
New York City. Not only well known 
in Life insurance Mr. Levy is also active 
in the community chest in his home on 
Long Island and takes part in other 
affairs. 





DEVITT AGENCY UP IN JULY 

The F. H. Devitt agency, Equitable 
Society, New York City, reports the 
largest July in its history having paid 
for in excess of $1,200,000 with premiums 
in excess of $50,000. 


N. Y. Ass’n to Give 16 Weeks 
Course in Fall; Alk Chairman 


The Life Underwriters Association of 
New York City will sponsor a sixteen 


training course this Fall 
beginning in October which will em- 
brace thirty-two subjects dealing with 
various phases of life underwriting, two 
of which will be discussed at each ses- 
sion, This course, prepared by Paul 
Speicher, editor of the Insurance R. & 
Rk. Service, is the same course as was 
given so successfully by the St. Louis 
life underwriters and managers associa- 
tions last year. Their enrollment was 
382 agents and their average attendance 
at the classes was 325 or better than 
80% of enrollment. 

The New York association 
limit its enrollment to 200. Chairman of 
the committee is Benjamin Alk, who 
will announce members of the faculty 
shortly. Mr. Alk, an agent for the Penn 
Mutual, is vice-president of the associa- 
tion and past president of the New York 
Chapter Chartered Life Underwriters. 


weeks’ sales 


plans to 


SEES BUSINESS IMPROVEMENT 





C. O. Fischer Returning from Trip 
Through Middle West Makes 
Encouraging Report 
Returning from a trip through part of 
the midwest where he visited several of 


the company’s agencies, Chester O. 
Fischer, vice-president Massachusetts 
Mutual, observed a definite feeling of 


business encouragement and heard many 
reports of noticeable improvement during 
the early part of July. 

The occasion of his visit was to help 
celebrate the first anniversary of the ap- 
pointment of the company’s general 
agents in St. Louis, Chicago, and In- 
dianapolis. 

While in Chicago, Mr. Fischer de- 
livered the closing address for the man- 
agers school of the Life Insurance Sales 
Research Bureau on the subject, “The 
Agency Department Looks At the Gen- 
eral Agent’s Job.” 
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An example of press advertising recently released by SUN LIFE OF CANADA. 
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J ames H. Glenn With 
Mutual Benefit 50 Years 


PHILADELPHIA GENERAL AGENT 


Entered Company in Agency There In 
July, 1888; Luncheon Marks 
Golden Anniversary 
James H. Glenn, Philadelphia general 
agent, Mutual Benefit, was honored on 


July 29 at a luncheon marking the fif- 
tieth anniversary of his association with 
company. 


the The luncheon held at 





JAMES H. GLENN 


Philadelphia’s Downtown Club was at 
tended by prominent Philadelphia busi 
ness and insurance men, executives and 
neighboring general agents of the Mu 
tual Benefit, members of its Philadelphia 
agency organization. 


John R. Hardin, president Mutual 
Benefit, and others who spoke follow 


ing luncheon, recalled that Mr. Glenn’s 
first association with the company had 
been in July, 1888, when he joined the 
Philadelphia agency and that only two 
of the company’s senior executives out 
ranked Mr. Glenn in length of service 
One of those, E. E. Rhodes, executive 
vice-president of the company, whose 
period of service covers fifty-two years, 
personally congratulated Mr. Glenn at 
the luncheon. All of Mr. Glenn’s fifty 
years of service has been devoted to the 
Philadelphia agency. He has served as 
general agent since 1899 when he was 
made a member of the firm of Keyes and 
Glenn, becoming sole general agent in 
1906 upon the retirement of Mr. Keyes 

A testimonial book containing con- 
gratulatory letters from all the Mutual 
Benefit officers and general agents was 
presented to Mr. Glenn at the luncheon 


Many Prominent Guests 


Among speakers at the luncheon was 
William H. Kingsley, president, Penn 
Mutual, a friend of long standing whose 
remarks were a warm personal tribute 
to Mr. Glenn. H. G. Kenagy, agency 
executive of the company, introduced as 
speakers from the Mutual Benefit: 
President Hardin, Vice-President 
Rhodes, Oliver Thurman, vice-president ; 
Dr. Walter A. Reiter, medical director; 
Floyd E. DeGroat, Boston general agent; 
Alfred C. Hirsch, Philadelphia agency 
Two other speakers were Thomas M 
Scott, million dollar producer and past 
president, Philadelphia Association of 
Life Underwriters, and Dr. Ivor Griffith, 
dean, Philadelphia College of Pharmacy 
and Science. 

Mutual Benefit general agents were L 
A. Spalding, Baltimore; W. L. King and 
G. E. O. Flock, Williamsport, Pa.; L. 
D. Day, Newark, N. J., and Clay W. 
Hamlin of Buffalo. 


G. H. PRITCHARD ADVANCED 


Geo. H. Pritchard has been appointed 
field representative for Sun Life of Can- 
ada in its Seattle office. 
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Membership of 26,094 
In Nat’! Association 


H. T. WRIGHT REPORTS GAIN 





Total Number of Associations of Life 
Underwriters Is Now 320; Some 
Leading Groups 





Membership in the National Associa- 
tion of Life Underwriters at the close 
of the fiscal year on June 30 was 26,094, 
according to an announcement made re- 
cently by Harry T. Wright of Chicago, 
chairman of the national membership 
committee. Mr. Wright said there is 
every indication that at the time of the 
Houston convention in September the 
National Association membership will be 
the highest on record. 

“Membership is no longer a yearly 
drive culminating on June 30,” said Mr. 
Wright in his announcement, “but a 
continuous program of recruiting quali- 
fied members, as outlined by President 
O. Sam Cummings. The national mem- 
bership committee has rigorously adhered 
to the slogan, ‘A Quantity of Quality 


Members,’ and has succeeded in bring- - 


ing this philosophy to associations 
throughout the country.” 

The actual increase in the number of 
units was seventeen, bringing the total 
number of associations up to 320. Six 
new state or regional associations were 
formed during the year bringing the total 
to thirty-seven and leaving only three 
states with two or more units, where 
state associations are now in process 
of organization, and which will be com- 
pleted before the Houston convention. 

Chicago achieved the record of show- 
ing the largest numerical gain, jumping 
into first place in the National Associa- 
tion’s roster of local units with a total 
of 1,657. The first ten associations from 
the standpoint of total membership are 
these: 

Chicago 1,657, New York 1,522, Pitts- 
burgh 1,024, Boston 728, St. Louis 625, 
Philadelphia 578, Cleveland 508, Los 
Angeles 444, Detroit 380, and San Fran- 
Many others showed substan- 
percentage gains. 


cisco 332. 
tial 


INSURANCE SOCIETY AWARDS 





Nine of Winners From Metropolitan 
Life; Julian S. Myrick Donor 
Of Prizes in Life Group 

The Insurance Society of New York 
has announced the awards made in the 
life insurance group based on examina- 
tions held in April. Committee chair- 
man on prizes was John J. King of 
Hooper-Holmes Bureau. Donor of life 
insurance awards was Julian S. Myrick, 
manager, Mutual Life, New York City. 
Nine of the winners are with the Metro- 
politan Life. 

Winners in Part I were these: First 
prize, Agnes Lafferty, Equitable Society, 
and Rose Loesch, Guardian. Second 
prize, Paul Alpern and Thomas P. Mor- 
gan, Metropolitan, and Ruth L. Sibbert, 
Equitable Society. Third prize, Fred 
J. Blaisus, Nathan Bickman, Norman H. 
Golding, Salvatore B. Palazzo, all of the 
Metropolitan, and William Cassara of 
U. S. Life. 

In Part II all winners were with the 
Metropolitan. Prizes went to Bruce W. 
Simmons, Charles E. Nylund and D. 
Ralph Sprecher in that order. 





TEXAS AGENCIES PROGRESSING 
The seven agencies of the Jefferson 
Standard Life in Texas produced $6,958,- 


000 of business during the first six 
months of 1938 The San Antonio 
Agency led with $2,288,000. The com- 
bined business of the seven agencies 


consisting of San Antonio, Dallas, Hous- 
ton, Fort Worth, El Paso, Wichita Falls 
and Amarillo, is about 5% ahead of the 
1937 production 


LARSON HAS ANNIVERSARY 
L. F. Larson, Oregon general 


‘ agent, 
Northwestern 


Mutual, is celebrating his 


thirty-fifth anniversary with the com- 
pany 


this year. 
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L. K. FILE 
Actuary 





R. J. TRENOUTH 


Superintendent 


Executive appointments recently an- 
nounced by the Canada Life include the 
officers shown above. L. K. File, who 
is now the company’s actuary, has been 
associate actuary since 1924 and during 
his thirty years with the company has 
established a brilliant record. 

W. J. Beattie, as a member of the 
legal firm of McCarthy & McCarthy, 
did much of the general legal work for 
the Canada Life before being appointed 
executive assistant three years ago. He 
is now assistant to the president. 


New Actuary, Others With Canada Life 





W. J. BEATTIE 
Assistant to the President 





E. C. GILL 


Treasurer 


E. C. Gill had been an assistant treas- 
urer since 1930, and previously had been 
assistant actuary. He joined the com- 
pany only fifteen years ago, immediately 
on graduation from university. He has 
been appointed treasurer. 

R. J. Trenouth became the first rep- 
resentative in the company’s Toronto 
City branch back in 1918. Appointed 
manager at Windsor in 1922, he became 
Western supervisor in 1929 and an as- 
sistant superintendent in 1930. He will 
now be associated with R. G. McDonald 
as superintendent. 





LIBERALIZES MEDICAL RULINGS 
The Manhattan Life has liberalized 
its company rules relating to non-medi- 
cal additions. Effective immediately the 
company will consider additional insur- 
ance for a maximum of $5,000 within 
two years of a medical examination or 
for $3,000 within five years of a medical 
examinations. The non-medical addi- 
tion is for use only when the original 
policy is still in force and where the 
insured has not been rated for physical 
reasons or because of an unhealthful 
occupation and where the insured has 
not reached the insurable age of 46. 


WITH COMPANY 25 YEARS 
Three home office employes of the 
Mutual Benefit have completed twenty- 
five years of continuous service with the 
company. They are Dr. Richard N. 
Connolly, bacteriologist; William Sieb, 
filing department, and Miss Edna 
Van Duyne, agency department. 





WOODS AGENCY CELEBRATING 
Edward A. Woods Co. celebrated the 
seventy-ninth anniversary and the be- 
ginning of the eightieth year of the 
Equitable Society by launching a two 
day sales drive which resulted in 263 
applications for regular insurance 
amounting to $1,022,634, and three Group 
cases amounting to $560,000. This vol- 
ume represents two of the greatest busi- 
ness days the Woods Company has ever 
experienced. To date they have pro- 
duced more July business than was pro- 
duced during the entire month of July 
last year. 


ADOPTS SALARY SAVINGS PLAN 

The Frank M. Knox Co., New York 
City printing control and standardization 
organization, has just adopted a con- 
tributory salary savings plan on its em- 
ployes. The case was placed by John 
W. Quin of the F. H. Devitt agency, 
New York City. 





Newspaper Finds Merit 


In Group Life Insurance 


“There is a human side to businesg’ 
was the comment in a recent editorial 
in the Peabodv Times, Peabody, Mag. 
a city which has recently suffered fron, 
strike troubles in the local leather plan 
The editorial pays high tribute to Group 
insurance and recounts the story of , 
little boy who “will walk and run like 
other children some day and his mother 
will be able to pay the bills which she 
had to undertake when her husband die 
of a heart attack last week, all because 
Max Korn of the Korn Leather Co, of 
Peabody, continued in force the Grop 
insurance on his employes during th 
recent strike. 

“The father of the little boy was a 
employe of the Korn Leather Co, Haj 
it not been for this insurance which M; 
Korn continued during the strike, this 
little family would have been left jn 
destitute circumstances without means 
for defraying the funeral expenses or the 
cost of the operation necessary ty 
straighten the paralyzed leg of the boy 

“The recent strike cost the Kor 
Leather Co. a considerable sum, but Mr 
Korn felt that if the families of the 
employes ever needed the protection af. 
forded by the Group plan of insurance, 
it was during the time when they were 
receiving no income.” 

The Group case on this plant is ¢oy- 
ered by the John Hancock Mutual. 





HESS DISTRICT MANAGER 





Will Have Three Pennsylvania Counties 
Handled by Harrisburg Office of 
Mutual Life of N. Y. 


Richard E. Myer, manager Harris- 
burg agency, Mutual Life of New York, 
announces appointment of Blair S. Hess 
of Lewistown, Pa., as district manager for 
Mifflin, Huntingdon and Juniata cou- 
ties. Mr. Hess is well known in Lewis- 
town and vicinity, having been engaged 
in the insurance business for ten years 
The Harrisburg agency stands second 
among the company’s seventy-six agen- 
cies on its basis of rating agency ar- 
complishment. The agency is 15.6% 
ahead this year in paid business over the 
same period last year and 23.1% ahead 
of the previous twelve months. 





MUTUAL LIFE’S WRITINGS 


The Mutual Life of New York, through 
George A. Patton, vice-president and 
manager of agencies, has released figures 
showing total initial paid new Ordinary 
business for six months ending June #0 
of $120,200,431. This compares wit 
$135,920,517 for the corresponding perio! 
of 1937. The Mutual Life’s percentage 
showing of comparative production for 
the first six months indicates that 1938 
is 88.4% of 1937 compared with the Life 
Insurance Sales Research Bureau's es- 
timate of 78% for all companies. 


STUDENTS LEAD AS BUYERS 


In June, for the first time in compan) 
history, students led all other occupa 
tional groups in number of large policies 
purchased, according to The Lincoln 
National Life’s monthly survey of buy- 
ers of policies for $10,000 or more. Al 
though ranking first in number of poll- 
cies purchased, students dropped to third 
place in total volume, being headed in 
that respect by retail dealers in first 
place and brokers, bank managers at! 
real estate company officials in second 


LOAN BUSINESS INCREASED 

The Prudential’s Chicago branch of the 
mortgage loan department, has move! 
into larger quarters in the Bankers 
Building. The office supervises the com 
pany’s business in Illinois, Iowa, south: 
ern Wisconsin and northern Indiana and 
has had a large increase in business 
Donald C. Holmes is office manager. 


MURRELL AGENCY 38% AHEAD 

The Murrell Brothers general agen: 
Mutual Benefit, Los Angeles, reports 
gain of 38% in paid-for business durin 
the first half of 1938 compared with tht 
same period last year. 














Augu 


Bru 
\V 
MANL 
Has B 
Mi 


The 
nounce 
known 
letic ¢ 





pointed 
Mr. Br 
followit 
of the 
general 
and lat 
general 
Born 
his pre 
sequent 
Wester 
which | 
Bachel 
respect’ 
lirecto1 
High S 
issume 
Height: 


A 


tions re 
forty-fi 
bia anc 
with n 
ance c 
from H 
Pruden 
Full 

151 can 
ber of 
entire 

Charter 
to 1,53 
exams 

making 
mstrate 
f the 

by CLI 
Of th 


entire | 


Dunstar 
Northy 
Mutual 
tty, Gua 
ble Sx 
Man, J 
Pitman, 
Robins: 
Yeligsoy 


Wilks, 





5, 1938 


Irance 


Usiness” 
editorial 
’ Mass, 
ed from 
er plant 
oO Group 
ry of a 
run like 
> Mother 
hich she 
and died 
because 
r Co, of 
€ Group 
ring the 


was a 
20. Hal 
hich Mr 
ike, this 

left in 
t means 
es or the 
sary to 
the boy 
1e Korn 
but Mr 
$ Of the 
ction af- 
nsurance, 
hey were 


t is cov- 
itual, 


GER 


Counties 
ce of 


Harris- 
ew York, 
r S. Hess 
nager for 
ita coun- 
in. Lewis- 

engaged 
en years 
s second 
six agel- 
rency ac- 
is 15.6% 
; over the 
1% ahead 


INGS 

<, through 
dent and 
ed figures 
Ordinary 
x June X 
res with 
ng period 
ercentage 
iction for 
that 1938 
1 the Life 
reau’s €s- 
es. 


UYERS 
company 
r occupa 
re. policies 
> Lincoln 
y of buy- 
nore. Al- 
r of poll- 
d to third 
headed in 
s in first 
agers and 
in second 


'ASED 
nch of the 
as move‘ 
Bankers 
; the com 
va, south- 
diana and 
business: 
anager. 


AHEAD 

al agency, 
reports a 
ess during 
1 with the 





August 5, 1938 


Br abaker Made eee 
Manager in Cleveland 


MANUFACTURERS LIFE CHOICE 
Has Been With eile Phypers and State 
Mutual Life; Many Scholastic 
and Athletic Activities 





The Manufacturers Life, Toronto, an- 
nounces that Carl H. Brubaker, widely 
known in insurance, scholastic and ath- 


letic circles in Cleveland, has been ap- 


CARL H. BRUBAKER 
pointed its branch manager in that city. 
Mr. Brubaker assumes his new position 
following a successful career as manager 
of the life department of Neale-Phypers 
general insurance agency in Cleveland 
and latterly as supervisor of the local 
general agency of the State Mutual Life. 
Born in Newark, Ohio, he completed 
his preliminary education there and sub- 
sequently attended Ohio Wesleyan and 
Western Reserve Universities from 
which he graduated with the degrees of 
Bachelor of Arts and Bachelor of Laws, 
respectively. In 1924 he was appointed 
lirector of athletics and teacher at South 
High School in Cleveland. In 1930 he 
assumed a similar position at Shaker 
Heights High School in the same city, 





American College 
(Continued from Page 1) 


tions represent 237 cities and towns in 
forty-five states, the District of Colum- 
bia and Hawaii. They are associated 
with ninety-three different life insur- 
ance companies. _ Successful candidate 
_ Hawaii was Quan Lun Ching of the 
Prudential, Honolulu. 
Full credit was granted this year to 
ISL candidates, bringing the total num- 
ber of those who have completed the 
tire series of examinations for the 
Chartered Life Underwriter designation 
to 1,534. Credit in some part of the 
txams has been given 1,732 candidates, 
making a total of 3,266 who have dem- 
matrate d their knowledge in all or some 
the fields of subject matter covered 
by CLU examinations. 
Of the 151 candidates completing the 
entire CLU examination series in 1938 
these were from New York City: 
Herbert Baker, Equitable 
Robert S. Biglow, Prudential ; 
° Cohen, Home Life: 
New England 


Society; 
Nathan 
Harper "R. Dow- 
Mutual ; Thomas K 


Di an, Prudential; J. Robert Guy, 
arthws stern Mutual; Carl E. Haas. 
futual Life, 3rooklyn; Vernon J. John- 


try, Guardian I Life; Jacob S. Karp, Equit- 


ble S Society, Brooklyn; Karl F. Keller- 
Dae Ft. New York’ Life; John H. 
itman, Connecticut General; H. Field 
on Northwestern Mutual; Julius 
Wits Equitable Society; Alonzo H. 
Wilks, Jr., Metropolitan Life. 


















where his activities resulted in the de- 
velopment of both football and ‘basket- 
ball teams of a consistently high calibre. 

Mr. Brubaker is a member of the Ohio 
Conference Officials’ Association, in 
which he has occupied the position ot 
vice-president, and the Ohio State Foot- 
ball Coaches Association of which he is 
a past president. Mr. Brubaker is a 
past director of the Cleveland Life Un- 
derwriters Association. He also is a 
member of the Masonic Order and is an 
exceptionally fine golfer. 


Bankers National Appoints 


Laputka a General Agent 
= 

The Bankers National Life of Mont- 
clair has appointed Michael J. Laputka 
as general agent for Hazleton and vicin- 
ity in Pennsylvania. Announcement of 
the appointment was made by William 
J. Sieger, vice- -president and superin- 
tendent of agencies. 

Mr. Laputka has had an extensive 
experience in the general insurance busi- 
ness and is now expanding his activities 
to include life insurance so that he may 
have a complete insurance service to 
offer his clientele. He is well known 
throughout the territory around Hazle- 
ton, is a member of several clubs and 
active in civic affairs. 





H. & A. CONFERENCE MEMBER 


The Wisconsin National Life of Osh- 
kosh, Wis., has been admitted to meni- 


bership in the Health & Accident Un- 


derwriters Conference. 


THE EASTERN 
UNDER RITER 








ineueanen and Pension 
Plan Given in Report 


ASSOCIATED GAS AND ELECTRIC 





Protection Given 16,600 Employes by 
N. Y. State Public Utility; Four 
Companies on Line 
The insurance and pension plans of the 
Associated Gas and Electric, a New York 
State public utility with 1,724,466 pa- 
trons and assets of $441,678,000, are thus 
described in its annual report for 1937: 


Insurance Plan 
The benefits of the Associated Insur- 
ance Plan were extended during 1937 to 
some 4,500 additional employes of the 
company and its subsidiaries. Most of 


these employes were in companies ac- 
quired in recent years. Approximately 
16,600 employes are now protected by the 
plan, which has been in effect since 1932. 
Under its employes are given both Ordi- 
nary and Group policies. Total amount 
of insurance in force is $68,019,543. The 
plan has paid 662 death claims, amount- 
ing to $2,365,000. About 35% of the em- 
ployes who died since the plan has been 
in force carried no other insurance. An- 
other 19% had $500 or less. As a con- 
tribution to the welfare of employes, part 
of the cost of this insurance is paid by 
Associated companies. For 1937, the net 
cost of insurance borne by employer sub- 
sidiaries of Associated Gas and Electric 
Co., after applying dividends against the 
premiums, was approximately 
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her first year of college, and 
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*\ STATEMENT BY A 
Wea, VICE PRESIDENT OF THE COMPANY 


The Kutuel Benefit Life insurance —— 


When my husband died eight yeers ego, it was e question in 
my mind whether I could’ keep my family of four children 
together, but the fact thet I was receiving life insurance 
at the time caused me to. try to keep the family intset. 


Ve have also kept our home, and even made great improvements 
in it, until now we have the modern conveniences to help 

meke iife easier. Had it not been for the insurence our home . 
would heve been sold, Because of the income benefits I 
received from your company I have been able to give my 
children the things they needed end @lso the things they 
desired. je heve elweys hed ® car to go wherever we wanted, 
We could live healthily with proper food snd wise medical © 
Care, though it was seldom needed. I was able to give the 
ehildren bvooks end music for their culturel enjoyment. 


This spring one of my children gredusted from college end 

will go om to medicel achool next yeer. another hes completed 
and still enother will begin college 
in the fell. It is thus through life insurance benefits that 

I heve, been able to keep my children and elso to = them 
whet they needed to fit them for life. 

I cannot thenk you enough for ell you heve made possible. 


ost gratefully yours, 


FOUNDED Sr) IN 1845 
The Mutual Benefit 
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$640,000 or 1.8% of the total pay roll of 
such subsidiaries. The insurance is un- 
derwritten by four of the largest insur- 
ance companies in the country: the 
Aetna, Equitable Society, John Hancock 
and Prudential. 

Pension Plan 

During the year most of the operating 
companies adopted a pension plan recom- 
mended to them by Employes Welfare 
Association of the Associated System. 
The purpose of the plan is to provide 
moderate retirement incomes in addition 
to those which may be payable under the 
Social Security Act, to be guaranteed 
either by an annuity contract with a life 
insurance company or by an irrevocable 
trust fund or by a combination of the 
two. The details of the plan and its 
actuarial soundness have been  super- 
vised by Towers, Perrin, Forster & Cros- 
by of Philadelphia, an organization 
which is nationally known for its experi- 
ence with funded pension plans for cor- 
porate employers. The cost of the bene- 
fits to be provided will be entirely borne 
by the employer and will average less 
than 6% of the pay roll of companies 
participating in the plan although a few 
companies with a relatively large num- 
ber of employes in the higher age groups 
will pay a somewhat higher percentage. 
Experience has abundantly shown that 
the employer must carry a substantial 
part of the burden of caring for super- 
annuated or prematurely disabled em- 
ployes simply to insure the continuous 
efficiency of employed personnel. The 
plan adopted this year is nothing more 
than a formal and systematic recognition 
of this necessity. 

A number of companies which adopted 
the plan during 1937 found that with the 
rapid progress of the industrial depres- 
sion during the latter part of the year it 
was impracticable for them to make cur- 
rent payments into the pension fund, 
and such payments have been suspended 


until funds are again available. This 
will mean, for certain companies, post- 
ponement of the time when the full 


actuarial requirements of the plan can 
be met. 





PITTSB’GH SUPERVISORS PARTY 
The Pittsburgh Supervisors Club held 
its annual outing and golf party at the 
Wildwood Country Club near Pittsburgh 
on July 14. Donald W. Hooton, presi- 
dent, presided at the short business ses- 
sion when Albert F. Randolph of the 
Holgar J. Johnson agency, Penn Mu- 
tual, was elected a new member. Sam 
Crocker as program chairman directed 
an auction sale in the evening after 
staking members with stage money. 








Page 14 




















By Paul Troth 


No two agents sell insurance in exactly 
the same way, which also applies to the 
way they get prospects. What they sell 
and how they sell it is principally an idea. 
Some ideas which have proved successful, 
and which are now being employed, will 
be offered readers of The Eastern Under- 
writer in this column from time to time. 


. 
| IDEAS that CLICK 


No. 44 

The old notion that when an agent 
made a sale he lost a prospect has be- 
come a thing of the past. Today the 
successful life insurance agent presents 
life insurance in such a way that when 
he makes a sale he has gained a client 
to whom he can return again and again 
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I had 100 prospects but I sold ’em all! 


and who will also become the source of 
many new prospects. 

In the Home Life of New York the 
system is called “client building.” One 
of the Home Life agents who has done 
an unusually successful job of client 
building is Daniel H. Boyd, for many 
years a personal producer in Paterson, 
N. J. Later he became supervisor in 
the Leo Minuskin agency of the Home 
Life in Paterson and last April was 
brought to the home office as agency 
field assistant. 

Nith every prospect on whom he calls, 
Mr. Boyd tries to get a picture of in- 
surance needs and whether he makes a 
sale or not to gain a client by setting 
up a plan for an insurance estate ac- 
cording to the prospect’s needs and am- 
bitions. The system has these ad- 
vantages: That it eliminates competition 
putting the emphasis on needs not poli- 
cies, opens the way for future sales 
and builds confidence of a sort which 
makes the client want to share the 
benefits of the agent’s professional ser- 
vice among his friends. 

In his client building program Mr. 
Boyd keeps in touch with his prospects 
and policyholders at regular periods. He 
uses birthday cards, mails the company 
paper for clients, makes a personal call 
just before age change and again on the 
anniversary date of the first interview 
to review the planned estate and bring 
it up to date. In these call-backs Mr. 
Boyd is able to pick up the interview 
right where he left off. For instance he 
might say: “I recall when we set this 
up, Mr. Client, that the education of 
your children was pretty close to your 
heart. Perhaps we can now start solv- 
ing that problem.” 

Mr. Boyd says about his client build- 
ing: “Under the planned estate method 
of selling, I immediately expose all of 
the prospect’s needs. Then we measure 
his present insurance against those needs 
and the amount that he is short repre- 
sents my reason for calling back again 
and again until I have completed his 
plan. Only then have I lost a prospect.” 


Raymond J. Glass Assistant 
Mgr. H. H. Wilson & Co. 


Raymond J. Glass has been appointed, 
as of August 1, assistant manager of 
Horace H. Wilson & Co., 295 Madison 
Ave., New York City, managers for the 
Equitable Life Assurance Society. He 
will devote the major part of his time 
to the training of insurance salesmen 
and the development of new business. 

For more than a year Mr. Glass was 
associated with William J. Pedrick & 
Co., Inc., 630 Fifth Ave. and prior to 
that was connected for twelve years 
with the James Rubens agency as as- 
sistant agency manager. Both these 
agencies are general agents for the 
Equitable. Mr. Glass entered insurance 
in 1923. 


BANKERS NATIONAL CRUISE 


More than fifty members of the Mas- 
ter Producers and the President’s Clubs 
of the Bankers’ National Life of Moni- 
clair are on a ten-day convention cruise 
on the steamship Carinthia to Nassau 
and Havana. Home office representa- 
tives on the cruise include W. J. Sieger, 
Alexander White and J. M. Webb. 


KATHLEEN FRASER HOME AGAIN 


Kathleen Fraser, daughter of John M. 
Fraser, general agent Connecticut Mu- 
tual Life, New York, has recovered from 
an operation for appendicitis performed 
in South Nassau Community Hospital 
and is home again. The Frasers live 
in Rockville Centre, L. I. 











Housing Project 


(Continued from Page 3) 


worked out to assure a maximum of light 
and air throughout the site and at the 
same time to conform to the rolling top- 
ography. All buildings will be widely 
spaced, and at no point is any part of 
any building less than 60 feet—the width 
of the ordinary city street—from any 
other. Except in the business center, 
houses will be separated by wide, irregu- 
lar expanses of lawn, and by drives, walk, 
and malls. In addition, near the center 
of each quadrant, a plot of several acres 
will be devoted to a park which will in- 
clude playgrounds and playing fields, a 
lagoon or wading pool, and other facil- 
ities for outdoor recreation. A fifth park 
—a huge oval—will be provided at the 
junction of the two main drives in the 
center of the site. 

These two drives, each of which will 
have a width of 110 feet, or greater than 
that of Fifth Avenue, will be practically 
the only roadwavs within the site. Sup- 
plemented by other streets.in the busi- 
ness section, approach driveways here 
and there in the other quadrants, and the 
boundary streets, every part of the site 
will be easily accessible by vehicle. There 
will be no traffic intersections within the 
property. The flow of traffic along the 
drives will be separated by landscaped 
parkings through the center and will ro- 
tate around the oval of the park. Cross- 
traffic from the supplementary streets 
in the business section will be merged 
with the proper stream by the system 
of center parkings. 

Unionport Road, which at present bi- 
sects the property from the northwest 
to the southeast, will be widened to pro- 
vide one of the main drives, while the 
other will be constructed as a new road- 
way, entering the site from the intersec- 
tion of the present Lyvere Street with 
Castle Hill Avenue and continuing in a 
southwesterly sweep through the busi- 
ness section to join Grant Circle at the 
present Storrow Street intersection. 

Members of the board of design point- 
ed out that this simple system of road- 
ways wil! be more than ample to care for 
the anticipated volume of traffic, will give 
ready access to all parts of the com- 
munity. and at the same time will reduce 
the pedestrian traffic hazard to a mini- 
mum and make for ease of traffic control. 
Moreover, they said, it represents a sav- 
ing in cost of construction and mainte- 
nance of more than 4% miles of roads 
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than if a block system of streets similar 
to that in adjoining sections were to be 
adopted. 

Plans for the business section show ten 
blocks of store frontage and _ three 
theaters. In addition, at convenient in- 
tervals in the north and east quadrants 
will be built so-called “commissaries,” or 
neighborhood shopping centers. Four of 
these commissaries are planned. As a 
result, no tenant need leave his own qua- 
drant, cross a street, or walk more than 
a few hundred feet to satisfy his or- 
dinary needs. 


The Apartment Buildings 


The apartment buildings will be of 
fireproof construction, and will be served 
by automatic elevators. They have been 
designed along modern lines with a min- 
imum of ornamentation. In plan, the ar- 
rangement is based on a cross-shaped 
unit in an almost infinite variety of com- 
bined variations. Exterior walls will be 


of brick. 
The buildings will be of varying 
heights, the average being seven and 


eight stories, with a few higher units 
strategically located to give variety to 
the skyline. Varying heights will be 
found in the same house, giving a similar 
appearance to, and serving the same pur- 
pose as, the setback construction of sky- 
scrapers. 

The largest of the buildings will con- 
tain more than 500 apartments; while 
the smallest will have about 65. The 
varying size, shape, and height of the 
buildings will remove from them entirely 
any suggestion of the institutional, Gar- 
age space sufficient to accommodate ten- 
ants’ automobiles will be provided in 
large garages along the north boundary 
of the site, fronting on Tremont Avenue, 
and at the easterly edge with an entrance 
on Purdy Street. Thus the garaging of 
cars will be done largely from the boun- 
dary streets, rather than from within the 
site. 

Construction will be started in the 
south quadrant, and practically all build- 
ings in this section, which includes ap- 
proximately one-half of the business dis- 
trict, as well as four buildings in the 
east quadrant and two in the north, will 
be completed by next Summer. 

Barely seven months after Governor 
Lehman recommended to the State Leg- 
islature an amendment to the insurance 
law authorizing investment of life insur- 
ance funds in housing projects, and four 
months after the approval of the en- 
abling legislation, the Metropolitan has 
arrived at the construction stage of what 
has been described as the largest integral 
housing project so far planned in this 
country. 

Immediately following the Governor’s 
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message to the Legislature in January, 
Frederick H. Ecker, chairman of the in- 
surance company’s board of directors, 
announced that the Metropolitan was 
prepared to invest in the moderate- and 
low-rental housing field. Mr. Ecker made 
plain that the company did not intend to 
undertake slum-clearance projects, but 
rather would endeavor to help relieve 
the existing shortage of safe and sani- 
tary dwelling accommodations for fam- 
ilies of moderate incomes. At the same 
time he pointed out that such projects 
would prove a sound investment for com- 
pany funds. On April 8, shortly after the 
signing of the necessary legislation, Mr. 
Ecker announced that the Metropolitan 
had acquired the Protectory site, one of 
the largest, single, undeveloped proper 
ties within the limits of Greater New 
York, and would proceed with its devel- 
opment along his previously announce: 
lines. é 

The project is under the general direc- 
tion of George Gove, for more than ten 
years secretary of the New York State 
Board of Housing, who has joined the 
Metropolitan as manager of its housing 
projects. 

The Board of Design was created by 
the insurance company for the purpose 
of making the general plan and furnish- 
ing the architectural and engineering 
services for the design and execution o 
the work, with R. H. Shreve, of the firm 
of Shreve, Lamb and Harmon, as chair 
man. Associated with Mr. Shreve on the 
Board are Mr. Gove, Andrew J. Eke, 
president of Starrett Brothers and Eke, 
builders of the Hillside and Williams. 
burg projects; Henry C. Meyer, Jr, of 
Meyer, Strong & Jones, consulting & 
gineers; Gilmore D. Clarke, city plannins 
and landscape engineer; and Irwin 
Clavan, one of the associated architects 
of Williamsburg Houses. 

A construction contract has bee 
to Starrett Brothers and Eken, Inc. 
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ASSOCIATE TO W. S. VOGEL 

J. Harold Kay, in the life insurance 
field since 1925, has been made associat 
general agent in the William S. Voge 
agency, Columbian National Life, New 
ark, N. J. 
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Philadelphia Man Leading 


Producer for Sun of Canada 

Antony L. Geyelin, Philadelphia 
branch representative for the Sun Life 
of Canada, has been appointed Macaulay 
Club president for the 1937-38 year, ac- 
cording to an announcement issued by 
W. S. Penny, director of agencies at 
the company’s head office in Montreal. 
Mr. Geyelin’s personal production for 
the past twelve months was the highest 
in the company. Ranking second is Max 
Moch, one of the Sun Life’s Canton, 
Ohio, producers, who accordingly as- 
sumes the post of club vice-president-at- 
laree. Representatives qualifying for 
the company’s Macaulay Club will at- 
tend the agency convention being held 
this year at Del Monte, Cal., Septem- 
ber 11-15. 

Divisional vice-presidents from the 
United States who will be present are 
announced as Harry O. Bronson, In- 
dianapolis; Albert Eschner, Los Angeles, 
and Harold M. Charlap, Philadelphia. 
Territorial vice-presidents include M. M. 
Webber, Kansas City; James E. Ken- 


nedy, Indianapolis; B. R. Meidinger, 
Louisville; Sadao Asato, Hawaii, and 
Franklin C. Morss, Jr., Philadelphia. 


The Macaulay Club is Sun Life’s high- 
est honor for its top-ranking agency 
producers. 





Union Central Appoints 
St. Louis General Agent 


Arthur E. Miller, formerly a special 
agent for the Northwestern Mutual Life 
and prior to that associated with Pren- 
tice-Hall, Inc. of New York, has been 
appointed general agent in St. Louis for 
the Union Central Life. Mr. Miller has 
served as president of the Life Under- 
writers Association of St. Louis, the 
St. Louis Chapter of Chartered Life Un- 
derwriters and the Northwestern Mu- 
tual CLU Association. He, is now the 
treasurer of the St. Louis Life Insurance 
and Trust Council. 





DR. J. R. EBERSOLE DEAD 


Last of Original Official Family of 
Illinois Bankers Life; Was Medical 
Director Since 1897 
Dr. J. R. Ebersole, 78, first vice-presi- 
dent and chief medical director of the 
Illinois Bankers Life of Monmouth, IIL, 
died at his home in that city on last 
Saturday after a long illness. Dr. Eber- 
sole was one of the oldest medical direc- 
tors of a life insurance company in point 
of service. He had been medical officer 
for the Illinois Bankers for forty-one 
years, and thirty-five years ago was 
elected a vice-president. He was the 
last of the original official family of the 
company having taken part in the organ- 

ization of the company in 1897. 

Dr. Ebersole was born on a farm near 
Elizabethtown, Pa. He is survived by 
his widow, Mrs. Addie Over Ebersole, 
and three children. A son, Dr. H. Glenn 
bersole, is assistant medical director for 
the company, Funeral services were held 
from the Methodist Episcopal church at 
Monmouth on Monday morning. 


NOW BRANCH SECRETARY 
W. E. Keyes, London agency, Northern 


Life Assurance Co., has become branch 
secretary. 
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Program Complete For 
Houston Convention 


Cc. J. ZIMMERMAN IS CHAIRMAN 


Speakers Include 22 From Field; Four 
From Home Office and Four From 
Other Businesses 





The complete program for the annual 
convention of the National Association 
of Life Underwriters to be held in Hous- 


ton in September was announced this 
week by Charles J. Zimmerman of Chi- 
cago, program chairman. 

Panel discussions, sales seminars and 
short selling talks will form an import- 
ant part of the convention program put- 
tine the emphasis on fast-moving, in- 
dividualized sales ideas. Only twelve of 
the speakers will deliver prepared ad- 
dresses of some length. Speakers in- 
clude twenty-two agents, four home of- 
fice men and four authorities from fields 
outside of life insurance. The prograin 
for the main sessions on September 21, 
22 and 23 is briefly this: 


Wednesday, September 21 


Chairman of the morning session on 
Wednesday will be President O. Sam 
Cummings of the National Association. 
Bishop Clinton S. Quin of the Episco- 
pal Diocese of Texas will give the in- 
vocation. Speakers will be President 
Cummings; Vincent B. Coffin, vice- 
president and superintendent of agencies, 
Connecticut Mutual, and Ralph G. 
Engelsman, general agent, Penn Mutual, 
New York City. Olivia Orth, Chicago, 
will direct an insurance playlet. Walter 
Jenkins of Houston will lead the singing. 

Harry T. Wright of Chicago will be 
chairman of the afternoon session on 
“Prestige Building.” Discussion leader is 
Joseph L. McMillin of the Mutual Life, 
Philadelphia. On the panel are J. R. 
Warwick, New York City; John H. 
Hilmes. Des Moines; Bart Leiper, Provi- 
dent Life & Accident, Chattanooga; 
Prewitt B. Turner, Kansas City; Ma- 
hala C. Russell, Boston. Irvin Bendi- 
ner of Philadelphia will conduct an open 
forum on business insurance. 


Thursday, September 22 


Chairman, Mr. Zimmerman. Invoca- 
tion by Rev. Jerome A. Rapp, Sacred 
Heart Church, Houston. Twelfth con- 
ferment exercises of the American Col- 
lege of Life Underwriters with Dr. S. 
S. Huebner, Dr. David McCahan and 
Dr. Ralph Cooper Hutchison, president, 
Washington and_ Jefferson College. 
Speakers on sales subjects: Eric G. John- 
son, Penn Mutual, Pittsburgh; Russell 
R. Thierbach, Northwestern Mutual, 
Cleveland; M. Albert Linton, president, 
Provident Mutual Life; Isaac S. Kibrick, 
New York Life, Brockton, Mass. 

John A, Witherspoon, afternoon chair- 
man of seminar on simplified selling. 
Discussion leader is A. LeRoy Johnson, 
Sun Life Assurance, Jacksonville, Fla. 
On the panel are John D. Moynahan, 
Chicago; Mildred P. Miller, Kansas 
City; Earl M. Schwemm, Chicago, and 
A. M. Anderson of Pasadena. Denis 
B. Maduro, counsel, New York City 
association, will preside at an open forum 


on “Wills.” 
Friday, September 23 


Session chairman will be Holgar J. 
Johnson of Pittsburgh. Invocation by 
Rabbi Henry H. Barnston, Temple Beth 
Israel, Houston. Reports of committees 
on resolutions and nominations will be 
heard. The Million Dollar Round Table 
Hour will have Jack Lauer of Cincin- 
nati as chairman. Speakers in that 
group include Frank R. Falkenstein, 
San Antonio; Francis R. Olsen, Minne- 
apolis; Joseph H. Reese, Philadelphia; 
Lester A. Rosen, New York City. Speak- 
ers on sales topics will be Harry R. Van 
Cleve, Massachusetts Mutual, Los An- 
geles; William King, Mutual Benefit, St. 
Louis; Paul Speicher, R. & R. Service, 
Indianapolis, and Harold J. Cummings, 
vice-president, Minnesota Mutual Life, 
St. Paul. 





General Agent in Akron 
For Bankers National Life 





FRANK W. DURKEE 


The Bankers National Life of Mont- 
clair, N. J., has appointed Frank W. 
Durkee as general agent in Akron, 
Ohio. Mr. Durkee started in the busi- 
ness in Cleveland for the New England 
Mutual and in 1930 went to Akron as 
district supervisor for that company 
making a splendid record in agency or- 
ganization work and production. Mr. 
Durkee has been in the upper brackets 
in personal production as well as agency 
building and is now planning to build 
for himself an agency organization with 
the Bankers National Life. 

Mr. Durkee is active in local affairs, is 
a member of several clubs, is married 
and lives with his family in Akron and 
is a member of the Episcopalian Church. 
He plans to spend considerable time at 
the start in personal production and 
gradually build the agency. 


ALFRED G. CORRELL ON TRIP 





General Agent in Brooklyn for New 
England Mutual Marks Fifth An- 


niversary, Tells Gains 
On Monday Alfred G. Correll, general 


agent New England Mutual Life in 
Brooklyn, gave a luncheon party for 
members of his agency force on the 


Hotel Bossert roof in Brooklyn, mark- 
ing the beginning of his fifth year as 
general agent. The twelve months just 
finished comprise the best year the 
agency has had, he reported, and for 
the first seven months of 1938 produc- 
tion is up to the volume for the first 
eight months of 1937. 

Mr. Correll left here Wednesday with 
Mrs. Correll, their son, Allen, and two 
daughters, Paula and Janet, to motor to 
the coast. They will visit all of the na- 
tional parks enroute and arrive at Banff, 
Canada, early in September to attend 


the New England Mutual convention 
there. They will return the middle of 
September. 





HOLD CONVENTION CRUISE 


The Volunteer State Life of Chatta- 
nocga will hold a convention of its field 
force at the Book-Cadillac Hotel, De- 
troit, opening tonight with a banquet. 
Following the dinner the delegates will 
leave for a week’s cruise on the Great 
Lakes, going as far as Duluth and re- 
turn. A large party from the home of- 
fice will attend including Col. Richard 
H. Kimball, president; Dr. John B. 
Steele, medical director; and Thomas F. 
Bourke, agency vice-president. 





FRASER AHEAD FOR JULY 
The John M. Fraser agency, Connecti- 
cut Mutual, New York City, paid for 
$1,221,685 new business in July compared 
with $1,009,171 in July, 1937. 


57 Agents Take Sieuers 
In Contin’tal Assurance 


TWO CONVENTIONS THIS MONTH 





Top Group Earns Trip to Catalina 
Islands; Maurice Chier Is 
Leading Producer 





Fifty-seven agents for the Continental 
Assurance of Chicago have qualified for 
election to memberships in the com- 
pany’s honorary “2-5-0” and “1-2-0” pro- 
ducers’ clubs, it was announced this 
week by W. E. White, vice-president 
and superintendent of agents. The 
fifty-seven are to be guests of the com- 
pany this month when the two club 
groups hold their annual conventions. 

Qualifiers for the “2-5-0” club, twen- 
ty-seven in number, will make up a 
party leaving Chicago on August 14 for 
a nine-day outing which will take them 
to Catalina Island. They will return to 
Chicago on August 23 in time to take 
part in the meetings of the “1-2-0” 
group to be held at the Edgewater 
Beach Hotel on the following day. 

Accompanying the party to California 
will be these home office executives and 
officials: Roy Tuchbreiter, executive 
vice-president; W. E. White, vice-presi- 
dent and superintendent of agents; Dr. 
H. W. Dingman, vice-president and chief 
medical director; M. B. Simms, assistant 
superintendent of agents; Harlow G. 
Brown, agency superintendent, Eastern 
Department, and R, J. Campbell, chief 
underwriter. 

Honor for being the highest producer 
for the Continental company goes for 
the third straight year to Maurice Chier, 
general agent at Milwaukee. Mr. Chier 
also qualified this year for the Million 
Dollar Round Table, being the first of 
the company’s agents to qualify for that 
select group of life underwriters. 





Continental American Shows 
16% Gain for Seven Months 


W. M. Rothaermel, agency vice-presi- 
dent of Continental American Life, an- 
nounces that July business of the com- 
pany hit an all-time high for the month. 
New paid-for business for the month 
amounted to 48% more than July, 1937, 
and 4% more than July, 1930, which set 
the company’s previous record. 

Continental American’s paid figure for 
the first seven months of 1938 is 16% 
ahead of the same period last year, 
every month of this year having ex- 
ceeded the corresponding month of 1937. 





MYRICK AGENCY BUSINESS 


The Julian S. Myrick agency, Mutual 
Life, New York City, paid for $1,562,160 
new business in July compared with 
$2,270,391 in July, 1937. Total sales for 
the year are $11,481,983 as compared with 
$16,620,893 in seven months of 1937. 





BALTIMORE ANNUAL MEETING 


September 8 will mark the resumption 
of regular meetings by the Life Under- 
writers Association of Baltimore. The 
first meeting of the season will be the 
annual gathering at which officers will 
be elected and reports made. 
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WHEN IS A REWARD NOT 
A REWARD? 

Companies in the National Bureau of 
Casualty & Surety Underwriters are 
somewhat riled by the continuous appro- 
priation of their language “Safe Driver 
Reward” by reciprocals, non-agency mu- 
tuals and others. Some of these car- 
riers claim in advertising and in pamph- 
lets that they are making “Safe Driver 
Rewards,” when as a matter of fact what 
they are doing is paying dividends as 
they have always done; that is, those in 
a position to pay dividends do. One 
such instance is the Detroit Automobile 
Inter-Insurance Exchange, a reciprocal 
sponsored by the Automobile Club of 
Michigan. In a current advertisement 
the Detroit Automobile Inter-Insurance 
Exchange asserts that it pays the in- 
sured members of the Automobile Club 
of Michigan “tremendous rewards” and 
does so “because these members belong 
in a group of the best drivers in the 
world.” Continuing, it says: 

Of course, some of them have acci- 
dents; the best of drivers do, but the 
group as a whole has few accidents and 
every policyholder, accident or no acci- 
dent, is rewarded in actual money be- 
cause the policyholder is qualified to be 
a good driver. This reward is in the 
shape of a savings dividend paid to the 
insured members. If you can rate as a 
good driver, why don’t you get your 
share? Just ’phone the club for infor- 
mation. 

This advertisement is not only a steal 
and play on the nomenclature of “re- 
wards” and careful and safe driving, but 
contains a lot of hooey. The automobile 
club in question does not make exhaus- 
tive surveys of drivers to learn whether 
they are “safe drivers” or not. Chances 
are it would not bar from membership 
any millionaires’ sons or prominent De- 
troiters because they have had a few 
accidents. Membership in the club is 
not a badge of safe driving. Further- 
more, dividends are not withheld from 
any individual in a reciprocal or non- 
agency mutual. If one gets a dividend 
all of the other insured do, This is 
brought out a little more bluntly in a 
letter to The Eastern Underwriter from 
a casualty company executive who writes: 

They claim to pay a Safe Driver Re- 
ward and then pay a dividend to every- 
body just as they have in the past, or 
else pay a discount in advance and claim 
they are rewarding people. If paying to 
a policyholder the same amount of money 
regardless of his experience constitutes 
a “reward” then I am a Chinaman. Un- 
der that sort of set-up a driver could 
kill five persons and have his policy ex- 


pire the next week and still receive what 
these outfits call “a reward.” The as- 
sumption they desire to convey is that 
they underwrite their business very 
carefully and pick only persons who have 
no accidents. It is only necessary to 
pick up one of the charts showing under- 
writing experience of these carriers in 
order to have disclosed that they are no 
more skilled in this respect than most 
of the leading stock companies. 


The New York State Insurance De- 
partment has ruled that mutual casualty 
companies operating in this state cannot 
use the term “Safe Driver Reward” in 
advertising automobile insurance. 





LESS FEDERAL GIFT TAX ON 
SINGLE PREMIUM POLICIES 

It has long been held that the irre- 
vocable assignment or designation of a 
beneficiary of a life insurance policy 
constitutes a taxable gift to the insured. 
For many years, the “value” of such a 
gift was simply the cash surrender value 
of the policy. Then the Treasury De- 
partment originated a basis of valuing 
policies that was higher than the cash 
value, called the “interpolated terminal 
reserve” method. 

This method covered multiple premium 
policies and in the case of single pre- 
mium or paid-up policies, Article 19 (9) 
states that the “value of the gift” is the 
amount of the single premium, which in 
every case would be higher than the cash 
surrender value of the policy. Millions 
of dollars of single premium policies have 
been transferred as gifts and the Treas- 
ury has claimed gift tax on the higher 
valuation basis. 

Two recent decisions of the Board of 
Tax Appeals contravene the Regulations 
and point to a return to the cash sur- 
render value as the basis of valuing the 
gift. The cases were: Cronin v. Com- 
missioner (37 B.T.A. No. 134, May 19, 
1938) and Haines v. Commissioner (37 
B.T.A. No. 149, June 7, 1938). The 
Haines decision was based on the con- 
clusions in the Cronin case. 





Henry G. Wischmeyer, general agent, 
John Hancock, Cleveland, participated in 
a symposium on safety and general reg- 
ulations of law enforcement, broadcast 
over station WGAR July 23. 


* * * 


J. M. Showalter, assistant secretary, 
James S. Kemper & Co., sailed for Eng- 
land on August 3 and will visit his sister 
at Wolverhampton, Eng. He recently 
celebrated his twentieth anniversary with 
the Kemper organization. 
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Robert R. Clark (left) and Sydney 
H. Palmer 


Robert R. Clark, United States man- 
ager of the Caledonian and of the Neth- 
erlands, and Sydney Palmer, United 
States manager of the Employers Lia- 
bility, were among the guests at the 
recent outing held at the Summer home 
in Pocasset on Buzzards Bay, Cape 
Cod, of William A. Muller of William 
Muller & Co., prominent Boston agents. 
Photographed with them was one of the 
women guests. The affair was a clam- 
bake, an annual event attended by the 
agency’s staff and a number of execu- 
tives of the companies represented. More 
than 150 were present. It is Mr. Muller’s 
thirty-first year at Buzzards Bay. Wil- 
liam A. Muller & Co. represent the 
Birmingham, Caledonian, Commonwealth, 
County, Eagle Star, East and West, 
Glens Falls, Niagara-Detroit Underwrit- 
ers. The photograph was made by Car- 
roll L. De Witt, former assistant United 
States manager of the Eagle Star, now 
retired. Mr. De Witt spends part of the 
year in Florida and part in Bronxville, 
N. Y., where he is now residing. 

 - SS 


H. Arthur Schmidt, partner in Allen 
& Schmidt Agency, New England Mu- 
tual Life, New York, is spending the 
month of August on a tour of the na- 
tional parks of the West and the Grand 
Canyon, Accompanied by Mrs, Schmidt, 
he will also visit Lake Louise and Banff 
where he will attend the annual conven- 
tion of the New England Mutual Life 
September 6 to 8 

* * * 

Ivan’ Escott, vice-president and secre- 
tary of the Home of New York, on 
Monday completed twenty-five years 
with the company and to mark the occa- 
sion he was tendered a luncheon last 
Friday where Wilfred Kurth, chairman 
of the board, presented Mr. Escott with 
a silver twenty - five-year medal. He 
joined the Home on August 1, 1913, as 
special agent in Indiana and after seven 
years of field work was transferred to 
the home office as assistant general in- 
spector. In 1924 he became general in- 
spector and in 1930 was advanced to gen- 
eral manager of the service department. 
Four years later he became assistant sec- 
retary and in March, 1935, was elected 
vice-president and secretary of the Home 
fleet, with supervision over the Western 
division. 

* * x 

Arthur P. Shugg, general agent, Aetna 
Life, St. Louis, with Mrs. Shugg and 
their daughter, Janet, left St. Louis last 
week for a trip to New York City and 
a cruise to Montreal and Quebec. 












James Crowther, second lieutenant jp 
the United States Marine Corps, and q 
son of R. W. Crowther, secretary of the 
Springfield Fire & Marine, is returning 
to duty on the Virginia after a visit with 
his parents in Longmeadow, Mass, He 
had been for more than a year oy 
service in China, Lieut. Crowther js ay 
excellent camera man and brought back 
to America hundreds of photographs 
which he took in Shanghai and other 
places where there have been conflics 
between the Chinese and Japanese 
While in New York he was given 4 
luncheon by insurance men. 


George Kolodny,  secretary-actuary. 
Postal Life and Postal National Life, 
was married recently to Miss Buenta 
Childress of Joplin, Mo., daughter of 
Mr. and Mrs. Fred Childress. Her father 
is a prominent mine owner. The wedding 
took place in Joplin following Mr. Kolod- 
ny’s attendance at the Chicago gathering 
of the American Institute of Actuaries 
of which he is a member. 

* 

Robert E. Cecil, manager in Manila of 
the West Coast Life of Winnipeg, has 
returned from a trip around the world 
which he took with Mrs. Cecil and their 
two children. They were gone seven 
months. While abroad he visited many 
insurance offices, also paid a call ona 
number of Rotary offices in Europe and 
the United States. He visited ten coun- 
tries in Europe and heard war talk in 
none of them. 







* 1 ok 


Thomas M. Scott, one of Philadelphia’s 
star agents, and Mrs. Scott left August 
2 for a seven weeks’ Mediterranean trip 
which will include visits to Egypt and 
Palestine. 

* * * 

Charles B. Stumes, general agent Penn 
Mutual Life, and president of Chicago 
Association of Life Underwriters, Inc, 
is due from Europe the middle of the 
month. 

* * * 

Dallas S. Townsend of Montclair, N. J, 
a director of the Bankers’ National Life 
of Montclair, is a candidate for the Re- 
publican Congressional nomination from 
the Twelfth New Jersey District. A resi- 
dent of Montclair, Mr. Townsend also is 
senior member of the New York law 
firm of Townsend & Lewis. 


Shirley E. Moisant, editor of Associa- 
tion News, Kankakee, and an insurance 
agent of that city, says that Irving Wil 
liams of Indianapolis, editor of Rough 
Notes, is one of the wealthiest men 1 
the insurance business, and concludes 


the paragraph with this comment: 
“Irving denies it, however.” Which 1s 
correct ? 

* * * 


J. Glenn Beall, who operates an insut- 
ance agency at Frostburg, Md., has been 
appointed chairman of the Maryland 
State Roads Commission, from the post 
of commissioner. He succeeds the for- 
mer chairman, who resigned. 

* * x 


Herman G. Treiss, commander of In- 
surance Post No. 1081, New York City, 
has accepted the invitation of The Mir- 
ute Men of America, Inc., 303 Fifth 
\venue, New York, to give a radio ad- 
dress August 10 over station WBNX 2 
11:15 a. m. on the subject of “Prepared- 
ness for National Defense.” 

* * x 

J. Gordon Bohannan, counsel for the 
Virginia Rating Bureau, will start a tr? 
abroad August 9 accompanied by Mrs 
Bohannan. He plans to be away 4 
month or more. 

x * * 

Ernest M. Leonard, Spokane, specit! 
agent for America Fore companies, a 
tained membership in the exclusive 
Hole-In-One group at Manito Golf & 
Country Club. 
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Glenn Griswold 


Another indication of the manner in 
which the field of public relations is 
reaching out and bringing into its fold 
men of outstanding talent is the an- 
nouncement this week that Glenn Gris- 
wold has entered that arena after be- 
ing vice-president of McGraw-Hill Pub- 
lishing Co. for some time. He will main- 
tain an office in the McGraw-Hill Build- 
ing here. 

A University of Michigan man, Mr. 
Griswold after graduation went to work 
on a country newspaper. Going to Chi- 
cago later he joined the staff of the 
old Chicago Inter-Ocean which was pub- 
lished by George Wheeler Hinman, city 
editor being Walter Howie who in days 
which followed was to become a Hearst 
star, Griswold later joined Hearst, also. 
His job was financial editor of the Chi- 
cago Examiner. From there he became 
financial editor of the Chicago Tribune. 
The late C. W. Barron, the country’s 
leading financial publisher, made over- 
tures to Mr. Griswold to join his or- 
ganization. He became Western busi- 
ness manager of Barron’s Wall Street 
Journal and organized a financial ad- 
vertising agency for him in the West. 

With his tremendous acquaintance 
among Chicago financiers, railroad men, 
packers, business community generally, 
he thought there was a field there for 
a business daily paper and in 1920 he 
started the Chicago Journal of Com- 
merce and for ten years was its editor. 
It got to be and still is a large and 
successful daily paper. 

One of Mr. Griswold’s friends is Har- 
ley L. Clark, Chicago financier, and when 
later his associates got control of Fox 
Films Mr. Griswold went along as vice- 
president. It was at this stage of his 
career that he met the late Charles W 
Higley, president of Hanover Fire, also 
a friend of Harley L. Clark, and a direc- 
tor of Fox Films. The Clark interests 
got out of Fox Films at which time 
Mr. Griswold went to Paramount with 
his friend, John Hertz, the Chicago taxi- 
cab man, who thought he had control of 
Paramount. A few months proved that 
ports was mistaken and when he left 
aramount so did Griswold. The latter 
thought it time to commune with nature 
after his exciting experiences in Holly- 
Wood so he went to Arizona, remaining 
there for five months. 

When he decided to re-enter the busy 
marts of business and journalism he tied 
"ip with McGraw-Hill outfit as vice- 
President and became publisher of Busi- 
ness Week, quite a publication. 

With his long financial and business 
observation and experience Mr. Gris- 
Wold will be a valuable addition to the 
tanks of the public relations man. 

Incidentally, one of the best things he 














did on the Chicago Journal of Commerce 
was to establish an insurance page. It 
was very much needed in Chicago as the 
Tribune and the Hearst morning paper 
and none of the evening papers had ever 
made a success of an insurance column, 
although occasionally one was started 
there by a Chicago daily. The Chicago 
insurance fraternity was pleased when 
the Chicago Journal of Commerce start- 
ed its page, which has now been run- 
ning successfully for a number of years. 
Present insurance editor of the Chicago 
Journal of Commerce is A. L. Kirk- 
patrick. 
* * * 
What Constitutes Insurance 

For years authors of books on insur- 
ance took pride in giving a definition 
of insurance, each trying to give his 
own neat little description of it, and 
seemingly not having difficulty in doing 
so. But as insurance litigation grew 
along with Departmental regulation it 
developed that there were some catches 
and it was not all as simple as it seemed. 
Now the authorities who try their hand 
at this designation sometimes encounter 
obstacles. 

On page thirty-five of the second draft 
of the revision of the New York Code 
there is a definition not only of “insur- 
ance contract,” but also “doing an insur- 
ance business.” The “insurance contract” 
is defined therein in such a way as would 
appear to include single transactions of 
an insurance nature, between two _ in- 
dividuals for example. If those two in- 
dividuals never made another similar 
contract it would still be, it is presumed, 
an “insurance contract,” but the person 
who accepted the premium or the fee, in 
return for which he agreed to confer 
benefit of pecuniary value upon the other 
party might never make another similar 
contract, and, therefore, would not in 
the opinion of some underwriters be “do- 
ing an insurance business.” However, 
the third paragraph of page thirty-five 
would, as some understand it, consider 
this party as “doing an insurance busi- 
ness” which it seems to those underwrit- 
ers is open to question because the “do- 
ing of an insurance business” obviously 
would involve other activities than the 
making of a single contract between two 
parties, and stopping there. “In my opin- 
on,” a correspondent writes me, “such 
a transaction would not involve the do- 
ing of any kind of business, insurance 
or otherwise.” 

In paragraph four on page thirty-six 
of the code it is provided that the fact 
that no profit is derived from making of 
a contract or agreement, and that no 
separate or direct consideration is re- 
ceived therefor “shall not be deemed 
conclusively to show that the making 
thereof does not constitute the doing of 
an insurance business.” 

On page twenty-three of the first draft 
of the revised code is a full page of 
explanatory comments on this subject, 


which comments do not appear in the 
second draft. In the original comments 
reference is made to “Patterson, Essen- 
tials of Insurance Law 4,” and “Rich- 
ards, a Treatise on the Law of Insur- 
ance,” and, also, the American Law In- 
stitute in its Restatement of Contracts, 
but there is no reference to the name 
of Professor Vance who is professor of 
insurance law in the Yale Law School, 
and whose opinions on this subject have 
usually been highly regarded by the in- 
surance fraternity. While there may be 
some similarity in the definitions of both 
Professor Vance and Professor Patter- 
son, there are also some important dif- 
ferences, particularly the Professor 
Vance requirement that there must also 
be, as consideration for the insurer’s 
promise, a ratable contribution to a gen- 
eral insurance fund, called a premium, 
and a general scheme to distribute actual 
losses among a large group of persons 
bearing similar risks. While the defini- 
tion of “insurance contract” and “do- 
ing an insurance business” in the new 
code would include many cases included 
in Professor Vance’s definition, there 
would be many included in the former 
but excluded from the latter, such as 
what Professor Vance calls “risk-shift- 
ing devices” rather than contracts of in- 
surance. 

There are six states whose statutes 
include a definition of either the “insur- 
ance contract” or “doing an insurance 
business,” as follows: 


California Mississippi 
Massachusetts Oklahoma 
Minnesota Washington 


but none of these definitions is any too 
clear, and all of them are subject to some 
criticism. For example, as Professor 
Patterson points out at the bottom of 
page twenty-three of the first code, the 
California definition defines insurance as 
“Insurance is a contract whereby one 
undertakes to indemnify another 
against loss, damage or liability aris- 
ing from a contingent or unknown 
event.” 

Professor Patterson’s comment is that 
“This definition seems too broad, in that 
it would include all contracts of guar- 
anty, and too narrow in that it would 


exclude life insurance, which is not 
treated as a contract to ‘indemnify’.” 
Professor Patterson also points out 


that the Massachusetts definition is not 
broad enough to include either life in- 
surance or liability insurance. The Mas- 
sachusetts definition reads as follows: 
“A contract of insurance is an agree- 
ment by which one party for a con- 
sideration promises to pay money or its 
equivalent, or to do an act valuable 
to the insured, upon the destruction, 
loss or injury of something in which 
the other party has an interest.” 
Some underwriters do not quite agree 
with the professor's comments on the 
Massachusetts definition, They say that 
the beneficiary does have an interest in 
the life of the insurer, and the definition 
does state, as Professor Patterson seems 
to imply, that a life insurance policy is 
payable to “the other party.” Moreover, 
the expression, “or to do an act valuable 
to the insured,” might be considered as 
broad enough to include liability insur- 
ance. 
* * * 


The Ollendorff Watch Certifi- 
cate Case 

In connection with the baffling views 
as to what constitutes insurance and 
what does not there is to be argued be- 
fore the Court of Appeals, New York 
State, next Fall what is known as. the 
Ollendorff Watch Certificate case. The 
Ollendorff Watch Co., Inc., is at 20 West 
Forty-seventh Street. New York. It is 
an old, well established concern bear- 
ing an excellent reputation, in business 
more than sixty years, president of which 
is Herbert Ollendorff. 

This outfit issued a watch certificate 
in which the watch company agrees to 
replace one of the watches with another 
of like quality and value if lost by the 
owner through burglary or robbery with- 
in one year from the date of purchase 
of the original watch. There is a certifi- 
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cation at the top of the certificate to the 
effect that this obligation of the watch 
company is insured under a policy of in 
surance (policy number specified) in the 
Travelers Indemnity Co. Inasmuch as 
the watch company charges no fee foi 
this certificate there is really no con- 
sideration, particularly as many of the 
retail stores which sell Ollendorfi 
watches throughout the country do not 
give this certificate to the public, pre- 
sumably because they are not interested 
in it, which more or less, the watch 
company says, substantiates its allega- 
tion that there is no consideration for 
the certificate inasmuch as the public 
pays the same price for the watch with- 
out the certificate as it does with it 

This certificate, together with the type 
written policy in the Travelers, was ap 
proved by the National Bureau of Casu 
alty and Surety Underwriters and the 
Superintendent of Insurance of this state 
in 1930, and has been in force ever 
since. It has worked out satisfactorily 
for the public, the watch company, the 
agent and the insurance company. 

The New York State Insurance De- 
partment has many so-called insurance 
schemes of an advertising nature to con- 
sider, many of which involve some form 
of life or accident insurance, and two or 
three years ago the New York Attorney 
General handed down a ruling involving 
one of these life insurance schemes 
which the legal division of the New 
York Department considered as all-in- 
clusive enough to upset former ruling in 
Ollendorff case, with the result that the 
Superintendent ordered the Ollendorff 
policy discontinued at its next expira- 
tion, which was in October, 1936. 

The Travelers disagreed with this 
ruling and arrangements were event- 
ually made to submit the issue to 
the New York Supreme Court, Ap- 
pellate Division, Third Department, upon 
an agreed statement of facts pursuant 
to the provision of sections 546-8 of the 
Civil Practice Act. The question to be 
decided was this: “Does the delivery of 
said certificate and agreements by the 
plaintiff, the Ollendorff Watch Co., Inc., 
to the owners of its watches violate sec- 
tion 99 of the insurance law of the State 
of New York?” 

The Appellate Division decided three 
to two that this was not a violation of 
the insurance law. The Superintendent 
has appealed the decision and the case 
will be argued before the Court of Ap- 
peals as before stated. 

When the watch case was before the 
Appellate Division an unusually interest- 
ing memorandum on “What Constitutes 
Insurance” was prepared by the late R. 
C. Dickenson who at that time (October, 
1935) was general attorney of the Trav- 
elers and right-hand man of late Wil- 
liam Brosmith, head of the ‘Travelers 
legal division. 

* 2 


When a New Insurance Commis- 
sioner Steps Into Office 
Insurance Commissioner Rex B. Good- 
cell this week made his first official 
visit as commissioner to the Los An- 
geles office of the Insurance Depart- 
ment, and among the first things happen- 
ing was the making of court orders by 
Superior Judge Emmett Wilson, that 
completed the transfer of control from 
former Commissioner Samuel L. Carpen- 
ter, Jr., to the new commissioner of all 
the companies under liquidation, reor- 
ganization or rehabilitation proceedings, 
as required by the insurance code. 
Among these are the Pacific Mutual 
Life, the Great Republic Life, Gibraltar 
Casualty, Crown Indemnity, Automobile 
Owners Indemnity Underwriters, Mer- 
chants Casualty Association, and others. 
In the Pacific Mutual case the order 
places Mr. Goodcell in control of the 
capital stock of the new company 
through the trustee board, and also 
makes him a member of the trustee 
board in place of Mr. Carpenter. It 
also clarifies the situation so that title 
and mortgage companies will be satis- 
fied in the matter of realty deals. Also 
it puts him in Mr. Carpenter’s stead in 
all matters of litigation now before the 
(Continued on Page 22) 











Unauthorized Insurance 
Bill Meets Criticism 


DRAFTED AT BAR ASS’N MEET 


Held Mail Order Insurers Are Not 
Properly Barred From States 


Where Not Licensed 





Several stock fire and casualty insur- 
ance men who have studied the draft of 
the uniform unauthorized insurers act 
prepared and approved by the National 
Conference of Commissioners on Uni- 
form State Laws, a division of the Amer- 
ican Bar Association, at Cleveland last 
week, are of the opinion that the pro- 
posed law has been weakened materially 
by certain last minute changes. Section 
4 of the proposed act reads as follows: 

“Excepted contracts and activities. 
The provisions of the foregoing sections 
shall not apply to contracts of reinsur- 
ance or to contracts of insurance cover- 
ing risks of transportation and naviga- 
tion (or to contracts of insurance made 
through authorized surplus line agents 
or authorized surplus line brokers), nor 
shall they apply to an insurer not au- 
thorized in this state, or its representa- 
tives, in investigating, adjusting losses 
or otherwise complying in this state with 
the terms of its insurance contracts 
made in a state wherein the insurer was 
authorized.” 

This provision, 
mail-order insurers to 
home states contracts on assureds in 
non-admitted states and then later in- 
vestigate and adjust losses in the states 
where the assureds reside. Originally 
this section was drawn so that losses 
could be adjusted in a state where a com- 
pany was not admitted provided the con- 
tract had been written and the person 
or property insured was located in a 
state where the insurer was licensed. 
Sut the changes made last week were 
broadened to exempt insurers whose con- 
tracts are made in states where they are 
authorized, no matter where the insured 
risks may be located. 


To Withhold Support of Bill 


Certain stock insurance interests have 
already indicated that they will not sup- 


it is charged, permits 
write in their 


port the bill as drawn if and when it is 
introduced in any state legislature. 
Sections 1, 2, 3 and 5 of this bill are 


presented as follows: 


“Section 1. Representing or placing 


insurance with unauthorized insurers 
prohibited. No person, corporation, as- 
sociation or partnership. shall in this 


state act as agent for any insurer not 
authorized to transact business in this 
state, or negotiate for or place or aid in 
placing insurance coverage in this state 
for another with any such insurer. 

“Section 2. Aiding unauthorized in- 
surers. No person, corporation, associa- 
tion or partnership shall in this state aid 
any unauthorized insurer in effecting in- 
surance or in transacting insurance busi- 
ness in this state, either by fixing rates, 
by adjusting or investigating losses, by 
inspecting or examining risks, by acting 
as attorney-in-fact or as attorney for 
service of process, or otherwise, except 
as provided in Section 5. 

“Section 3. Representing or aiding in- 
sured in effecting insurance on property 
or risk in unauthorized state. No per- 
son, corporation, association or partner- 
ship shall make, negotiate for or place, 
or aid in negotiating or placing any in- 
surance contract in this state for an- 
other who is an applicant for insurance 
covering any property or risk in another 
state, territory or district of the United 
States with any insurer not authorized 
to transact business in the state, terri- 
(Continued on Page 19) 








Pearl American Fleet 
Inland Marine Dep’t 


NORRIS K. LEVIS IS MANAGER 





Alan H. Bonito & Co. Continue to Rep- 
resent Pearl for New York State 
And Other Fields 





Establishment of an inland marine 
department by the Pearl American Fleet 
with Norris K, Levis in charge as man- 


ager is announced by United States 
Managers Charles S. Conklin and AIl- 
fred L. Merritt. 


Alan H. Bonito & Co., who have been 
inland marine managers for the com- 
panies of the Pearl American Fleet, ef- 
fective August 1, retain exclusive repre- 
sentation of the Pearl Assurance for 
New York State and certain other terri- 
torial representation. 

Mr. Levis, a native of Pensacola and 
a graduate of the University of Florida, 
entered the insurance business in 1921 
with Marsh & McLennan in New York. 
Two years later he was transferred to 
Chicago and subsequently became man- 
ager of the marine department. In 1936 
he went with Bonito & Co. at Chicago 
as vice-president in charge of the West- 
ern department. Late last year he came 
to the New York office and following 
the death of Mr. Bonito became presi- 


dent of Bonito & Co. serving in that 
capacity until June 1. 
As inland marine manager for the 


Pearl American Fleet, Mr. Levis, effec- 
tive August 1, established headquarters 
in New York assuming direct jurisdic- 
tion throughout the United States and 
will develop a countrywide organization 
for servicing the Pearl American agency 
plant through the department offices and 
field staffs of the Pearl, Eureka-Security 
and Monarch. , 


Mallalieu and — Arrive 


In New York Next Week 
Ww. E. Mallalieu, general manager of 
the National Board of Fire Underwriters, 
will arrive in New York next Monday 
from his month’s vacation trip to South 


America. He is accompanied by Mrs. 
Mallalieu. Also arriving in New York 
early next week will be Charles Harris 
Lum, assistant general manager of the 
National Board in charge of the Pacific 
Coast department at San Francisco. Mr. 
Lum, who formerly resided in New Jer- 
sey, will be in the East three or four 
weeks. 





COMMERCIAL UNION CITY DEPT. 
The Commercial Union 
has opened a city department in Mon- 
treal, under management of Gordon L. 
3utcher, formerly Quebec branch man- 
ager, Ocean Accident & Guarantee. 


Assurance Co. 
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Boston Board Approves 

New England Rate Plan 
SPECIAL MEETING ON TUESDAY 
Board Will Still Have Influence In 


Local Rating With Two Members 
On Advisory Committee 








The Boston Board of Fire Under- 
writers voted at a special meeting Tues- 
day afternoon to approve the long-stand- 
ing proposal to transfer the fire insur- 
ance rating of metropolitan Boston to 
the recently organized New England 
Fire Insurance Rating Association. For 
many months members of the Boston 
Board refused to agree to the proposi- 


tion to join the new rating association 
but negotiations between the companies 
and agents resulted in the former grant- 
ing numerous concessions to the Boston 
agents which removed most objections 
to the consolidation plan. 

Under the new scheme, while the rat- 
ing functions of the board legally are 





Standard Insurance Company 
of New York 


Head Office: 80 John Street, New York 
G. Z. Day, Vice-President 


C. L. Henry, Secretary 
1937 


. ° . . $1,500,000.00 
1,565,471.71 
256,133.87 
53,281.17 
2,968,397.34 
6,343,284.09 


* Bonds and Stocks valued on New York Insurance Department Basis. 


+ Voluntary Contingency Reserve to adjust Surplus to ae hy ——- Basis. 
Securities carried at $45,286.73 in the above d 


in various States 





being transferred to the New England 
Fire Insurance Rating Association, as a 
matter of actual procedure the Boston 
Board will not be without influence 
upon the making of rates since two 
members of the board will sit upon the 
advisory committee of the new organi- 
zation. 


Nute Boston Division Manager 


In the practical setup of the new or- 
ganization, Percy E. Nute, who has been 
assistant manager of the Boston Board, 
will transfer to the new association as 
manager of the Boston division on rat- 
ing, and John S. Caldwell, who has 
been an assistant secretary of the New 
England Insurance Exchange, will take 
Mr. Nute’s place on the board as en- 
forcing officer in charge of violations 
and penalties. 

The board’s word henceforth will be 
along the line of enforcement of rules 
and regulations and of public relations, 
James Davis who for many years has 
served with great fidelity and efficiency 
as secretary will continue with the board 
§ secretary and general manager, with 
Leo E. Tracey as assistant secretary. 

The Boston Board of fire underwriters 
dates back to 1882 when the Boston 
Tariff Association was formed for the 
making of fire insurance rates in metfo- 
politan Boston. The Boston Board of 
Fire Underwriters was formed in 1887 
to succeed the earlier organization, and 
the board was incorporated in 1931. 
Rates were made by the committee on 
tariff from 1887 to 1908, then by the rat- 
ing committee to 1919, then until now by 
the advisory committee. 





WILLIAM E. FINDLAY DIES 


William E. Findlay, manager at Mon- 
treal, Canada, of the Springfield Fire & 
Marine and affiliated companies, die 
Tuesday in Liverpool, England, where he 
was spending a vacation. He was 
years old and entered insurance at the 
age of 12, spending his insurance careef 
in Montreal. 
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INSTITUTE PRIZE WINNERS 





Four New York City Students Among 
Those to Gain High Honors in Five 
Branches of Study 
Prizes are awarded each year by the 
Insurance Institute of America to the 
student in each of the five branches of 
insurance who secures the highest grades 

in the examinations of his branch. 

In the casualty branch Clarence D. 
Shepard, Jr., with the Grain Insurance 
and Guarantee Co., Winnipeg, Manitoba, 
for his average of 100% in the Part II 
examinations taken under the Insurance 
Institute of Winnipeg. 

In the fire branch James P. D. Thropp, 
with the American Factors, Ltd. of 
Honolulu, for his average of 99% in the 
Part III examinations, taken as a cor- 
respondence student. 

In the life branch Salvatore E. Car- 
bone, with the Metropolitan Life, New 
York, for his average of 99.5% in the 
Part I examinations, taken individually. 

In the marine branch Robert A. Mur- 
phy, with Chubb and Son, New York, for 
his average of 96% in the Part III ex- 
aminations taken under the Insurance 
Society of New York. 

In the surety branch, three students, 
for their average of 94% in the Part I 
examinations, They are H. Clark Bur- 
rowes and Walter C. Pratz, with the 
National Surety Corp., New York, who 
studied under the Insurance Society of 
New York, and William E. Smith, Jr., 
with the National Surety Corp., Phila- 
delphia, who studied under the Insurance 
Society of Philadelphia. 


Nonadmitted Bill 


(Continued from Page 18) 





tory or district wherein such property or 
tisk or any part thereof is located. 


Service of Process 


“Section 5. Service of process upon unau- 
thorized insurer. 

“(a) The transacting of business in this state 
by a foreign or alien insurer without a _certifi- 
cate of authority and the issuance or delivery 
by such foreign or alien insurer, of a policy or 
contract of insurance to a citizen of this state 
or to a resident thereof, or to a corporation 
authorized to do business therein shall be 
deemed equivalent to an appointment by such in- 
surer of the (Commissioner of grag | and 
his successor or successors in office, to be its 
true and lawful attorney, upon whom may be 
served all lawful process in any action, suit or 
proceeding arising out of such policy or con- 
tract of insurance, and the said issuance or de- 
livery shall be a signification of its agreement 
that any such process so served shall be of the 
same legal force and validity as if served in 
this state personally upon it. 

“(b) Such service of process shall be made by 
delivering and leaving with the (Commissioner 
of Insurance) or to some person in apparent 
charge of his office two copies thereof and the 
payment to him (of such fees as may be pre- 
scribed by law). (The Commissioner of Insur- 
ance) shall forthwith mail by registered mail one 
of the copies of such process to the defendant 
at its last known principal place of business 
and shall keep a record of all process so serve 
upon him. Such process shall be sufficient ser- 
vice upon such defendant provided notice of 
such service and a copy of the process are 
sent within ten days thereafter by registered 
mail by plaintiff's attorney to the defendant at 
its last known principal place of business, and 
the defendant’s receipt, or receipt issued by the 
post office with which the letter is registered, 
showing the name of the sender of the letter 
and the name and address of the person to 
whom the letter is addressed, and the affidavit 
of the plaintiff’s attorney showing a compliance 
herewith are filed with the clerk of the court in 
which such action is pending on or before the 
date the defendant is required to appear, or 
within such further time as the court may allow. 
Owever, no plaintiff or complainant shall be 
tntitled to a (judgment by default, or a judg- 
ment with leave to prove damages, or a judg- 
_ Pro confesso) under this section until 
Ne expiration of thirty days from date of the 
‘ling ot the affidavit of compliance. 

“(c) Service of process in any such action, 
‘uit or proceeding shall in addition to the 
manner provided in subsection (b) of this sec- 
= be valid if Served upon any person within 
tls state who, in this state on behalf of such 
isurer, is 

ACL) se liciting insurance, or 
in (2) making any contract of insurance or issu- 
ng or delivering any policies or written con- 
Facts ot insurance, or 
(3) collecting or receiving any premium for 
with} and a copy of such process is sent 
by . ten days thereafter by registered mail 
the | € plaintiff's attorney to the defendant at 
defend known principal place of business of the 
pec oy and the defendant’s receipt, or the 
letter” .ssued by the pont, office with which the 
‘end _'S registered, showing the name of the 
of the of the letter and the name and address 

€ person to whom the letter is addressed, 


Manhattan, Brooklyn, L. I. City 
Fire Premiums for Half Year 


Net fire premiums for the first six months of 1938 on Manhattan, Brooklyn and 
Long Island City business, as reported to the New York Board of Fire Underwriters 
by companies and agencies, covering the income of some of the leading company 


groups and agencies, are presented herewith: 


Manhattan 


Long Island 
City, and 
American 


and Bronx Brooklyn Dock Stores 
Home of New York Fleet: 
WORE GE PU Ios 6.5 vncc'asocs saebccanooeee $418,254 $181,396 $ 17,262 
EE RE eT Sa ee 167,879 73,717 3,383 
OO Oy Sa aR eres cnt enn et 106,324 45,654 eee 
eI IE I io ows iiwicbiececs wxaenees evens 71,451 24,452 117 
CRE TENE 5505.2. 55.8 6 Sidinias-sdeo-anSeesthaesas 51,295 11,613 841 
a en cae, SP ee ie 27,787 24,263 diet 
PE RM a inccts tdi savcnnetadesnoeemcewes 24,994 15,769 897 
ES er nae ee 16,302 20,040 
CE a oa its 5 tae kue creck ane oewelen 22,109 5,637 BEG? 
Paw Bevere Fite 166. Go... <0 ccckccccscececces 13,580 9,621 734 
ey a ree ere ee 1,192 9,660 413 
eo 2 Ae ee a oe en 3,488 3,990 82 
* * * 
America Fore Group: 
PNT oo ccs 2 sir95s wid sashes se eaueion $ 86,959 $ 52,274 $ 8001 
ee RES eee en ee ere eee 249,054 92,740 9,196 
bl RR REED Scape oases 76,169 58,609 2,646 
UII on htc Coit Bu CO Ce 79,796 31,453 1,026 
ME oe oS basedicie as aitnacnes bounce ad R. P. 119 7,203 31 
WII Si ceive sis ceoia oo baa oko en ERK 152,375 82,729 10,731 
* * » 
Royal-Liverpool Groups: 
EG BPE RS co Rl OEE ee I eee $101,867 $ 73,832 $ 12,058 
eee oe haaach eared tate cae aa ts 61,034 34,413 9,622 
ME iiss Fad icie. gis, bh eG a aren aes oa anes 20,040 15,873 392 
IN cod postin fin Soe sint at iacki aoa anaes 10,338 ,046 203 
INI oo cere an Ok een a rea 112,465 87,986 7,602 
rate ee seman civ aihe Banks ca ee ee ae 53,506 30,308 1,638 
I SIO soca cael ha nohdena one 30,611 14,831 1,088 
6 Sebi. ARS Sei Wate ey eS One ee ee on 4,459 479 eet: 
American arid Foreign .........0.0.c0sccceees 27,050 19,004 386 
eS en ann ee eae 22,666 12,247 1,266 
+ + * 
Crum & Forster Group: 
I oa a hc a disivacceakiseacaso ale $ 79,507 $ 24,800 $ 2,667 
MPMNINEE TUNE SIE ss «n'a osecsa'n-vo dies. ns dip. wwe ee 207,046 46,302 5,762 
PI I o.oo a hcp ann ok'v'g acne s candor 9,187 3,587 1,933 
I EIEN... 5. o-v wlan sw in wa eorpaine canvas 29,624 4,198 45 
ee ies. nce nop ain bikin a diespk wivawd abon 11,145 6,958 162 
MI ha oh ok ne toured paseaunaten's 879 282 43 
bo Bh ROP err ee 61,686 19,881 905 
RT PRIN os. ccva'cniennds cccawavdens 26,345 7,719 1,624 
MI oo s sco siis eto a nc cs ies Rees 5,454 1,804 163 
* * * 
Phoenix of London Group: 
go $ 93,134 $ 44,819 $ 261 
ro nec ahr Aun cewlag i 4 Sn akan 12,139 14,361 Pea 
oe eee ee eee Shee 25,109 20,022 
nt IIR i oa om hans «alee heures eens 8,790 8,352 
Union Marine & General. .... 06.0. cccccccecs 23,512 23,275 
4 4 * 
National Union Fire: 
SUNN SII oo Senin) Wunders ens $ 76,107 $ 44,250 $ 3,310 
+ * * 
Sun of London Group: 
MNS cetera Rett oror ec wads Seaad be Seeeaedt $ 97,367 $ 41,154 $ 2,016 
UE acct tao cate Sad oda hha eke wee 8, 8,010 1,147 
Sein LISP WEORS 66 ois ceca cscs tttagees 32,986 4,158 284 
Caledonian Group: 
aera ies amine win teak k we aceinedic $ 22,129 $ 7,479 $ 865 
CORBEGR-PANETIOER. bo. ccce sc icevcssseesascs 5,299 1,388 i112 
TOON ova dieaaleie dni ded wade tnnauoenaan 6,008 2,940 254 
* * ~ 
Ross Underwriters, Inc. (Agents): 
ee SS a eer $ 19,908 
National Security Fire... icc cccsccccesecnesse 18,402 
Ins. Co. of the State of Pa..seeseeseeseree sees | 20,320 
Theurer-Hernandez Corp. (Agents): 
Wnt Came TICINO. osc discs one 6 ob ginaeg eis $ 24,087 $ 2,558 
Pee COREE, PRE. onc ss swicxadirasarsieanes ines 8,088 675 
OE OF COMBE i sicc sccamosdstcaloodangOtte 9,579 2,204 





and the affidavit of the plaintiff's attorney show- 
ing a compliance herewith are filed with the 
clerk of the court in which such action is pend- 


Pendleton, who 


Ingram Street, Forest Hills, Queens. Mr. 
for twenty years was 


ing on or before the date the defendant is re- 
quired to appear, or within such further time as 
the court may allow. 

““(d) Nothing in this section contained shall 
limit or abridge the right to serve any process, 
notice or demand upon any insurer in any other 
manner now or hereafter permitted by law.” 





HERBERT R. PENDLETON DIES 


Herbert R. Pendleton, insurance broker 
and a descendant of early New Yorkers, 
died Tuesday in Jamaica Hospital, Ja- 
maica, Queens, after a short illness at 
the age of 66. His home was at 32 


with the firm of Francis C. Carr & Co., 80 
Maiden Lane, Manhattan, was a great- 
grandson of Andrew Foster, a shipping 
merchant, on the site of whose home 
at Bowling Green the Customs House 
stands, His grandfather, David Ogden, 
operated a fleet of ships. 

A funeral service will be held today 
at 2 p. m. in the Protestant Episcopal 
Church of St. Luke, 85 Greenway South, 
Forest Hills, Queens. The body will be 
cremated. Surviving Mr. Pendleton are 
two brothers and two sisters. 
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Chas. G. Bulkley Joins 
Springfield Group 


TO BE WESTERN MASS. SPECIAL 
Roy A. French to Be Special Agent In 
The Philadelphia Office, Effec- 
tive September 1 
The Springfield Fire & Marine Group 
announces the appointment of Charles 
G. Bulkley as special agent for western 
Massachusetts, effective September |, 
with headquarters in the State Building, 
1200 Main Street, Springfield. Announce- 
ment is also made of the appointment 
of Roy A. French as special agent to be 
associated with Special Agent Irving W. 
Spear in the Philadelphia office of the 
Springfield Group, effective September 1, 
Mr. Bulkley will take over the terri- 
tory in western Massachusetts formerly 
supervised by Special Agents Louis K. 
Ives and Donald E. Warren. Special 
Agent Ives will hereafter give his _en- 
tire attention to the Connecticut field, 
while Special Agent Warren will devote 
his entire time to the States of New 
Hampshire and Vermont. These changes 
are being made in order to provide bet- 
ter service to agents of the Springfield 
Group in the western New England and 
Middle Department territories. _ 
After graduating from Yale University 
in the class of 1924, Mr. Bulkley began 
his insurance career with the Aetna Fire 
at its head office in Hartford and was 
advanced on account of meritorious work 
to various positions of responsibility un- 
til appointed special agent for eastern 
New York on April 1, 1927, and as state 
agent for central New York on January 
1, 1934. He resigned his position with 
that company effective as of September 
1, 1938, to become associated with the 

Springfield Group. 

Special Agent French, whose field 
duties will be along service and inland 
marine lines, has been with the Spring- 
field Group since 1922 at the head of- 
fice of the Springfield, where he spent 
nine years in the underwriting depart- 
ment and seven years in the automobile 
and inland marine department 





Hardware Store Policy 58 
Years With London Assur. 


Russon G. Ganner, general agent of 
the London Assurance, thinks his com- 
pany has an underwriting non-stop rec- 
ord of which any carrier could be proud. 
For fifty-eight years, rain or shine, the 
mid-Summer mails have brought to the 
London’s New York office yearly re- 
newals of a policy covering stock in the 
Flemington, N. J., hardware store of 
J. P. Bodine & Sons. Political admin- 
istrations may change, wars rage and 
subside, etc., but always the march of 
time brings in its wake the regular 
renewal of a policy originally written 
nearly six decades ago. 

The London Assurance is represented 
in Flemington, by George R. Parker of 
the Parker Insurance Agency, successor 
to B. H. and G. A. Berkaw who in turn 
succeeded the agency of C. C. Dunham, 
original appointee in 1879. 


TEACHING VOLUNTEER FIREMEN 

The University of Maryland is doing 
important work in connection with the 
efforts being made to reduce fire losses 
in the state. In addition to regular 
courses at the university given for mem- 
bers of the volunteer companies in Mary- 
land, the institution is carrying instruc- 
tions directly to the volunteers. R. B. 
Criswell, who conducts the courses at 
the university, is touring the state in- 
structing volunteers in the various towns. 
The latest methods of fighting fires is 
one of the features of his instruction. 


NEW JERSEY DIVIDEND 
The board of directors of the New 
Jersey Insurance Co. has declared a divi- 
dend of $1 a share payable August 12 
to stockholders of record July 28. 














Mass. Court Upholds Trustee’s 
Power to Insure Buildings 


In proceedings regarding the final ac- 
count of the sole siirviving trustee under 
the will of the owner of a country hotel 
in Massachusetts objection was taken to 
items in the account for premiums paid 
for fire insurance on buildings on the 
premises held in trust solely on the 
ground that the amount of premiums 
paid was excessive. 

The Massachusetts Supreme Court 
held, Kingsley v. Spofford, 11 N. E. (2d) 
487, that no part of such premiums paid 
was to be disallowed on the ground that 
the amount was excessive if, according to 
the standard of conduct applicable gen- 
erally to the management of the affairs 
of the trust, the payments were made 
in good faith, and in the exercise of 
sound discretion, that is, in the exercise 
of reasonable skill, prudence and judg- 
ment. The trustees could not be held 
for the consequences of an error in judg- 
ment unless the error was such as to 
show either that they acted in bad faith 
or that they failed to exercise sound 
discretion and the court held the facts 
reported supported the conclusion that 
the payments were made in good faith 
and in the exercise of sound discretion. 

The trustees were not required, in the 
exercise of sound discretion, to deter- 
mine at their peril the precise amount 
which could be recovered on the policies 
in the event of total destruction of the 
buildings or which would be the basis 
for recovery in the event of partial de- 
struction thereof. And it was not essen- 
tial for a decision of the case to deter- 
mine that amount. It was sufficient if 
the amount for which the buildings were 
insured did not exceed the amount which 
might reasonably be anticipated as the 
amount of recovery in the event of total 
destruction of the buildings or the basis 
for recovery in the event of partial de- 
struction thereof. 

The words “actual value” in the poli- 
cies and in the statute do not import 
that recovery is limited to market value. 
In some cases there is no market value. 


In others, if there is, it plainly would not 
of itself afford full indemnity. Even 
where market value will not afford the 
indemnity provided for by the policy, the 
court held that the cost of replacement, 
less depreciation, is not conclusive as to 
the actual value of a building destroyed 
or damaged by fire, according to which 
value the amount recoverable as indem- 
nity for loss so sustained is to be de- 
termined. But it is important evidence 
of such value to be considered with other 
evidence. 

In the light of the governing principles 
of law and on the facts reported, the 
court said the trustees might reasonably 
have anticipated recovery on the policies, 
in the event of loss or damage by fire, 
of an amount established according to a 
value greater than the “market or fair 
value”—“fair value” evidently being used 
here as synonymous with “market value” 
—of the buildings as found by the pro- 
bate judge, based wholly or partly on 
replacement cost, less depreciation. Con- 
sequently the facts reported supported 
the conclusion that, so far as the propri- 
ety of the payments of premiums de- 
pended upon the amount which would 
be recoverable under the policies, the 
trustees exercised sound discretion. 

It was also held that the payments 
were not to be disallowed because they 
were excessive as constitutes so large 
a part of the income of the trust. The 
testator’s primary intention was to pre- 
serve the greater part of the real estate 
for named beneficiaries, This primary 
purpose was to be carried out even if 
the life beneficiaries did not receive as 
much income as a trust having no such 
primary purpose would normally produce. 
The trustees were not required to incur 
the risk of loss of the devised property 
through destruction of the buildings by 
fire without adequate insurance, or to 
exhaust such devised property in the 
payment of insurance premiums in order 
that there might be more income for the 
life beneficiaries. The trustee’s account 
was allowed. 





Coverage for Candid Camera Fans 


Since the establishment of its adver- 
tising department last Fall companies of 
the National Fire Group have initiated 
a sales idea paper for their field staff 
of general, state and special agents. This 
publication, known as NF Group Notes, 
is now published twice monthly. In the 
first June issue appears the following 
story, entitled “Candid Camera Users 
Count as Clients”: 

American Photography, one of the 
foremost camera magazines, recently 
conducted a survey among its readers 
which shows a number of facts inter- 
esting to those who sell insurance. The 
camera floater is best sold to fans who 
have over $100 worth of equipment. The 
average annual expenditure of the read- 
ers of A P on photography is $254. 
There is not one state in the union with- 
out at least an approximate fifty fans 
who have camera equipment amounting 
to over $100. 

Hunting & Fishing and National 
Sportsman are two magazines widely 
read by camera fans. A survey was made 
by their publishers revealing the inter- 
esting fact that some camera fans spend 


fifty cents a month on photography, 
while some spend $1,200 a year. The 
normal spender averages rather high, 


then, and makes a good prospect for 
agents to solicit. Ninety-nine per cent 
of the fans answering the survey put 
out by these sports magazines reported 
that they usually take their cameras on 
trips with them. A good point to em- 
phasize when selling, for when does a 
man need protection more than when 
he is on a trip with his camera along? 

The rate for this insurance is 2%, $5 
minimum premium, Besides the usual 
exclusions of wear and tear, war and 


invasion, there are only two exclusions 
from the protection offered by the pol- 
icy. They are loss or damage to any 
camera or equipment designed specifical- 
ly for aerial photography while it is in 
aircraft and infidelity of persons to whom 
the property may be lent or rented. It 
is permissible for the insured to extend 
the policy to include war risks (not, 
however, confiscated by order of any 
government, public authority or risks of 
illegal transportation or trade) by pay- 
ing a minimum additional rate of 4% 
on the whole policy. Aerial cameras or 
equipment in or on aircraft may be cov- 
ered by an endorsement for an additional 
rate of 1% ($2.50 minimum additional 
premium). So with these two exclusions 
written out, the policy is practically all- 
risks, world-wide. 


FIRE ASS’N HONORS BRYANS 


The Fire Association tendered a din- 
ner at the Parker House in Boston last 
Friday to James M. Bryans on the eve 
of his retirement after forty-four years 
with the company. Half of that time 
was spent in New England as special 
agent. Present from the home office 
was Vice-President J. Victor Herd, who 
acted as toastmaster, and A. Irvin Voss, 
secretary. Harold Eastabrook, special 
agent of the Boston office, arranged the 
dinner, 








CLARK ADDRESS IN BOOK FORM 
The Western Insurance Bureau has is- 

sued in book form the address presented 

on “Capital Stock Fire Insurance,” by 

Herbert A. Clark, president of the bu- 

reau and vice-president of the Firemen’s 

of Newark, at the recent annual meet- 
ing of the bureau. 


Anivows Aetna Fire 


August 5 


= —— 








State Agent in N. Y, 


WAS SPECIAL IN NEW JERSEy 





H. L. Waterhouse Goes to Newar! From 
Philadelphia; E. C. Waterhouse 
Succeeds Him 





One field promotion, one home office 
promotion to the field and one field 
transfer are announced by President W. 
Ross McCain of the Aetna Fire Group, 
Special Agent Arthur K. Andrews has 
been promoted and transferred from 
Newark, N. J., to the central New York 
territory, with headquarters at Syracuse, 
where he will serve as state agent for 
the Aetna and its subsidiaries, the Worl 
Fire & Marine and the Piedmont Fire. 
succeeding Charles G. Bulkley, resigned, 

To succeed Mr. Andrews in the New 
Jersey field Special Agent Howard L, 
Waterhouse has been transferred to 
Newark from the Philadelphia territory, 
Edwin C. Waterhouse, an examiner in 
the home office, has been transferred to 
Philadelphia as special agent to succeed 
Howard L. Waterhouse. 

Mr. Andrews joined the Aetna in 1921, 
starting in the mail room. In 1926 he 
was made an examiner and in 1928 he 
was sent to New Jersey as a special 
agent. 

Howard L. Waterhouse has been with 
the Aetna since 1925, beginning his ser- 
vices in the accounts department. A year 
later he was transferred to the under- 
writing department, and in 1934 he was 
sent to Philadelphia as special agent. 
Prior to his Philadelphia assignment he 
had spent two years in the New York 
City department of the Aetna Fire 
Group. 

Edwin C. Waterhouse has been an em- 
ploye of the Aetna for twelve years. He 
began in the loss department and shortly 
thereafter was transferred to the New 
England department. 





W ants Commissioner’s 


Job Made Appointive 


An initiative petition was filed with the 
Oklahoma Secretary of State, by Byrne 
Ross and T. B. Williams, asking that 
the Insurance Commissioner’s office be 
made appointive instead of elective. Mr. 
Ross, one of the filers of the petition, 
was a candidate for Democratic noni- 
nation for Insurance Commissioner in 
the recent election in which Jess 6. 
Read, present incumbent, was elected as 
Democratic nominee. 





BIRKEMEIER’S NEW POST 


William H. Birkemeier, assistant sec- 
retary and chief underwriter for the 
Kansas City Fire & Marine, has te- 
signed to go with the Chicago office of 
the Hartford Fire, taking over the terti- 
tory which has been under the super- 
vision of George Fischer. Mr. Fischer 
is being transferred to St. Louis where 
he succeeds “Jake” Tenor, who is retit- 
ing from the field. Mr. Birkemeier 
joined the Kansas City Fire & Marine 
eight years ago, going from the Hart 
ford’s Chicago office. 





WIN WHISKEY ARGUMENT 


Fire companies and the Kentucky Ac 
tuarial Bureau have won in their argt- 
ment over rates on whiskey warehousts 
and contents. In a letter to Adolph 
Reutlinger of the Liberty Fire, Louis 
ville, the Kentucky Department held that 
no discrimination exists as between rates 
on brick and frame metal clad wart: 
houses. 





BAR COMMITTEES CHOSEN 


The insurance section of the New Jet 
sey State Bar Association has appointe' 
the following committees and chairmen: 
Fire, Walter R. Carroll, Camden; life 
and health, Samuel J. Foosaner, Newatk; 
lay insurance adjusters, Louis LeDu¢ 
Camden; compensation, Franklin 
Marryott, Newark; casualty, John W 
McGeehan, Jr., Newark. 
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Reserve for 


market quotations. 


STRENGTH 


Diversified selected invest- 


industries. 


Reserves to meet every ob- 
ligation in full. 


An outstanding net surplus 


icyholders. 


America Fore Presents Its Statements 


In spite of business slumps and uncertainty, America Fore 
still forges ahead as shown by our mid-year statements. 


Our thanks and appreciation goes to those America 
Fore agents and brokers, who undaunted by cut-rate 
competition, will only sell quality insurance, at a stand- 
ard price, in the strongest companies. 


Reserve for Losses 


*tAdmitted Assets Seoul a 
Continental........ $89,130,552 $20,621 ,371 $7,583,779 
Fidelity-Phenix.... 69,448,291 15,829,403 6,373,783 
no wis wise 22,256,770 5,340,218 1,162,358 
American Eagle.... 14,043,446 3,088,021 1,002,016 
First American..... 4,610,432 922,999 229,123 
Maryland.......... 3,065,024 376,962 104;876 
Fidelity & Casualty 48,431,864 13,025,209 21,664,866 


*Bond and Stock valuations on basis approved by National Association of Insurance Commissioners. 


tSecurities carried in the above statements are deposited for purposes required by law. Continental, $921 17 40; Fidelity-Phenix, $824,227.00; Niagara, $598,591.00; 
American Eagle, $233,536.00; First American, $447,653.00; Maryland, $417,757.50; Fidelity & Casualty, $1, 450, 346 


+Contingency Reserve, representing difference between total values carried in assets for all bonds and all owned and total values based on June 30, 1938 


SERVICE 


ments in leading American Conservative underwriting policy for 
the assured's protection. 


Adequate inspection service. 


An expense ratio that conserves 
assured’s premium dollar. 


; Expert adjusters, assuring competent : : 
for the protection of pol- and equitable adjustment of losses. . America Fore Companies 


Payment of all honest claims in full. 


President 


STATEMENTS AS OF JUNE 30th, 1938 


SURPLUS FOR 
POLICYHOLDERS 
tContingency Market Quotations ‘ 
Reserve Capital June 30, 1938 
$2,418,849 $5,000,000 $58,506, 553 
2,155,665 3,750,000 45,089,440 
394,060 2,000,000 15,360,134 
5,096 1,000,000 9,948,313 
37,543 1,000,000 3,420,667 
63,014 1,000,000 2,520,172 
1,861 ,936 2,250,000 © 11,879,853 
A 








CHARACTER 


Famous for fair dealing. 


Experienced agents to serve capably 
the interests of assureds. 


Has commanded confi- 
dence of insuring public for 
over 85 years. 

Over $1,066,000,000 in 


losses have been paid by 


since organization. 





America Fore Insurance 


THE CONTINENTAL INSURANCE COMPANY 
AMERICAN EAGLE FiRE INSURANCE COMPANY 
FIDELITY-PHENIX FiRE INSURANCE COMPANY 
First AMERICAN FirRE INSURANCE COMPANY 








Eighty Maiden Lane, 























































and Indemnity Group 


NIAGARA Fire INSURANCE COMPANY 
MARYLAND INSURANCE COMPANY OF DELAWARE 


THE FIDELITY AND CasuUALtTY COMPANY 


BERNARD M. CULVER, President 
FRANK A. CHRISTENSEN, Vice-President 


New York,N.Y. 
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AGENT AND POLICY CONDITIONS 


Producer Has No Right to Waive Policy 
Conditions Oklahoma Supreme 
Court Rules 

A ruling of the Oklahoma Supreme 
court indicates that an agent for a fire 
insurance company whose powers are 
strictly defined and limited by the ex- 
press terms of the contract of insurance 
cannot act so as to bin:i his company 
beyond the scope of his authority. The 
opinion was rendered in the case of the 
Springfield Fire & Marine; Phoenix As- 
surance and National Fire versus J. B. 
Simmons and E. I. Newblock. 

The court further ruled that where the 
waiver of the stipulations and conditions 
contained in a policy of fire insurance, 
relied upon, is the act and conduct of 
the agent of the insurance company, 
it must be shown that the agent had 
express authority from the company to 
make the waiver, or that the company 
subsequently with knowledge of facts, 
ratified the unauthorized action of the 
agent. 

A local agent of an insurance company 
whose only power is to solicit applica- 
tions for insurance, and forward them to 
the company for approval, and when the 
company issues the policy and causes it 
to be delivered to the insured, has no 
power to waive any of the provisions of 
the policy so delivered. 

Where fire insurance companies plead 
certain defenses based upon violations of 
provisions of policies issued, but fail to 
introduce evidence tending to sustain 
these defenses, it is not error to so 
instruct the jury and to limit the issue 
submitted to the jury to the value of the 
property lost. 


FORM NEW TEXAS INSURER 
Lloyds Guarantee to Write All Lines 
Except Life and Health; D. W. 
Sleeper Is Manager 
A new insurance company has been or- 
ganized and licensed in Texas bearing 


the name of Lloyds Guarantee Assur- 
ance, writing all lines except life and 
health. Headquarters are in Dallas. 


Claims are made that it is not a mutual 
or reciprocal and it will reinsure at least 
90% of all business written, the rein- 
surers to include London Lloyd’s and 
unnamed stock corpanies. Dwight W. 
Sleeper is one of the attorneys-in-fact 
and manager and Frank L. McNeny is a 
member of the board of underwriters. 
D. T. Mason of Dallas, an adjuster for 
London Lloyd’s, is general adjuster for 
Lloyds Guarantee. The company starts 
with an initial guarantee fund of $150,000. 

“You may deal directly with our com- 
pany, or we will deal with any insurance 
agent you may designate, and we will 
pay him whatever commission you auth- 
orize, adjusting the premium according- 
ly,” a letter from the new company to 
home owners says. A representative of 
Lloyds Guarantee Assurance explains 
that the agent’s commission would be 
added to the regular premium, the 
amount depending on how much the 
assured wanted his local agent to receive 
and, of course, on how much, if any, the 
assured wanted to pay extra to keep his 
local agent satisfied. 

MATHIAS C. CREMER DIES 

Mathias C. Cremer, who with his three 
brothers, Adolph, and the late Charles 
and Bernard, founded the Illinois Fire in 
1876, died at his home in Peoria, III., last 
Friday night after an illness of several 
months. He was president of the com- 
pany and was 81 years old. The Illinois 
Fire, at the time it was organized, was 
known as the German Fire. The name 
was changed when this country entered 
the World War. Adolph Cremer is t:eas- 
urer of the company. 

FIFTY YEARS WITH ATLANTIC 

Herbert R. Peck, for fifty years 
cashier of the Atlantic Mutual, was guest 
July 26 at a luncheon given by officials 
of the company in celebration of his 
having completed a half century of ac- 
tive service. Mr. Peck retires from the 
company October 1 in accordance with 
its retirement plan. 
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But you can turn rain to your clients’ profit by 





providing them with Rain Insurance against loss of | 





expenses or expected income due to rainfall. 


Promoters of holiday and anniversary sales and all other 
indoor and outdoor activities need this protection. Over the 
Labor Day weekend managers of athletic events, social affairs, 
hotels and resorts need it especially. 





Our fieldmen or this office will gladly assist you in solicit- 
ing and writing this business. 





|NORTH BRITISH & MERCANTILE 
INSURANCE COMPANY, LTD. 


























—— ——. 





CHARLES C. GREENE DIES 





For Twenty-six Years Associated With 

Adjustment Bureau, Retiring in 1934 

Because of II] Health 

Charles C. Greene, who served in yar. 
ous capacities with the General Adjuys. 
ment Bureau and later the Fire Compa- 
nies’ Adjustment Bureau from 1908 tp 
1934, died at Long Beach, Cal, on July 
31 after a long illness. He was 69 year; 
old. Funeral services were held on Wed. 
nesday at Coons Funeral Home, Long 
Beach. 

Mr. Greene was well known in insyr- 
ance circles, having served as special 
agent successively for the Niagara Fire 
and Providence Washington until 1% 
when he was appointed staff adjuster a 
the Albany, N. Y., office of the General 
Adjustment Bureau. Later he was ap. 
pointed manager at the Rochester, N.Y, 
office of the bureau, and still later man- 
ager at Buffalo, N. Y. In 1927 Mr 
Greene assumed executive duties at the 
head office of the bureau and continued 
in that capacity until July 1, 1934, when, 
because of ill health, he had to discon- 
tinue his business activities, and _ since 
that time he resided in California. 





JERSEY WOMEN PICNIC 


Enjoyable Affair Arranged at Ralston by 
Mrs. Milano Lawrie; Annual 
Meeting in September 

Insurance Women of New Jersey held 
a membership picnic at Ralston July 16 
with more than fifty in attendance in- 
cluding a number from Asbury Park, 
headed by Mrs. C. E. Hayes. Mrs. 
Milano E. Lawrie of Washington Valley 
arranged the picnic and the dinner that 
followed. The organization, Insurance 
Women of New York, was represented 
by its president, Julia D. Russell; Past 
President Helen M. Garvin, and Director 
Agnes Lougheed. 

The New Jersey organization has re- 
ceived eighty-eight applications for mem- 
bership. A nominating committee was 
appointed which will report at the next 
meeting, September 8, at Loft’s, Broad 
and Market streets, Newark. At that 
time arrangements will be made to at 
tend the state association meeting in 
Asbury Park, September 15 and 16. 


Says Big Bill 


(Continued from Page 17) 





courts, or that may come before the 
courts for disposal. 

In the other companies affected, the 
complications that possibly might. arise 
are not so important, but nevertheless 
the orders were secured so as to avoid 
all chances of trouble. f 

Mr. Goodcell said that he was rapidly 
learning a lot about insurance and the 
duties of his office, and that the instr- 
ance interests could rest assured that 
any problem that may arise will see him 
sticking on the job and endeavoring 0 
work out a solution with the insurance 
men. He said he wanted to be one of 
the insurance fraternity, not an auto 
cratic boss, and that he has found the 
insurance men entirely friendly and al- 
ready giving him hearty cooperation. 





ST. LOUIS BANS FIREWORKS 

Mayor Bernard F. Dickmann of St. 
Louis has signed the anti-fireworks . 
recently passed unanimously by the boat 
of aldermen. The ordinance forbids the 
sale. display and explosion of fireworks 
in the city except as a public spectacle 
under the direction of an expert an with 
the permission of the Board of Publi 
Service. : 





NORTHERN DIVIDENDS 
The Northern of New York declare! 
a semi-annual dividend of $1.50 a shart 
and an extra dividend of $1 a share, bot! 
payable on July 28 to stockholders 
that date. 
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BLUE GOOSE CON 





Entertainment Program Includes S ght- 
seeing Trip, Luncheon and Banquet 
and Grand Ball 

Chairman V. W. 

in charge of the 

grand nest convention of the Blue Goose 
in Los Angeles, August 23-25, has an- 
nounced some plans for the social end 
of the convention, among them being the 
sichtseeing trip for the ladies through 

Hollywood, the Hollywood Bowl, Bever- 

ley Hills, Bel Aur, Westwood, Los An- 

geles Riviera and hillside estates of 
prominent persons, to be featured by tea 
served at the home of Gander and Mrs. 

Eugene Davis in Beverley Hills. The 

Davis home is said to be a perfect Medi- 

terranean type of architecture and for- 

merly was the home of Sylvia Sidney, 
motion picture star. 

The joint luncheon, scheduled for 
Thursday noon, will be one of the most 
picturesque events of the convention. 
The room will be decorated in the Span- 
ish colors, and the visitors will witness 
the pageant of the flags that have flown 
over California. The pageant is by Phil 
T. Hanna, the anthor of the big pageant 
that featured the Automobile Club of 
Southern California outdoor show in 
1937. 

A big event of the meeting will be the 
banquet and dance at the Biltmore ball 
roon the evening of August 25. The 
decorations will be in blue and white. 
The music will be by one of the orches- 
tras that has made an enviable name for 
itself at the big motion picture studios, 
and which is in demand for social events 
of importance. 


F, A. Karasek Fifty Years 
With America Fore Group 


Fred A. Karasek, cashier of the West- 
ern department office of the America 
Fore, was guest of honor at a luncheon 
on Tuesday in Chicago commemorating 
his fiftieth anniversary with that organi- 
zation. Vice-President E. A. Henne 
headed the official family, department 
heads and intimate friends of Mr. Kara- 
sek, and presided as toastmaster. 

Mr. Karasek joined the Phenix of 
Brooklyn on August 15, 1888, when he 
was employed by the late T. R. Burch, 
then Western department manager, as a 
farm department bookkeeper, In 1903 
he was placed in charge of survey ac- 
counts. During the years 1918 and 1919 
he served as chief clerk, and in 1920 
was made assistant cashier of the Fidel- 
ity-Phenix, He was made general cash- 
ler on July 1, 1936, succeeding the late 
E. R. Wisdom. 

Mr. Henne presented Mr. Karasek with 
a gold watch with the Fidelity-Phenix 
insignia embossed. A letter of congrat- 
ulation was read from President B. M. 
Culver, who was unable to attend. 


Ad Conference 


(Continued from Page 6) 


General McKinney, 


arrangements for the 








Institute, who recently completed a sur- 
vey on life, fire and casualty insurance 
selling methods and his findings will 
be revealed to the insurance company 
representatives who attend. 

The question of typography and lay- 
out, always widely discussed at the I. A. 
C’s annual meetings, will be an out- 
standing feature of the agenda this year, 
with Thatcher Nelson, production mana- 
ger of Oxford Press, one of the leaders 
of the symposium. 

Transportation to the Cape will be by 
train, boat and in private cars. Prizes 
nave been arranged for tournaments to 
be conducted in golf and tennis. David 

- Gibson of the Maryland Casualty, a 
Member of the executive committee, has 
atranved for a handsome Athenian 
Tonze trophy to be awarded to the 
A. C’s golfing champion. The trophy 
will have to be won three times by any 
one player before it is to become his or 
er permanent possession. Arrangements 
for the tennis trophy have been com- 
Dleted by W. Leslie Lewis of the Agri- 
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Invitations have been extended to all 
I. A. C. members attending the annual 
meeting to visit the S. D. Warren Paper 
¥ Portland and Cumberland, Me., 
mills. The entire process of manufac- 
ture from the time the huge logs are 
taken from the wood piles until the 
finished fine papers have been tested and 
packed for shipment will be shown to 
those making the trip on Thursday, 
September 15. Transportation both to 
and from Maine, in addition to accom- 


The five and casualty programs, in 
addition to all the life meeting speak- 
ers, will be announced at a later date. 


ATTACK N. J. FRANCHISE TAX 

Assessment of a $25 minimum fran- 
chise tax by the New Jersey State Tax 
Commissioner against a New York in- 
surance broker soliciting business in 
New Jersey was attacked Tuesday in 
the New Jersey Supreme Court. Gaines, 
Silvey & Nichols, Inc., New York in- 
surance brokers, obtained from Justice 
Bodine an order for a Supreme Court 








review of the tax. Joseph C. Paul, coun- 
sel, said the action was in the nature of 
a test case in which about seventy-five 
New York concerns were interested. 

Mr. Paul contended the State Board 
of Tax Appeals erred in sustaining the 
commissioner’s levy. He took the posi 
tion contracts of insurance were closed 
in New York and solicitation of policy- 
holders in New Jersey dd not constitute 
“doirg business” in that state. The 
board, sustaining the levy, held that the 
producer was licensed to function in 
Nev Jersey by the State Banking De 
partment and this conferred the privilege 
of “doing business” whether exercised 
or not. 
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PROTECTING \\ 


/‘UTHE WORLD OF TOMORROW“ | 


The greatest enterprise of its kind ever undertaken, the New 


York World’s Fair 1939, will represent an investment of 
$150,000,000. Like other leading expositions of recent 
years,* the New York World’s Fair has adopted A.D.T. fire 


protection signaling systems to assure the quickest possible 


detection and reporting of fire. A.D.T. Central Station 


Protection Services now being installed at the Fair include 


Aero Automatic Fire Alarm, Sprinkler Supervisory and 
Waterflow Alarm, Manual Fire Alarm, and Watchman’s 


Compulsory Tour Systems. 


* Recent Expositions protected by A.D.T. include “A Century of 
Progress” at Chicago, The Texas Centennial at Dallas, and the 
Great Lakes Exposition at Cleveland. At none of these Exposi- 
tions did any fire result in more than trivial loss. The 1939 Golden 


Gate Exposition at San Francisco also will be A.D.T. protected. 
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TALES of the ROAD | 


By E. H. HORNBOSTEL, 
New York State Agent, Firemen’s of N. J. 





It is not generally known that the 
main line of the old Erie Railroad ran 
from Newburgh, to tide-water, to Lake 
Erie at Dunkirk. The original idea, and 
well suited to transportation in those 
times was to run from tide-water to Lake 
Erie. Now the old main line from Mid- 
dletown to Newburgh has been abandoned 
and the line from Salamanca to Dunkirk 
is a branch line. I remember when I 
went to Dunkirk first in 1894, seeing the 
large docks and piers there going into 
decay, but years ago this was one of the 
main shipping points via Erie R. R. to 
the West by Great Lakes freighters, 
when Chicago was “out West” and Buf- 
falo had not yet become a Great Lakes 
port. The Erie was a trunk line long 
before Commodore Vanderbilt united the 
various local roads that later became 
the N. Y. Central system. 

* * + 
Trolley Schedules of Years Ago 

“Looking backwards,” and along the 
same line of thought on which above re- 
marks are placed, I remember the fierce 
and sometimes acrimonious debates we 
had on the floor of the old Underwriters 
Association in New York State, about 
the control of the large schedules, run 
ning into millions, of trolley lines both 
urban, suburban and long distance, at a 
time when New York State was grid- 
ironed with trolley lines so that you 
could go from Albany to Buffalo except 
for a small gap between Fonda and 
Little Falls. Just about the time a line 
was contemplated there auto bus lines 
had commenced to run between those 
points. 

The trolley lines had developed “trol- 
ley tripping,” tourists traveling that way 
to see the country. It was also easy to 
trip from New York or Albany by trol- 
ley to Boston, and from Buffalo clear to 
Cleveland via Erie, Pa. It certainly 
made it easier for fieldmen to cover nu 
merous small towns in one day all the 
year round, even in blizzard time. 

To resume; a bureau was started by 
several of the larger companies to con- 
trol this class by lifting the rate-making 
from the jurisdiction of the Underwrit- 
ers Association of New York State, or 
nearly so, and brought on the then fa- 
mous fight between the union and non- 
union companies. But time, as in many 
other matters, took care of matters 
through the elimination of this class en- 
tirely, especially the long distance trol- 
ley lines 

* * * 
Friendly Battles 

So, “looking backward,” and rehears- 
ing the fights we had, it seems in retro- 
spect, a lot of wasted time however im- 
portant it seemed then. I know all about 
it as I was chairman of the committee 
in charge of those who opposed the es- 
tablishment of such a bureau, and among 
my associates were men who have since 
achieved great success, like Hart Dar- 
lington, manager of the Norwich Union: 
Wm. E. Maynard, now vice-president of 
the Providence Washington, then a stal- 
wart young special agent, known by his 
intimates as the “Candy Kid;” Frank 
E. Jenkins, now vice-president of the 
Queen and other companies, and others. 

We lost out, but we put up a good 
fight. At that time there were a large 
number of non-union companies on our 
side of the fence, which later became 
members of the union. The final fight 
took place at the Summer meeting of the 
association at Frontenac, N. Y., about 


1909, and I remember well how Jim 
Carothers, sitting beside me on _ the 
porch, asked me to lend him my pencil 
and some paper to coolly check off the 
members that were coming off the last 
boat before the meeting to determine 
who was who in the coming fight. There 
was no animus between us, however, but 
it seemed humorous to many watching 
us, who were violent fighters on the 
floor, that we should so coolly be dis- 
cussing the matter off the floor. 

But to me it was an illustration of 
how honest men could violently oppose 
each other on the floor and remain good 
friends, because they respected each 
other’s opinions, honesty and devotion 
to the interests of those that employed 
them without allowing personalities to 
creep in. 

Most trolley lines had trolley parks, 
and that end of the business was not 
sought. Later on both assured and 
agents realized the expediency of includ- 
ing them in the schedules, because nat- 
urally the companies getting these trol- 
ley parks wanted their share of the main 
outfit. It certainly was a nice safe way 
to travel on business all the year round 
in all kinds of weather, and people are 
just now realizing, with crowded high- 
ways, fool drivers and severe winter 
in the more northern zones, what they 
have lost by passing of the trolleys. 





Four Agents Tell How They Have 
Sold Personal Effects Policies 


Four agents who have been successful 
in the sale of personal effects insurance 
tell something of how they bring in the 
premium income in a recent issue of 
The Accelerator, monthly publication of 
the Boston and Old Colony fire insurance 
companies. R. C, Dreher, editor, recently 
wrote to several agents who have had 
unusual success with this form of cover- 
age asking them to relate their experi- 
Here are the replies: 
Burl 


ences, 

W. Burl Schmidt, W. 
Insurance Agency, Detroit: 

“The personal effects policy is a good 
policy for the assured and a good policy 
for the agency. It gives the agent a 
chance to make a lasting friend of an 
assured. Our clients seem to appreciate 
being told about this coverage, and when 
a claim is presented and paid, it usually 
strengthens our standing with the as- 
sured and opens a way for other-lines- 
of-insurance selling. 

“We use the advertising folders pre- 
pared by your office, and make it a point 
to present the personal effects policy and 
its desirable and necessary coverage to 
the attention of the better class of clients 
who are already on our books. The ma- 
jority of our high-class clients buy this 
coverage, and, once bought, they seldom 
fail to continue the policy. 

“All of our policies are sold on an an- 
nual basis, that is to say, we do not try 
to sell policies for a short term to cover 
some special trip that the assured con- 
templates. We sell the assured on the 
idea that this is a year-around policy; 
that he needs this coverage every day, 
whether he is traveling or in his home 
city. 

“Men who play golf and those who 


Schmidt 





Royal-Liverpool Questions and 
Answers on General Cover Risks 


General cover contracts are the sub- 
ject for consideration in Unit 4 of the 
educational analysis series issued by the 
publicity department of the Royal-Liver- 
pool Groups. Agents and brokers are 
presented with a list of statements and 
asked to tell whether they are true or 
false. 
tains the correct answers, the producers 
opening the envelope to check their 
answers after completing their own study 
of the statements. Following are the 
statements, the answers to which will be 
found on Page 28 of this issue: 

(1) The term “general cover” refers 
to contracts written under a reporting 
form, at an average rate over various 
locations, and covering on buildings, ma- 
chinery and stock, as well as furniture 
and fixtures and improvements and bet- 
terments, except on lumber lines which 
are covered for stock only. 

(2) For an account to be eligible for 
an Inter-state Form A contract, it is 
necessary that there be at least five qual- 
ifying locations, with aggregate values 
at other than the principal location suf- 
ficient to justify limits of liability of not 
less than 10% of the total provisional 
insurance. 


An accompanying envelope con- 


(3) The provisional amount on a con- 
tract written under I.U.B. Form 2 is the 
total of the estimated values filed or the 


Directors of the American of Newark 
have declared the regular semi-annual 
dividend of 25 cents a share, and an 
extra dividend of 5 cents a share, both 
dividends payable October 1 to stock- 
holders ‘of record September 6. 


total of the average values reported for 
the previous year. 

(4) In order for a sprinkler leakage en- 
dorsement attached to a fire contract to 
be eligible under an I.U.B. Form 1 or 2, 
it is necessary that there be at least five 
qualifying locations. 


Writing of Patterns 


(5) Patterns may be written only in 
connection with Forms I.U.B. 1 and 5 
and Inter-state or Intra-state Forms A. 

(6) All buildings on the premises of a 
manufacturing plant are considered as 
one location when written under JI.U.B. 
Form 2. 

(7) An application embodying a broker 
of record letter must be filed in order 
to secure a renewal average rate under 
I.U.B. Forms 1 and 2, but such appli- 
cation is not necessary for accounts 
written under Form 5. 

(8) A general cover reporting form can 
be properly described as an excess par- 
ticipating contract, in that the insurance 
under such policies does not come into 
play until the liability under all specific 
policies has been exhausted after apply- 
ing the penalties called for by the terms 
of any coinsurance clause that may be 
embodied in the specific contract. 

(9) If a report of values, required to 
be filed by a certain specific date, is de- 
linquent at the time of a loss, the com- 
pany will not be liable for an amount 
greater than the values reported for the 
location involved on the last statement 
of values filed prior to the loss, irre- 
spective of the limit of liability. 

(10) Specific insurance is in no case 
permitted under Forms 1, 2 and 5 with- 
out special permission, but is sometimes 
permitted under Forms A or B, to pro- 
tect the insured for values in excess 
of limits. 


hunt or fish are particularly attracted tp 
this policy if it is properly explained to 
them and particular emphasis put on the 
broad coverage afforded by the policy, 

“We're afraid that if we do not all 
this coverage to our clients’ attention 
some other agent might get an entering 
wedge with it. 

“Last but not least, we are proud to 
offer our clients a personal effects pol. 
icy, or any other form of policy in the 
Boston Insurance Co., as we know that 
in the event of a claim the client wil] 
receive such satisfactory treatment that 
he will always be a booster for oy; 
agency.” 


Agent Personally Sold on Policy 


Laurence B, Starr of Gelvin, Jackson 
& Starr, Meadville, Pa., adds his experi- 
ence: 

“This office has been very successful 
in writing personal effects insurance, and 
I believe one of the most important rea- 
sons is because I, personally, am sold 
on it. 

“T have carried a personal effects pol- 
icy for a great many years, and it is one 
of the few policies on which I have ever 
put a claim. I have used this argument 
to good advantage in selling my friends 
and clients. The boys in our office, too, 
all seem to realize what a good policy 
this is for one who travels. 

“We start our advertising in the carly 
Summer. 

“Yes, we think the prospects for sell- 
ing personal effects insurance are in- 
creasing.” 

Easy to Find Out Who Is Traveling 


The traveling and vacationing groups 
are specially cultivated by his agency, 
= U. S. Bond, Lamotte & Bond, York, 
>. 

“We have learned that the most suc- 
cessful way to develop the sale of per- 
sonal effects insurance is to contact those 
persons who are traveling either for 
pleasure or business. 

“Those traveling for pleasure are the 
easiest to sell. Newspapers are full of 
notices of persons taking extensive trips. 
Those who buy insurance when they 
are taking a trip will, after having been 
sold the insurance the first time, call 
you for it for future trips. 

“Personal contact with prospects is 
best, as many persons are not familiar 
with the coverage and the reasonable 
rates. Folders are an aid to solicita- 
tion, whether personal or by letter.” 

The last speaker, Otis M, Alfriend of 
Thomas L. Alfriend & Son, Richmond, 
Va., agrees with Mr. Bond and Mr. 
Schmidt on the subject of the use of 
folders. 

“At first we began to tell our friends 
about personal effects insurance when 
they were starting on a trip. Now we 
have policyholders who carry it all the 
time as we do ourselves. As a sales 
argument we tell them that we, person- 
ally, think it necessary annual protection 
which maw be overlooked if we wait to 
secure such protection every time we 
leave home, to say nothing of the fact 
that we wish to be protected against fire 
and theft when we send our clothing 
and other effects to the laundry, the 
cleaners, etc., or when we go to a hotel 
or club in our own city.” 1 

If you’re selling personal effects this 
year for the first time, says Mr. Dreher, 
or are redoubling your efforts in this 
direction and want to take a leaf from 
the experience of these agents, what 
will you do? Summarizing them all, tt 
looks as thought you'd: 

1. Start your campaign right away.. 

2. Sell yourself the coverage first, ! 
you don’t now carry it, and be able to 
speak from experience when talking 


about its advantages. 

3. First, tell the story to customers 
on your books. 

4. Then add likely prospect names, 
especially those reported in the papers 
as about to take a trip. 
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Insurance Broker Personalities 


Representative Leaders on William Street Who Are Making 
History; Their Careers and 
Accomplishments 


The following sketches of insurance 
broker personalities are condensed from 
William Street, the monthly magazine 


which the National Surety 
up until the first of 1938. 


H. Mosenthal & Son, Inc. 

In 1868 Hermann Mosenthal started 
as a general insurance broker at 19 
Broad Street. That was the beginning 
of the firm H. Mosenthal & Son, Inc., 
which has been an active force in the 
insurance business in New York since 


that time. About 1887 Mr. Mosenthal 
was joined in business by his son, Philip 
J., who a short time before had been 
graduated from the College of the City 
of New York. In 1905 Thomas M. 
Sweeney, an expert in insurance engi- 
neering and rating, became connected 
with the Mosenthal office and is now 
vice-president. In 1909 Claude E. Stearns 
entered the office as a bookkeeper. He 
is now treasurer. 

Walter J. Mosenthal, a graduate of 
Columbia, 1901, came in as an office boy. 
He is a cousin of Philip J. and holds the 
title of president. In 1925 Thomas W. 
Sweeney, son of Thomas M., joined his 
father in the office. Young Sweeney 
had been’ graduated from Wharton 
School of Business Administration and 
Finance and had spent two years with 
the Phoenix Mutual Life in Hartford. 
He is now secretary of the Mosenthal 
firm. In 1929 I. Warren Bell, who is 
assistant secretary, came in as _ assist- 
ant to Thomas M. Sweeney in the en- 
gineering, inspection and rating work. 
For several years prior to joining the 
Mosenthals he had been an engineer 
with the Factory Insurance Association. 

In 1937 Walter J. Mosenthal, Jr., who 
had been graduated from Dartmouth in 
1936 and Tuck School of Business Ad- 
ministration in 1937, joined the othe: 
members of his family and their asso- 
ciates in this well established and fa- 
vorably known brokerage house. 

So well has the business been 
ducted throughout its entire life that 
there are on its books today many 
names that appeared on those of the 
founder seventy years ago. 

* * a 


R. C. Rathbone & Son, Inc. 

One of the oldest insurance offices in 
New York is that of R. C. Rathbone & 
Son, Inc., which is now in its eighty- 
sixth year. R. C. Rathbone, the founder, 
was born in 1825. He was treasurer and 
chief of Volunteer Engine Company No. 
42 covering the Bleecker Street district 
where his father-in-law, James W. 
3leecker, first president of the New 
York Stock Exchange, resided. In those 
days firemen were entertained annually 
by the officers of insurance companies. 
Rathbone and several others engaged in 
representing property owners in negoti- 
ation and placing of insurance and ad- 


Corp. published 


con- 


justing losses. This was the beginning 
of insurance brokerage in New York. 
Management of the firm has been 
handed down from father to son to 
grandson. At the beginning of this cen- 
tury the business was incorporated. R. 
Blecker Rathbone became president in 
1915 and in 1919 was succeeded by Rob- 
ert C. Rathbone II. He is a graduate 
of Harvard Law School where he spe- 
cialized in insurance and commercial 
law. He has served several terms as 
president of the Insurance Brokers As- 
sociation of New York and during the 
World War was director of the insur- 


ance division of the American Red Cross. 
* * * 


Hagedorn & Co. 


Hagedorn & Co. which is now at 60 
Beaver Street, began as Hagedorn & 
Gillespie in 1869. In 1874 Daniel 
Schnakenberg joined the firm. Hage- 
dorn & Gillespie was dissolved on Mr. 
Hagedorn’s death in 1882. Mr. Schnak- 
enberg became principal owner. In 1906 
Hagedorn & Co. was incorporated and 
Mr. Schnakenberg became president. He 
and his associates have made the firm 
a world-wide institution. One of the 
foremost activities of this office is cot- 
ton insurance. Walter D. Despard 
joined Mr. Schnakenberg in 1892 and 
became vice-president in 1906. He re- 
tired in 1920 and died in 1923. Start- 
ing at the time of the clipper ships this 
office is still a strong factor in the busi- 
ness as vessels like the Queen Mary 
take the leading place in transatlantic 
transportation. 

The agency’s present personnel con- 
sists of Siegfried Gabel, president; Ed- 
mund M._ Tallman, vice-president; 
Arthur L. Wheaton, secretary; Louis J. 
Rice, secretary; Frederick W. Hopper, 
treasurer; Robert S. Hansman, assist- 
ant secretary; Robert L. Reid, assistant 
secretary and Charles J. Efros, assistant 
secretary. 





COMMITTEE FOR TENNESSEE 


President Keese of the Tennessee As- 
sociation of Insurance Agents has ap- 
pointed a casualty conference commit: 
tee with Martin A. Hayes, Nashville, 
chairman. 
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FIGHT COMMISSION CUTS 





Chicago Brokers to Take Firm Stand 
Against Moves of Chicago Board 
or Insurance Department 
Brokers Association of 
Illinois may take militant stand against 
reduction of commissions for its mem- 
bers if the drive to cut acquisition costs 
goes that far, it became known last 
week when a number of members de- 
clared themselves in emphatic terms. 
Question of the right of either the Chi- 
cago Board of Underwriters or the Di- 
rector of Insurance to reduce brokers’ 
commissions or to regulate their incomes 
may both he tested before the thing is 

through. 

From sources close to both the board 
and the State Department of Insurance 
it is learned that neither knows exactly 
how far its jurisdiction extends. The 
tight of the board to regular commis- 
sions has never been tested since 1861 
when it received its charter. Right of 
the director to intervene either in com- 
missions or acquisition costs is being 
questioned, except as to a tie-in as to 
how they will relate to rate making. 

Brokers are taking the attitude that 
if commissions are to be cut the cut- 
ting should be done at the top and not 
at the bottom. As producers of 65% 
of the business in Chicago they say that 
some agents are paying outlying real 
estate offices more than they are re- 
ceiving. 


The Insurance 





WANT FAVORED BROKER BILL 





Insurance Brokers Association of Illinois 
Preparing to Sponsor Measure 
Like New York’s 
The Insurance Brokers Association of 
Illinois is preparing itself to sponsor a 
“favored broker” bill before the state 
legislature when it convenes in the Fall. 

This was made known this week. 

The bill is to be patterned to a certain 
extent on the New York law which was 
approved by Governor Lehman last April. 
It will, however, probably be broader 
in its coverage and seek to include all 
lenders. The New York law refers to 
life insurance companies only as lenders. 

That the association which has _ its 
headquarters at Chicago has had a meas- 
ure of this kind in mind for some time 
is commonly known. However, when the 
executive committee of the National As- 
sociation met in that city two weeks ago 
leaders in the local body sought out New 
York members to discuss the matter. 





ORGANIZING EASTERN SHORE 





Virginia Agents Have Been Active With 
Meetings at Bellehaven, Culpeper 
And Charlottesville 


A regional meeting of the Virginia 
Association of Insurance Agents was 
planned at Bellehaven on the Eastern 
shore to perfect an organization during 
the meeting of a local board comprising 
agents in the counties of Accomac and 
Northampton. Oscar H. West, manager 
of the association, visited that section 
arranging for the meeting. Several 
members of the Norfolk board promised 
to assist in organizing the Eastern shore 
board, among them being Ben B. Bur- 
roughs, a director of the Norfolk board. 

A regional meeting was also planned 
at Culpeper and Charlottesville. 


FIREMAN’'S FUND 


S. FIRE FRANKLIN 
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AGENTS’ SALES DEMONSTRATION 





W. A. Williams to Present 30 Minute 
Sketch at St. Paul Convention; To 
Show “Word Magic” Film 

A sales demonstration based on sue- 
insurance selling methods, by 
A. Williams, vice- president of 
Gray Co., Minneapolis, and 
sales motion picture 


cessful 
Wheaton 
the Fred L. 
the much-talked-of 


“Word Magic,” whose exclusive rights 
to the insurance field have been ob- 
tained by the Aetna Life and affiliated 


companies, have been added to the pro- 
gram of the annual convention of the 
National Association of Insurance Agents 
at St. Paul in September. 

Presentation of Mr. Williams’ sketch 
will be made at the general session 
Thursday morning, September 29, de- 
voted to a discussion of sales and sales 
methods, Mr. Williams will be assisted 
by two of his associates, and the sketch 
will follow the lines of a similar one 
they conducted at the last mid-year 
meeting of the Minnesota Association, 
It consists of a formal presentation by 
Mr. Williams of his sales ideas, followed 
by actual sales demonstrations in the 
form of a dialogue between his two as- 
sociates. The complete presentation 
lasts thirty minutes. 

The motion picture “Word Magic,” 
which had its premier at a special show- 
ing at the Waldorf-Astoria in New York 
on June 16 and has since been in high 
demand in sales conferences throughout 
the country, is scheduled to be shown 
previous to the agency group session 
meetings Wednesday afternoon, Septem- 
ber 28. 

“Word Magic” is a three reel talking 
motion picture featuring Elmer Wheeler, 
who, as sales consultant for the DuPont 
Co., Macy’s, Hotels Statler, Interna- 
tional Silver Co., Johns-Manville, the 
Hoover Co., the Texas Co. and other 
large organizations, has developed and 
applied successfully five important sell- 
ing suggestions. 





OHIO FARMERS AGENTS MEET 





Business Meeting and Golf Tournament 
Features One Day Gathering At 
LeRoy, Ohio 

The Ohio Farmers Insurance Co. held 
its second annual agents’ Summer busi- 
ness meeting and golf tournament on 
Thursday, July 28, in LeRoy, Ohio, 
There were about 100 agents and special 
agents in attendance. Following the 
golf tournament dinner was served by 
Westfield Inn. 

Scarcely had dinner begun when there 
were sounds of band music in the dis- 
tance and as the music came nearer it 
was discovered to be the local school 
band, which in their red and white uni- 
forms, in a beautiful white float, bear- 
ing the figures 1848-1938 and _ carrying 
with them the “Old Man on the Fence,” 
Ohio Farmers insignia, in the person of 
Special Agent Howard Crane, made a 
beautiful sight. 

Vice-President C. D. McVay was mas- 
ter of ceremonies. President F. H. Haw- 
ley gave the welcome address, to which 
Paul Kridler, agent, Fremont, Ohio, and 
president of Ohio Agents Association, 
responded. 

J. C. Hiestand, secretary of the com- 
pany, gave a brief financial statement 
and outlined the progress and underwrit- 
ing results of the company for the first 
six months of 1938, making various com- 
parisons with former years. Others giv- 
ing short talks were Frank E. Kirkpat- 
rick, agent, Columbus, Ohio, and _ secre- 
tary, Ohio Agents Association; directors 
of Ohio Farmers P. K. Tadsen, C. E 
Jones and John A. Weber, George S. 
Valentine, assistant secretary, and W. Ww 
Waters, special agent. 


OFFICE AT EL CENTRO, CAL. 


Fire Companies’ Adjustment Bureat 
has opened an Imperial Valley office, 
with headquarteers at El Centro, Cal. 
with Adjuster L. E. Huber in charge. 
Mr. Huber has been transferred to his 
present post from the Phoenix, Ariz, 
office. 
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Of Agents on 


Local agents’ questions dealing with 
inland marine, sprinkler leakage, auto- 
mobile and riot insurance are answered 
by the Fireman’s Fund in the current 
‘spe of the company’s publication, The 
Record. These questions often bring out 
information on many points which are 
not widely known. Following are the 
inquiries and the replies to them: 

Question: What is the answer to the 
descriptive label problem on parcel post 
shipments? Our assured claims that a 
label has advertising value, but the parcel 
post policy excludes claims when such 
labels are used. 

Answer: All parcel post policies ex- 
dude claims for damages for packages 
on which descriptive labels are used, on 
the ground that any label that tends to 
describe the contents of a package also 
advertises the contents to dishonest peo- 
ple. As packages are carried in pouches 
from which they are taken only for 
sorting or delivery there is very little, 
if any, advertising value in such a iabel. 


Seller’s Risk on F.O.B. 


Question: When does the seller’s risk 
on a shipment sold on F.O.B. terms 
cease ? 

Answer: The seller’s risk ceases when 
the goods have been placed on or in 
cars or lighters and a clean bill of lad- 
ing has been furnished by the railroad 
company. The buyer is responsible for 
loss or damage incurred thereafter. 

Question: Does the sprinkler leakage 
policy cover damage caused to the pipes 
by tornado? 

Answer: No. Damage caused by tor- 
nado or windstorm is not included in the 
policy. 

Question: An automobile, equipped 
with a radio set, was stolen. Is the cost 
of the radio collectible through the com- 
prehensive policy in addition to the cost 
of the car? 

Answer: If the radio has been per- 
manently built into the car, either by 
the manufacturer as standard equip- 
ment or ‘installed later, it is considered 
part of the automobile, and therefore 
is covered by the policy for its actual 
value. If the radio is of a portable 
type, carried on a seat or on the floor, 
it is not a part of the automobile and 
therefore would not be covered by the 
comprehensive. 

Question: How soon can a riot and 
civil commotion policy be canceled? 

Answer: Except for non-payment of 
Premium the riot and civil commotion 
policy generally cannot be canceled by 
either party for at least ninety days. 
After ninety days it may be canceled 
according to the terms of the policy. 

Fine Arts Coverage 


Question: Can a fine arts policy be 
written for possessions other than those 
In museums, colleges and large personal 
collections ? 

Answer: Yes, this “all risks” policy 
should be written for many people who 
have paintings, etchings, pictures, valu- 
able rugs, rare books, antique silver, an- 
tique furniture, manuscripts, porcelains, 
rare glass and bric-a-brac of rarity, his- 
torical value or artistic merit. In the 
states where the personal property floater 
is not permitted this is the only “all 
risks” cover available for the complete 
Protection of such possessions. 

Question: Is it more economical to 
cover fine arts on a blanket basis under 
the personal property floater, or should 
they be scheduled and charged for at 
ine arts rates? 

Answer: Fine arts may be included 
with other property in the personal prop- 
erty floater on a blanket basis with full 
Coverage, provided personal property 
Tates are used. When fine arts rates 
are used each item must be scheduled, 
and coverage will be limited in location 
ned in the fine arts rates and 

s, 


When fine arts are in locations in 


JEWELRY-FUR °~ 


COMMERCIAL 


Fireman's Fund Answers Questions 
Several Coverages 


protected territory, and no coinsurance 
rates are published, the fine arts rating 
formula may give the lowest premiums, 
because of allowance made from flat fire 
rates under this formula. However, when 
the personal property floater is ‘arge 
enough to warrant the lowest loading 
charges, the personal property floater 
rate may effect a saving over the fine 
arts rate. 





Volunteer Firemen Seek 


Means to Obtain Funds 
W. A. Saunders, Ashland, Wis., has 
been elected president of the Wisconsin 
State Fire Chiefs Association. A resolu- 
tion was adopted favoring legislation to 
make possible county board appropria- 
tions to volunteer fire departments for 
county-wide fire protection, a plan which 
was ruled illegal under present statutes 
in Manitowoc County. 








Henry R. Lamy, fire survey engineer 


Page 27 


of the Travelers Fire and the Charter 
Oak Fire insurance companies, has been 
transferred to Cleveland, where he is 
now serving representatives of the two 
companies in that territory. Mr. Lamy 
succeeds A. J. Charron who resigned in 
June. He entered the employ of the 


Travelers Fire in 193%, coming from the 
Michigan Inspection Bureau where he 
had been employed as engineer eleven 


years. He is well and favorably known 
in Michigan and is being cordially re- 
ceived in his new assignment. He is 
associated with Manager C. R. Draper 
and Special Agent C. M. Petersen in the 


formerly attached to the Detroit office Cleveland office. 
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'HADLER 1802 


The Ameriean Shipmasters Association was founded 


by Atlantie’s Second President in 1861 


‘Worthy and well-gualified’ 


The American Shipmasters Association, now 
known as the American Bureau of Shipping, 
gave the American merchant marine its first 
system for the selection of worthy and well- 
qualified ships’ officers. The Association issued 
Certificates of Service to applicants for vari- 
ous grades of Mate and Master. Certificates 
of Competency were also granted on the basis 
of examinations in Nautical Science con- 
ducted by the Association. 


Pitlantic chore the 
following policies: 


FIRE © «© AUTOMOBILE 
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MARINE 
PERSONAL PROPERTY 
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FLOATERS 


OTHER 
DOMESTIC 





_— initiative in promoting the welfare of American ship- 
ping is no better illustrated than by the organization of the 
American Shipmasters Association, established in 1861 by John D. 
Jones, Atlantic’s second president. 

For nearly a century a leading factor in the marine insurance field, 
Atlantic today not only insures ocean hulls and cargoes but also 
writes insurance on practically all other types of property. 

Atlantic invites those who have never dealt with this company to 
follow the lead of the many experienced brokers who. use Atlantic 


policies as an aid in developing a constantly growing business. 


ATLANTIC 


MUTUAL INSURANCE CO. 
| Atlantic Building: 49 Wall Street, New York 





A NON-ASSESSABLE 
PROFIT PARTICIPATING 
LEGAL RESERVE 
INSURANCE COMPANY 








Baltimore * Boston * Chicago * Cleveland * Newark * Philadelphia 
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Answers to General Cover Risk 
Questions of Royal - Liverpool 


Below are the correct answers to the 
statements in the educational analysis 
series of the Royal-Liverpool Groups 
published on Page 24. 

(1) This statement on the test sheet 
is false. A general cover reporting form 
may cover stock, incidental machinery, 
furniture and fixtures and improvements, 
depending upon the form used, but never 
applies to buildings, except sheds and 
buildings usual to a lumber yard proper, 
and rated as part of such yard. 

(2) This statement on the test sheet 
is false. An account, to be eligible for 
an Inter-state Form A contract needs 
only two locations, with values at the 
second location sufficient to justify lim- 
its of liability of not less than 10% 
of the total provisional insurance. The 
same is true of an Inter-state Report- 
ing Form B. 

(3) This statement on the test sheet 
is true. Heretofore it was not permis- 
sible to use a provisional amount less 
than the highest limit of liability speci- 
fied in the contract, but it has been rec- 


ognized that this resulted in large de- 
posit premiums having to be paid on 
seasonal risks, which the final average 


values seldom justified; hence the recent 
change confining the provisional amount 
to the estimated values filed or to the 
average values reported. This change 
applies to Form 2 only. 


(4) This statement on the test sheet 
is false. It is only necessary that five 
locations be covered for sprinkler leak- 


age when that number, or a greater num- 
ber, of locations covered under the Fire 
policy are sprinklered. However, 
than five locations are sprinklered, the 
contract can be endorsed to cover such 
locations, it being a requirement that all 
sprinklered locations less than five be 
included. 

(5) This statement on the test sheet is 
true. It is not permissible to cover Pat- 
terns under I.U.B. Form 2 nor under 
Inter-state or Intra-state Forms B, these 
being intended to cover stock only at 
seasonal risks. 

(6) This statement on the test sheet 
is true. The same is true under al! re- 
porting forms of cover, where the loca- 
tion is eligible. 

(7) This statement on 
is false. In order to 
average rate it is necessary to file an 
application only in connection with a 
Form 5 account. The reason why an 
application is not required on the other 
forms for renewal is that they are re- 
porting forms and the necessary infor- 
mation can be secured from the insured’s 
previous twelve months’ report of val- 
ues. However, because Form 5 is a co- 
insurance form which does not require 
the filing of reports during the life of 
the contract, it becomes necessary to 


if less 


the test sheet 
secure a renewal 


submit an application listing the locations 
and the estimated average values for the 
coming year. 

(8) This statement on the test sheet is 
true. The provisions of the excess clause 
can best be illustrated by the following 
example: 

Specific Insurance Limit under 
100% Coins. Clause Reporting Form 
$10,000 $50,000 
$ 3,000 
Values 30,000 

Liability under specific policy pays first 
and is figured as follows: 

Specific insurance carried......... $10,000 


Loss 


Coinsurance requirement.......... 30,000 
TS PCE eT Le $20,000 
Specific pays 1/3rd or...........- $ 1,000 
General cover payS....-+.....006. 2,000 
$ 3,000 

(9) This statement on the test sheet 


is true. The “value reporting clause” 
reads as follows: 

“Tt is a condition of this policy that 
the insured shall report to this company 
not later than thirty (30) days after the 
last day of each month, the exact loca- 
tion of all property covered hereunder, 
the total value of such property at each 
location and all specific insurance in 
force at each of such locations on the 
last day of each month. At the time of 
any loss, if the insured has failed to file 
with this company reports of values as 
above required, this policy, subject other- 


wise to all its terms and conditions, shall 
cover only at the location and for not 
more than the amounts included in the 
last report of values, filed prior to the 
loss.” 

(10) This statement on the test sheet 
is false. agi insurance is permitted 


under Forms 1, 2 and 5 to protect the 
insured for values in excess of the limits 
provided for in the contract, or if such 
specific insurance is authorized in the 
rate, disclosed by written endorsement 
on the policy and shown by specific loca- 
tion in the monthly reports of values 
as rendered. Under Forms A and B spe- 
cific insurance is always permitted. The 
reason for this difference between Forms 
1, 2 and 5 and Forms A and B is that 
the former are written at an average 
rate based on average values at each lo- 
cation so that the placing of specific in- 
surance after the inception of the con- 
tract might well result in the collection 
of either an exorbitant or inadequate 
premium. This, however, is not true of 
Forms A and B which are written at 
specific rates, 

Suggestions: Reporting forms of poli- 
cies are decidedly advantageous to the 
insured who has fluctuating stock values 
at two or more locations. We suggest 
that you familiarize yourself with changes 


UNUSUAL COVER SOUGHT 


East Lansing Must Furnish Insurance 
Against Injury to Lansing Fire- 
men Rendering Assistance 
Lansing, Mich., fire department has 
been ordered to discontinue providing 
service to East Lansing until such time 
as that suburb furnishes satisfactory in- 
surance covering liability for injury or 
death of Lansing firemen, both under 
the workmen’s compensation law and 

Lansing’s pension provisions. 

In view of the extremely limited ser- 
vice to be obtained from the East Lan- 
sing department, citizens immediately 
started petitions urging strengthening of 
that department with a view to making 
it adequate for all but serious eme rgency 
situations. The Lansing commissioners 
have indicated they would sanction as- 
sistance if a bad fire developed at 
Michigan State College or in the East 
Lansing business district. 

Meanwhile East Lansing officials are 
reported working with Herman Henkel, 
Lansing agent, to arrange for provision 
of the insurance demanded by Lansing. 
Original negotiations were started with 
Lloyd’s, London, as Henkel said those 
underwriters were the only ones which 
would provide the unusual type of cover 
needed. The form of policy is being 
worked out by the agent and the East 
Lansing city attorney. The premium of 
about $700 will be based on number of 
runs made, with a provision for refunds 


WHEN POLICY IS VOIDED 

The Indiana Supreme Court, Aetna v. 
Robinson, 10 N. E. (2d) 601, holds that 
a provision in a policy that it shall be- 
come void on the happening of a certain 
event, such as the premises becoming 
vacant, is to be construed as making the 
policy void only on the happening of 
the event, at the insurer’s option, and 
if the insurer desires to exercise the 
option it must act promptly, inform the 
insured of its election, and return, or 
offer to return, all unearned premiums. 
\ failure in this respect will be deemed 
a waiver, and the insurer will be deemed 





to have elected to waive the right to 
cancel. The court distinguished cases 
dealing with earned, and not unearned, 


as not in point. 


TO IMPROVE RURAL AID 

Recodification of the laws designed to 
provide for rural fire protection is ap- 
parently scheduled for the 1939 session 
of the Michigan legislature. House 
Speaker George Schroeder, chairman of 
the legislative council, has appointed a 
special council sub-committee to study 
the present laws and prepare necessary 
changes. 


premiums, 


in the rules and discuss the advantages 
of general cover contracts with pros- 
pects. Study the possibilities in your ter- 
ritory and we are sure you will increase 
your multiple location business. 
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OPPORTUNITY for you 
what YOU desire. 


to write MORE Business is 


OPPORTUNITY for US to help is all we ask. 
Join the HANOVER FAMILY and let us work with you. 
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UNIQUE MANUAL-DIGEST OuT 


The new 1938 Unique Manual- Digest 
recently published by the National U Inder- 
writer Co. is the fortieth annual edition 
of this well known reference work. tt 
is a large and comprehensive book of 
over 1,650 pages and contains three main 
classes of — (1) reports op 
companies, (2) rate, value, settlement 
option and dividend information and (3) 
analysis of policy contract of each com- 


pany. 

The book includes information on 
“obscure” contracts, single premium poli- 
cies, cost data on retirement contracts, 
paid-up and extended values as well as 
cash values, information on the smaller 
companies, underw riting practice in addi- 
tion to policy (Provisions and much other 
data. The “reports” provide both a 
complete financial and corporate history 
of all companies and an extremely de- 
tailed showing of the latest annual state- 
ment, including an analysis of 


on : assets, 
numerous significant ratios, ete. 





PADDING LOSS VOIDS POLICcy 


Action was brought by a manufactur- 
ing company against the Niagara Fire 
and other insurance companies on fire 
policies covering a factory devoted to 
the making of leather goods. From a 
judgment for the plaintiff the insurance 
companies appealed. 

The fire was concededly of incendiary 
origin. The Appellate Division said that 
while the judgment might have been re- 
versed and a new trial granted on other 
grounds, the court was of opinion that 
the complaint should be dismissed for the 
reason that the proof of loss was wil- 
fully padded. The court cited cases in 
the United States Supreme Court and 
the New York courts to the effect that 
“if there is wilful misrepresentation of a 
material fact, or concealment thereof, 
on the part of the insured in the proof 
of loss, examination pursuant to the 
policy, or otherwise, the policy is void 
in accordance with its terms.” The judg- 
ment was reversed and the complaint 
dismissed. 


ON CANADIAN SPEAKING TOUR 
State Fire Marshal Sherman V. Coul- 
tas of Illinois is on a speaking tour of 
Canada. He addressed the Association 
of Canadian Fire Marshals, the Domin- 
ion Fire Protection Association and the 
Dominion Fire Chiefs Association. Mr. 
Coultas is the first fire marshal from 
the United States to be invited to ad- 
dress these organizations. He was the 
personal guest of Fire Marshal William 
J. Scott of Ontario. 





.BENNETT TO SPEAK IN UTAH 

Walter H. Bennett, general counsel 
National Association of Insurance 
Agents, will address a special meeting 
of the Utah association at Salt Lake 
City, probably August 11. Mr. Ben- 
nett is to make a tour of the Northwest. 








$4,000,000 CAPITAL JAN. 1, 1938 


$9,213,048 POLICYHOLDERS' SURPLUS 


$15,527,853 ASSETS 


The HANOVER FIRE INSURANCE COMPANY of New York 


LOSSES PAID SINCE ORGANIZATION $87,049,261 


Montgomery Clark, Pves. 
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World Tonnage Increased in 1937 
But That of the U. S. Declined 


Lloyd’s Register Book for 1938-39, just 
ublished in London, gives a complete, 
tailed survey of the world’s sea-going 
100 and up- 
number of steamers, 


merchant vessels of tons 
yards. The total 
motorships, and sailing vessels listed is 
ver 31,000. 

The rapid increase of tonnage owned 
by Japan and Germany is emphasized by 
statistics given in the book. Of the net 
increase Of 1,560,487 tons (to 67,846,511 
tons) in the total the 
year to June last, Japan’s share was 
531,602 tons, and Germany’s 306,594 tons. 


tonnage during 


Norway was third with 206,393 tons, 
while Britain dropped to fourth place 
with 236,918 tons, being only just in 


front of Holland with 221,061 tons. 
The United States suffered the larg- 
est decline, 421,047 tons for seagoing 
vessels, while China and Spain lost 127,- 
20 tons and 95,572 tons respectively. 
Britain’s share of the total tonnage is 
now 26.4%. 

Tonnage Changes by Countries 
Motorships have been chiefly in de- 
mand. While during the last twelve 
months there has been an increase in 
the steam tonnage owned in the world 
f 114,471 tons, the increase in the moto 
tonnage was 1,484,240 tons. It is after 
subtracting the decrease in the tonnage 
of sailing vessels and non-propelled 
craft that the net total increase is re- 


ing the year to June, 1937. How last 
year’s increase was divided between the 
world’s maritime nations is shown in the 
following table : 

(Gross tons) 


Incr. on 
Where owned 1938 1937 
Great Britain and 
ee 17,780,859 236,918 


Other countries 50,065,652 1,323,569 


Total 67,846,511 1,560,487 
The number and tonnage of 
steamers and motor ships owned in the 
world as recorded in Lloyd’s Register 
Book for 1938 are given below, as well 
a a comparison with 1914: 


eToss 


or 
Compd 
with 1914 
1938 Tonnage 
No. Gross tons per cent. 
and 


; Countries 
Gt. Britain 


Ireland 6,843 17,675,404 — 64 


Brit, dominions 2,218 3,043,086 + 86.5 
Brit. Empire 

Total ........ 9,061 20,719090 + 1.0 
Denmark ...... 694 1,129,556 + 46.6 
France 1,246 2,880,783 -+- 49.9 
Germany 2,321 4,231,657 17.6 
Greece 638 1,889,269 -+-130.2 
Holland ....... 1,473 2.852.012 + 93.8 
Italy 1,156 3,258,992 -+127.8 
Japan 2,187 5,006,712 +193.1 
Norway 1963 4613175 +135.7 
Spain ......... 793 947963 + 7.2 
Sweden 1... 1,239 1,571,054 + 54.7 
U S. (Se a) ... 2338 8 936,465 -+340.9 
U.S. (Lakes)... 519 2,467,430 + 92 
Other countries 3,781 6,365,993 + 831 
World total ... 20,409 66,870,151 ++ 47.3 
It is also shown that 52% of the 


World’s merchant shipping now depends 
on oil, while in 1914 the percentage was 
Only 11. 

e Ships Lost or Broken Up 
multaneously with the publication of 


its annual, Lloyd’s Register has issued 
a statistical summary of merchantmen 
totally lost, broken up, condemned, etc., 
which shows that during 1937 the gross 
reduction in the mercantile marine of 
the world amounted to 748 vessels of 
1,066,902 tons, excluding all steamers and 
motorships of less than 100 tons gross, 
and sailing ships of less than 100 tons 
net. Of this total, 707, of 1,025,584 tons, 
were steamers and motorships, and forty- 
one of 41,318 tons, were sailing ships. 
These figures, compared with 1936, show 
a decrease of tons as regards 
steamers and motorships, and a decrease 
of 1,388 tons for sailing ships. 


The total tonnage broken up during 
1937 was 610,783, against 1,016,460 tons 
in 1936, a decrease of 405,677 tons, and 


actual casualties show an increase of 
71,234 tons. The tonnage of vessels, 


owned in Britain and Ireland, which were 
broken up, dismantled, etc., during 1937, 
was 229,270 tons, against 341,569 tons in 


1936. 


The statistical tables, which have been 
prepared in such a way as to facilitate 
comparison between the principal mari- 
time countries of the world, provide data 
as to the relative frequency of the dif- 
ferent kinds of casualty which conclude 
the existence of vessels. Strandings and 
kindred casualties, which are comprised 
under the term “wrecked,” appear as the 
most prolific cause of disaster. To such 
casualties are attributable 44.4% of the 











ut 





iumber of steamers and motorships lost, 


and 30% of sailing ships. The Register 
observes that cases of abandoned, foun- 
dered and missing vessels, are, no doubt, 
frequently more or less similar in the 
circumstances of loss; and, if these be 
taken collectively, they account for 23.8% 
of steamers and motorships, and 55% of 
the sailing ships removed from the mer- 
cantile marine during 1937, owing to 
casualty. 

It is explained that a large propor- 
tion of the tonnage annually removed 
from the merchant fleets of the world 
comes to what may be described as a 
natural end, being broken up, dis- 
mantled, condemned, etc., for reasons 
not known to be consequent upon casu- 
alty or stress of weather. 

During 1937, the tonnage of vessels so 
broken up, condemned, etc., amounted 
to no less than 57.3% of the tonnage of 
the steamers and motorships, and 55.6% 
of the sailing ships included in the tables 
under review. One of the tables shows 
the number and tonnage of steamers and 
motorships of all nationalities lost 
through marine and war casualties since 
1914, exclusive of vessels broken up, con 
demned, etc., not in consequence of casu- 
alty or stress of weather, and gives for 
each country the percentage lost of the 
total tonnage owned. Excluding the five 
war years 1914-18, the average percent- 
age of loss of steamers and motorships 
belonging to Great Britain and Treland 
during the remaining nineteen years 
amounts to 0.48% per annum of the ton- 
nage owned. The world percentage for 
the year 1937 is 0.70. 


IMPROVING MEXICAN PORTS 

During 1938 Mexico will spend almost 
twenty million pesos on harbor improve- 
ments, such as dredging, building of 
breakwaters and quays, as well as main 
tenance of the ports of Tampico, Puerto 
Mexico and Progreso on the Caribbean 
coast and Acapulco, Mazatlan, Manzan- 
illo and Salina Cruz on the Pacific Coast. 


CONRAD 


FISCHER DIES 





Veteran Marine Manager of New York 

Office of Aetna Fire Dies Sud- 

denly at Bronxville Home 

Funeral services were held Monday 
evening at Campbell’s Funeral Church 
in New York City .for Conrad Fischer, 
manager of the inland and ocean marine 
department of the New York office of 
the Aetna Fire, who died last Saturday 
morning at his home in Bronxville, N. Y. 
His passing was sudden and unexpected. 
He was in the office last Friday appar- 
ently in good health. Favorably known 
in the marine field, he had been asso- 
ciated with the Aetna since March, 1926. 
Under his direction the marine business 
of the company showed excellent gains. 
Surviving him are his widow and one son. 

A native of New York City, Mr. 
Fischer was born September 14, 1876. 
Educated in the public schools, he en- 
tered insurance with Appleton & Cox in 
1892, remaining with that organization 
for twenty-three years. In 1915 he joined 
the Overseas Underwriting Agency and 
served as secretary. Three years later 
he went with Rollins, Burdick & Hunter 
as marine manager of the New York 
office, remaining until he joined the 
Aetna. He was a member of the Average 
Adjusters Association and active on vari- 
ous marine committees. 





Sharp Rise in Rates for War 


Risk Ins. Lessens Demand 
The recent sharp rise in the rates for 
war risk insurance seems to have had a 
marked effect on the employment of 
British shipping in trades with ports in 
Government Spain. Certainly, very few 
proposals for insurance have lately been 
received. 

The freight rate for coal from Brit- 
ain has now reached the level of £1 7s. 
6d. ($6.90) per ton, and it is calculated 
that for a representative freight steam- 
er the bulk of this would be absorbed in 
the cost of insurance, leaving very little 
for other expenses. Consequently, it 
appears probable that those owners who 
are still attracted to the Spanish trade 
may decide not to cover their vessels 
fully against the risks of war. As much 
as 60% is now quoted by certain sections 
if the London market to cover vessels 
trading with Spain against war risk for 
a period of three months, during which 
it is calculated that the vessels should be 
able to make two or three return voy- 
ages, on each of which the rate for the 
voyage might range between 20 and 30% 
if separately covered. 





Lower Shipping Losses Are 
Reported in June Figures 


Returns issued by the Liverpool Un- 
derwriters’ Association show that nine 
vessels of 34,445 tons gross, were posted 
in the Loss Book as lost during June. 
These figures compare with twelve ves- 
sels of 35,580 tons gross, so posted in 
June, 1937, and with eight vessels of 
20,372 tons gross, in June, 1936. 

The total number of casualties posted 
in the Loss Book during June last was 
405. For June, 1937, it was 450; for 
June, 1936, the number was 363, and for 
June, 1935, it was 332. Only vessels of 
500 tons gross and upwards are included 
in the returns. 


STEVEDORES LIQUIDATING 

Stevedores Self-Insurance Pool, op- 
erated in Seattle since 1929 by D. K 
MacDonald, is being liquidated. The 
eleven forms covered are now being is- 
sued in companies of the Fireman’s Fund 
group, which is writing the compensa- 
tion, while the Occidental Indemnity is 
carrying public liability. 

Approximately $1,000,000 in premium 
income was received by the pool since 
organization. It is reported that liqui- 
dation is due to shipping activities fall- 
ing off so sharply in Seattle. Premium 
was cut from $10,000 to $5,000 a month. 
The pool’s excess liability was carried 
in Lloyd’s, London. Current assets of 
the pool approximate $60,000 with a 
claim pool of $40,000. 
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Casualty .-- Surety 
1 Accident 
London Lloyd's Decision —— | Sa sa ae 1a 
Section 50-a GoodNews to Surety Cos SSP ASSURANCE CORPORATION, Ltd 
Seven Large N. Y. Banks Told That Placing Fidelity Bonds > ana GRADY, United States Attorney 
With Lloyd’s Unlawful in N. Y. State; Appeal Of JAMES F. MITCHELL, United Statos Manager 
Supreme Court Decision Expected RE. 
The decision last week by Supreme Siete ink as = tree eaia cernnreten 
Court Justice Francis G. Hooley in | James A. Beha’s Comment | 
Brooklyn that the action of seven large When Superintendent of Insurance | . 
New York City banks in bonding their James A. Beha, now a lawyer, con- | 
ducted a vigorous fight against the 


employes with London Lloyd’s was un- 
constitutional and void, and a violation 
of section 50-a of the State Insurance 
law, came as a welcome surprise to 
American companies writing fidelity and 


surety lines. This ruling was contained 
in several opinions accompanying the 
court’s decision on motions by the 


plaintiffs—two small stockholders of the 
defendant banks—to dismiss various at- 
firmative defenses made by such banks 
The news got around William Street 
fast and the decision this week has 
been the topic of conversation in surety 


circles. Defendant banks, who will ap 
peal the decision, are Corn Exchange 
Bank & Trust Co., Bankers Trust Co, 
Empire Trust Co. Central Hanover 


Bank & Trust Co,, 
Irving Trust Co. and the 


Brooklyn Trust Co., 
Manufacturer 


Trust Co, Plaintiffs are Edna H. Runcie 
of Freeport and Mervin I. Robbins of 
Mineola, and counsel for the plaintiffs 


Murrell, New York City 


is Gerald 
lawyer. 

Few underwriters were familiar with 
the requirements of section 50-a which, 
although six years on the statute books, 
has never been enforced. When drafted 
in 1932 this section was based on a pro- 
vision of the banking law. It was not, 
however, introduced in the banking com 
mittee of the New York legislaturc—it 
would have died a quick death—but went 
through the legislative mill as an amend- 
ment to the Insurance Law immediately 
following the section on unauthorized in 
surance. Shortly after section 50-a be- 
came law the banks refused to recogniz: 
its provisions on the grounds that it was 
unconstitutional. It reads in full as 
follows: 

_ “Section 50-a. Security may be required 
from banking officers and employers with au- 
thorized insurers. The board of directors or 
trustees, as the case may be, of each bank, 
trust company, savings bank or savings and loan 
associations in this state, shall have the power 
to require from each officer and employe there- 
of a bond or bonds in favor of such institution 
in such amount or amounts and in such form 
as shall be approved by such board of directors 
or trustees. Such bond or bonds shall be ac- 
cepted only from a corporation authorized to 
issue fidelity bonds and doing business in this 
state under the authority of the insurance de- 
partment of this state; and the premium there- 
for may be paid as a necessary expense of any 


such banking institution.” 
Three Complaints Entered 
Three complaints were entered by the 


plaintiffs against the several defendant 
banks: (1) judgment demanded that the 
amount of premium paid by the defend 
ants for fidelity bonds out of trust com 
pany’s funds be ascertained and deter- 
mined; (2) that the defendant directors 
be adjudged to account for and pay such 
amounts to the defendants, and (3) that 
the defendant directors be permanently 
enjoined from further accepting any 
bonds from London Lloyd’s or from any 
other insurance company not authorized 
to do business in the State of New York 
and from paying premiums therefor. 

In response the defendant banks in 
everal affirmative defenses, brought out 
the following facts (quoted from Runcie 

Empire Trust Co. et al.): 

“(a) That section 50-a of the Insurance 


operations of London Lloyd’s Under- 
writers in New York State. Thus 
he viewed the decision of Supreme 
Court Justice Francis G. Hooley with 
keen satisfaction and expressed the 
hope this week that the New York 
legislature would enact statutes mak- 
ing it necessary to carry all required | 
insurance in companies duly author- | 
ized in New York State. Mr. Beha 
expressed surprise that the various 
banks and trust companies involved 
in the stockholders’ suit before Jus- | 
tice Hooley should continue to carry 
fidelity insurance with London L!oyd’s 
six years after section 50-a became 
part of the New York State law. | 
“Lloyd’s avoids our jurisdiction, laws 
and taxes,” said Mr. Beha. “It they | 
were to accept state supervision, com- | 
ply with our laws and pay the taxes | 
paid by those companies authorized | 
to do an insurance business in New 


York State, there would be no ob- 
jection to them. They would then 
compete with our companies on a 


fair and equitable basis. 


Law of the State of New York woul'd 
not be interpreted by a man of ordi- 
nary intelligence to apply to insurance 


f the type carried by the defendant 
Empire Trust Co, with Underwriters at 
Lloyd’s; that if the plaintiff’s contention 
that it does apply is sound, the direc- 
tors acted in good faith under a mistake 
of law and fact in permitting officers of 
the defendant having charge of the mat- 
ter to continue said insurance after the 
enactment of section 50-a of the Insur- 
ance Law and that they are therefore, 
as a matter of law, not liable to the 
corporation for the amount of the pre- 
miums, 

“(b) That said insurance placed with 
Underwriters at Lloyd’s is valid and en- 
forcible, even though ultra vires, by rea- 
son of the fact that the contracts had 
been carried out according to their terms 
to date, but that the defendant corpo- 
ration has received the consideration for 
which the premiums in question were 
paid, namely, insurance coverage; that 
if insurance had not been placed with 
Underwriters at Lloyd’s like or similar 
insurance would have been obtained from 
other insurance underwriters at a great 
expense to the defendant corporation, 
and that the defendant corporation has 
not suffered any loss or damage by rea- 
son of said insurance. 


“(c) That the directors of Empire 
Trust Co. would forthwith cancel said 
insurance under the cancellation clause 


contained in the insurance policy if they 
were furnished with any information 
that said insurance was in any way in- 
valid or unauthorized for any reason 
and that the plaintiff prior to instituting 
action made no demand upon the direc- 
tors that said insurance be canceled and 
made no objection thereto. Furthermore, 
it was held to be to the advantage of 
Empire Trust Co. to carry the excess 
insurance with Underwriters at Lloyd's, 
as it is less expensive than similar in- 
































surance placed with other insurance un- 
derwriters; that the Underwriters at 
Lloyd’s are reliable and trustworthy 
and have a high financial rating; that if 
said Lloyd’s insurance were canceled 
Empire, Trust Co, might suffer severe 
loss if it should be discovered after the 
cancellation of the insurance that there 
had been a loss through a cause not at 
this time known which is covered by the 
policy; that plaintiff purchased the stock 
with bad motives and not in good faith.” 


Conspiracy Hinted At 


The latter point, i.e. the allegation of 
a conspiracy on the part of the plaintiff 
acting in concert with her attorney of 
record and with Mervin I. Robbins, the 
other plaintiff, was an intriguing ques- 
tion along William Street. The de- 
fendants as part of their affirmative de- 
fense pictured a plan and attempt to 
coerce certain New York banks and trust 
companies to “abandon the Lloyd’s poli- 
cies which they were carrying and re- 
frain from renewing or _ continuing 
them.” The defendants alleged that the 
plaintiffs had made small purchases of 
stock of their several institutions for the 
express purpose of bringing this action. 
It was further charged, “The purchases 
of bank and trust company stock were 
not made as investments and in good 
faith, but solely and only for the pui- 
pose of instituting litigation against the 
banks and trust companies, not in behalf 
of or in the interest of plaintiff or of 
the corporate defendant or of any of its 
stockholders, but at the instance of some 
insurance company or companies or per- 
sons unknown to the defendants whose 
interests are hostile to the corporate de- 
fendant and hostile to and in competi- 
tion with London Lloyd’s or its under- 
writers, and for ulterior purposes. r 

Justice Hooley granted a motion to 
strike out this defense, saying in part: 

“While a court of equity will refuse 
to entertain a stockholder’s action where 
it appears that the action is brought in 
the interest of a rival or hostile com- 
pany, that is not the situation here, for 
the reason that the insurance companies 
for which it is claimed the plaintiff is 
acting are not competitors of the de- 
fendant trust company and have no 
business interest in hostility to it. The 
insurance companies with which the 
plaintiff is alleged to be conspiring can 
derive no benefit from the granting of 
the injunction except by the voluntary 
act of the defendants themselves. The 
purchases of stock by plaintiff and Rob- 
bins and the bringing of similar actions 
are in no sense a conspiracy. No other 
facts sustaining such a claim are al- 
leged The motive of the plaintiff in 
bringing this action is no concern of 
the court. As a stockholder she is en- 
titled to enforce her clear legal rights. 
It is immaterial whether plaintiff pur- 
chased her shares of stock for invest- 
ment or for speculation or whether she 
retained the same or whether the com- 
plaints in the various actions aforemen- 
tioned were verified before the same 


(Continued on Page 34) 


Health Insurance 
Holds the Spotlight 


GROUP ASSOCIATION UNDER FIRE 


N. Y. Constitutional Convention Pro- 
posal for State-Wide Ins. System 
Vigorously Fought by Cos, 


The spotlight centered on health in- 
surance this week as the Department of 
Washington charged the 
\merican Medical Association and its 
affiliate, the D. of C. Medical Society, 
with violation of the anti-trust laws in 
attempting to prevent the functioning of 
the Group Health Association, Ine, It 
was charged that threats and coercion 
two medical 


Justice at 


were resorted to by the 
associations to prevent the successful 
operation of Group Health Association 


which is a cooperative clinic in Wash- 
ington for government employes. Under 
its plan some 2,500 such employes con- 
tribute a monthly fee in return for vir- 
tually complete medical care of each in- 
dividual and his family. 

A health insurance proposal before 
the New York State Constitutional Con- 
vention also held more than usual in- 
terest. This was no doubt because of 
the fact that daily newspapers in New 
York City gave front page stories to 
the efforts being made by _ insuranc 
companies to defeat this proposal which 
would mean a_ state-wide system ol 
health insurance and would permit the 
state to enter the field of accident and 
health insurance and to insure ever) 
person in the state. Legislators attend: 
ing the convention have been swamped 
with letters and telegrams from insur- 
ance interests informing them that the 
people do not want any state health in- 
surance, Says the World-Telegram edi- 
torially: 

“The proposal under fire is a simple enabling 
clause, giving the legislature power to provide 
for the aid, care and support of the needy, of 
for the or otherwise 
against the hazards of unemployment, sickness 
Chairman Edward Corsi’s Social 
without 2 


protection by insurance 


and old age. 
Welfare 
dissenting vote. 


Committee reported it out 

“The insurance companies are practically the 
only ones against it, says Mr. Corsi. Eve 
the doctors, who are officially cold toward 
medicine of any kind, have declined 
to oppose this bill and some medical spokesme! 
are for it. 

“Nevertheless, an outcry has been whipped 
to large proportions. It is like a chain letter, 
the companies turning the heat on their agents 
and the agents such support 4 
they can from clients and acquaintances. We 
hope the delegates, being informed of the source 
and bias of their correspondence, will reali 
that it is worth just about as much as 4 batch 
of chain letters.” 


Group Health Ass’n Under Fire 
An interesting angle to the A M. A 
opposition to the operation of Grol? 
(Continued on Page 31) 
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Blect R. E. McGinnis 
Central Surety Leader 


4, P. LINN FIRST VICE-PRESIDENT 





New President Associated With Late 
Dennis Hudson for 25 Years; Will 
Carry on His Policies 


Ray E. McGinnis is the new presi- 
tent of the Central Surety & Insurance 
‘orp. of Kansas City and the Central 





Surety Fire, its running mate, having 
reen elected by the board of directors 
1) succeed the late Dennis Hudson with 


yhom he was associated for twenty-five 


RAY E. McGINNIS 
vears. Thus, Mr. McGinnis’ election in- 


licates a continuation cf those policies 


assisted in developing and 
which have resulted in a successful op- 
crating record for the Central Surety 
Mr. McGinnis has been first 
vice-president up to this time. 

Herbert P. Linn, who has been vice- 
president, 


which he 
companies. 


was also advanced by the 
board to the post of first vice-president 
in recognition of his outstanding work 
as head of the bond department of Cen- 
tral Surety for the past six years. 
Their Respective Backgrounds 


Mr. McGinnis was one of the organ- 
zers of the Central Surety in 1926 be- 
‘oming vice-president in charge of 
claims. In 1929, when Dennis Hudson 
was named president, he was named first 
Vice-president, taking over additional 
administrative duties including the un- 
derwriting and agency departments. His 
msurance career began in 1914 as man- 
ager of the claim department of the 
Kansas City Casualty Co. When that 
company was merged with the Employ- 
ers Indemnity several years later he was 
tamed assistant secretary. 

A member of the bar, Mr. McGinnis 
aS a general claims attorney for the 
company which later became the Kan- 
‘as City Public Service Co. before en 
tering the insurance business.  Fifty- 
ne years of age, he is a native of Mis- 
~ourl, and a resident of Kansas City 
thirty-one years. : 
< Herbert P. Linn joined 
urety companies in 1932, his previous 
fxperience having given him a_ broad 
ackground of knowledge on which to 
conduct successfully the fidelity-surety 


W 


the Central 


°Perations of the company. The fine 
peord of this department under Mr. 
Inn's management is an 


: ; i indication of 

MS underwriting ability. 
Both M Ginnis i 

a Mr. McGinnis and Mr. Linn are 

pa known among insurance company 
Xecutives and agents. 
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Aetna Wins Grand Prix 
Paris, France, Exposition Awards High- 
est Honors to Its Safety Activities; 
Reactometer and Steerometer Also 
For its highway safety activities the 
Aetna Life & Affiliated Companies have 
been awarded the grand prix of the 
Paris, France, Exposition, according to 
an Associated Press dispatch. In win- 
ning this high honor the Aetna’s exhibit 
at the Exposition surpassed in excellence 
and practical safety value those of ex- 
hibitors from all parts of the world 
whose material on this subject was 
housed in the Exposition’s safety build- 
ing. The reactometer and steerometer, 
major items in the Aetna’s educational 
campaign, were separately awarded a 
gold medal. Both devices, developed in 
1935, have been exhibited in practically 
every town of more than 25,000 popula 

tion by the Aetna. 

The reactometer is now housed in the 
great Deutsches Museum at Munich and 
is one of the few American machines in- 
cluded in this famous exhibition, the oth- 
ers being the original airplane of the 
Wright brothers, Edison’s incandescent 
lamp and the talking machine. 

30th the reactometer and steerometer 
were popular features at the Paris Ex- 
position and thousands of motorists from 
European and Asiatic countries tested 
their brake reaction and steering skill 
by means of them. 


Health Insurance 
(Continued from Page 30) 
Health Association, Inc. is that the Dis 
trict of Columbia Supreme Court, with- 
in the past week, upheld its legality in 
a suit brought by the United States At- 
torney, David A. Pine, and by J. Balch 
Moor, insurance superintendent of D. of 
C. who had sought to dissolve the asso- 
ciation. The court held that the 
ciation was within its legal rights in 
furnishing medical care to its members, 
a right alleged to have been vigorously 
denied by the D. of C. Medical Society. 
Much of interest to accident and 
health insurance people is contained in 
the opinion rendered early this week by 
Assistant Attorney General Thurman 
Arnold as to alleged violations of the 
anti-trust statutes by the A. M. A. and 
its affiliate. Expulsion and boycotting 
were charged, held to be a violation of 


asso- 
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L. H. Mueller and L. S. Moorhead to 
Direct Associated Group's Affairs 


Election of Louis H. Mueller as presi- 
dent of Associated Insurance Fund, Inc., 
and chairman of the board of Associated 
Fire & 


Marine, was announced by the board of 


Indemnity Corp. and Associated 


follow- 


L. S. Moorhead 


directors of the group, July 28, 


ing its regular meeting 


was elected president of Associated In- 
demnity Corp. and Associated Fire & 
Marine 

Selection of Messrs. Mueller and 





MUELLER 


L. A 


Moorhead is in accord with the desire of 
the directors to continue with the plans 
and policies established and developed 
with marked success by the late C. W. 
Fellows, founder of the Associated In- 
surance Group, who died July 15, after 
having served as president since their in 
ception. 


Both Mr. Mueller and Mr. Moorhead 
have been closely associated with the 
late Mr. Fellows many years, each hav- 





the anti-trust laws “because they are ing served with him in the California 

an attempt on the part of one group of tate Compensation Insurance Fund and 

physicians to prevent qualified doctors 1 the formation of the present Ass 

from carrying on their calling and to ciated group of companies 

prevent members of Group Health Asso- ’ 

ciation from selecting physicians of their L. H. Mueller’s Career 

own choice.” Mr. Mueller, a graduate of the Uni- 
YOU CAN’T DISPUTE FACTS 


ANCE 


the use and 
request, 





“4 picture is worth 


ten thousand words.” 
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versity of California, A. B. 1916, spe- 
cialized in insurance in college and later 
followed William Leslie, now general 
manager, National Bureau of C. & S. 


Underwriters, as instructor in all courses 
of insurance and statistics in that col- 
lege for several years. He joined Mr. 
ellows in the California State Compen- 
sation Insurance Fund in 1919. Prior to 
that, he entered the insurance business 
as assistant to G. F. Michelbacher, now 
vice-president of Great American In 
demnity, in the National Workmen’s 





L.S. MOORHEAD 


Compensation Service Bureau (predeces- 
sor of the National Bureau) in New York. 
Mr. Mueller, who is a Fellow (by ex- 
amination) of the Casualty Actuarial So- 
ciety of America, has had a broad execu- 
tive and financial experience. After play- 
ing an important part in the organiza- 
tion of Associated Insurance Companies, 
in 1929 he was elected president of the 
Varney Air Lines. When that com- 
pany was purchased by United Air Lines, 
he continued as a director. In 1935 he 
returned to full time service with the 
\ssociated group as vice-president. 

His classmates in the insurance course 
at the University of California are all 
prominent in the insurance business to- 
day. They were Barrett N. Coates, now 
consulting actuary; Victor A. Mont- 
gomery, president of the Pacific Employ- 
ers Insurance Co., and J. O. Froberg, 
co-manager of the California Inspection 
Rating Bureau. 


L. S. Moorhead With Fellows Since 1914 
Mr. Moorhead, who has_ been 


president of the companies in charge of 
the branch head office at Los Angeles, 
first became affiliated with Mr. Fellows 
in the California State Fund in 1914, 
shortly after that body was created as a 
part of the California workmen’s com- 
pensation insurance and safety act 

\ graduate of the University of South- 
ern California, as an engineer, Mr. Moor 
head started as a safety engineer in the 
fund and advanced rapidly to more im 
portant underwriting and executive 
duties He 1 f 


vice 


is recognized as one of the 
Far West's leading compensation unde 


his 


writers and in new position at the 
head offices in San Francisco, will con 
tinue his managerial duties together witli 


the responsibility of field development 


throughout the United States 


OAKLEY’S CONDITION BETTER 

\lonzo Gore Oakley, 
United States F. & G., own so 
much improvement in the past few weeks 
that he has been sitting up in bed and 
walking around his room in the 


velt Hospital, New York. 


vice - president 


has s] 


Roose- 
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Attorneys Deal With Many Casualty 
Insurance Subjects at Cleveland 


Ownership of Land Creates Much Liability; Effect of Uniform 
Negligence Statutes on Underwriting; Michigan’s Rock 
Ribbed O. D. Law; Testimony of Doctors 


Included in the casualty round table 


insurance law section, 
which held its 


week, 


program of the 
American Bar Association, 
annual meeting in Cleveland last 
were the following three papers by well 
known insurance attorneys: “Liability of 
Owners, Landlords and Tenants to In- 
vitees, Licensees and Trespassers,” David 
C. Haynes, Youngstown, Ohio; “Con- 
flict in Laws of Various States Regard- 
ing Negligence Resulting in Death,” 
Wendell D. Allen, Baltimore; “Claims 


or Judgments Against Insured in Ex- 
cess of Policy Limits,” Henry Moser, 
Chicago. Two other papers appearing on 


the general program were by Albert E 
Meder of Beaumont, Smith & Harris, at 
torneys, Detroit, and F. Roland Allaben, 
of Allaben & Wiarda, attorneys, Grand 
Rapids, Mich. Salient features of all of 
these papers have been high-spotted in 
the following: 
Liability of Landowner 

David C. Haynes said that in consider- 
ing the liability of owner, landlord and 
tenant to invitee, licensee and trespasser 
it is well to remember the common say- 
ing that “everything comes from the 
land.” He referred back to the time of 
the Norman conquest when ownership of 
land was man’s greatest material achieve- 
ment; how such ownership conferred 
upon those so fortunate as to possess it 
in many benefits and privileges; how 
possession now carries with it duties and 
responsibilities that really make the 
landowner subservient to others. Mr. 
Haynes then showed that this change 
of affairs came about by reason of the 
gradual creation over a long period of 
time of the invitee, licensee and tres- 
passer, an entirely new classification of 
legalistic persons. One is now permitted 
to use his lands subject to the rights of 
all these. 

Mr. Haynes expounded this statement 
in the form of an axiom: “If one owns 
or uses real property long enough one 
will find he will be liable to, or owe 
somebody something.” The speaker then 
directed attention to a long list of legal 
decisions placing different interpretations 
on the aforesaid classification, for the 
purpose of endeavoring to ascertain if 
one knows just where one stands. Some 
of the decisions rendered are amusing, 
to say the least. He observed that the 
different judicial interpretations put upon 
the terms invitees, licensees and tres- 
passers cause one to wonder if it is 
really known just what is meant by each 
of those designations. Following are 
some of Mr. Haynes’ closing remarks 

Liability for Disrepair 

“All in all, as lawyers, we must face 
the facts squarely and realize there is 
a most definite change in the American 
law relative to landlords’ liability for 


disrepair. In the cases involving lessees’ 


patrons, a vast number of widely sepa 
rated jurisdictions have taken it upon 
themselves to extend this liability. It is 


therefore most difficult to understand 
taking into consideration our traditional 
ideas which have always been just the 
opposite, and which brings back to mind 
once again, as was stated in the be 
ginning of this paper, that the landlord 
of today has manx bilities, but fewer 
privileges, especially when an invitee of 
a tenant has many more rights than the 
tenant himself. 

“The most vexatious problem of to 
day is to determine whether the age-old 
doctrine, which relieves the landlord 
from liability for existing defects is not 
in accord with present day ideas 


“In conclusion, may I submit that in 


authorities used in this 
inclined to believe more 
that the law is always 


the study of 
paper I am 
than ever before, 


approaching and never reaching con- 
sistency. It will only become consist- 
ent when it ceases to grow or man’s 
mind becomes a static thing. With re- 
spect to certain cases that have been 
apparently criticized, if truth were not 
often suggested by error, human prog- 


ana indeed be slow.” 


Paper by W. D. Allen 


ress 


W. D. Allen’s paper referred to the 
common law of England which was, that 
the right of action for an injury to the 


person abated upon the death of the in- 
jured person. Likewise no cause of ac- 
tion might be maintained by relatives of 
the deceased for their permanent 
of services and society. In Scotland, a 
humane doctrine prevailed, and 
Massachusetts has the distinction of 
having passed, in 1648, what was prob- 


loss 


more 


ably the earliest statute giving a remedy 
for death by negligence. In 1846 the 
English statute commonly known as 


‘Lord Campbell’s Act” was passed. This 
was entitled “An Act for Compensating 
the Families of Persons Killed by Ac- 
cident” and has served as the model for 
similar acts in most of our states, all of 
which now have wrongful death statutes. 
These state statutes, however, have many 
important differences. 
Conflicts of Non-Uniformity 

From this condensed survey, said Mr. 
Allen, it may readily be seen that under 
the principle that the lex loci delictus 
controls the substantive rights of the 


parties, and the lex fori governs the 
procedure, the differences between the 
various wrongful death statutes as to 


their most important aspects alone, give 


rise to numerous questions of conflicts 
of law. At the present time, the courts 
of most states have become much more 
liberal with regard to the enforcement 


death statutes of other 
states. The courts today are much less 
likely to deny all remedy in the case of 
a wrongful death occurring in another 
jurisdiction 


Attitude of Courts 


Unfortunately, Mr. Allen continued, 
liberal decisions do not give a sure guide 
to what may happen in a situation not 
covered by a case precisely in point. The 
attitude of the courts has only in a very 
few instances led them to abandon com- 
pletely the “similarity doctrine.” As to 
what legislation would be beneficial in 
preventing refusal to entertain suits on 
causes of action arising under foreign 
death statutes: the ultimate solution, of 


of wroneful 


course, would be the adoption of a uni- 
form wrongful death statute in our 
states 


Effects on Insurance 


“The final consideration is, what effect 
would a uniform wrongful death statute 
have upon liability insurance companies ? 
Leading insurance counsel express much 
difference of opinion. My own feeling is 
that the possible advantages of such a 
statute at least deserves serious con- 
sideration. It is true that varying 
statutes and ensuing conflict of laws oc- 
casionally result in an insurance com- 
pany winning a case where it would 
otherwise have to pay a substantial ver- 
dict. The savings under the present 
system, however, form the exception 
rather than the rule. It should be pos- 
sible to incorporate a damage provision 
in the uniform statute which would great- 
ly lessen the danger of excessive ver- 
dicts. Also a uniform statute should add 
a far greater element of certainty to 
the experience of insurance companies 
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and aid them in the computation of their 
rates.” 
Excess Policy Limits 


Henry Moser’s paper on claims for 
judgments against insured in excess of 
policy limits undertook to throw light 


on a difficult legal problem. Here are 
some of his observations: 

“The modern liability policy almost in 
variably reserves to the insurer exciusive 
control of both defense and settlement 
and prohibits the insured from interfe1 
ing in any manner with negotiations for 
settlement or compromise. There is no 
question about the insurer’s right to set- 
tle or compromise litigation. The diffi 
culty arises when the insurer is faced 
with an assertion of duty to settle. 

“Tt is generally agreed that the ‘mere 
refusal to settle a case does not of it- 
self increase the limits of the policy so 
as to bind an insurer for a judgment in 
excess of policy limits.’ It is almost 
universally conceded, however, that un- 
der certain circumstances, a failure to 
settle or compromise a_controverted 
claim when an offer within policy cover- 
age has been made, justifies imposition 
of liability upon the insurer for a re- 
sulting ‘excess’ judgment. 

Difficulties Encountered 

“Insurance counsel 
certaining what those circumstances are 
finds himself confronted with ‘niceties 
of legal theory,’ and what appears to be 
an unresolved and insoluble conflict of 
authorities. Closer inspection reveals, 
however, that differences in result 
(which are his real interest) are not 
nearly so great as is the conflict in 
legal maxims. 

A. E. Meder on Tort Liability 

“Tt is no longer seriously controverted 
that an action in assumpsit for recovery 
in excess of policy coverage will not lie; 
there is no contract obligation either ex 
press or implied requiring the insurer 
to settle a claim within policy limits. 
The conflict of authority arises in deter- 
mining the legal basis for imposing tort 
liability, to-wit, for negligent failure to 
settle as distinguished from conduct 
amounting to fraud or bad faith toward 
the assured. 

“Tt is held in some 
an insurer is liable for 


interested in as- 


jurisdictions that 
a negligent fai! 


ure to compromise or settle claims 
against the insured for an_ offered 
amount within policy limits which re 
sults in a judgment in excess of cover 
age. A standard of care and diligence 
which a person of ordinary care and 


prudence would exercise in the manage- 
ment of his own business is prescribed 
for the insurer.” 

Effect of a workmen’s compensation 
act upon recovery in tort for an occu- 
pational disease or other non-compensa- 
ble injury furnished a live subject as 
handled by Albert E. Meder, who at the 
outset of his address propounded this 
question: 

“Given a state workmen’s compe nsa- 
tion act compensating only for acci 
dents ; 
the act; 


an employer and employe under 
the employe disabled or dead 


as the result of an occupational disease: 
an opinion by the court of last resort of 
the state that the contracting of the 
disease and the resultant disability did 
not constitute an accident, and, there- 
fore, that no recovery can be had under 
the compensation act—can the employe, 
or his estate or representatives in case 
of his death, recover at common law?” 

This, Mr. Meder said, is the question 
that has just been settled in Michigan 
where, in Adam vy. Acme White Lead 
& Color Works, the Supreme Court de- 
nied recovery, holding the compensation 
act to be limited to accident. 

The legal profession accepted the opin- 
ion, continued the speaker. It meant 
that there could be no recovery of work- 
men’s compensation for diability or death 
due to an occupational disease. But 
what about common law damages? As 
far as the speaker was aware, no claim 
was there: _ made by Adam's repre- 
sentatives for damages at common law. 

Present Michigan Situation 
Mr. Meder referred particularly to the 


two Michigan cases--Cell v. Yale & 
Towne Mfg. Co. and eight similar cases 
in which the Parker Rust Proof Co. 
was concerned, the questions of law in- 
volved being held identical. 
“Therefore,” continued Mr. Meder, 
“the law of Michigan is now definitely 


(a) that no recovery can be had at com- 
mon law for an occupational disease 
when both the employer and employe 
were under the compensation act, fe- 
gardless of whether negligence is predi- 
cated upon breach of statute or other- 
wise; and (b) that one is not entitled 
to compensation under the workmen's 
compensation act as it read prior to the 
1937 amendment adding a_ schedule of 
occupational diseases for which compenr- 
sation may be had under certain condi- 
tions. Therefore he is without a remedy 
He has sustained no legal injury. 

“The further question as to whether 
in Michigan, the employer and employe 
not being under the compensation act, 
the emplover is liable at law for dam- 
ages for the effects of an occupational 
disease, still remains somewhat difficult 
to answer. Certainly under the earlier 
decision such recovery could be had. The 
recent opinions have not clarified the 
subject. In fact, language used in the 
Parker case adds to the doubt.” 

Federal Court Action 

Mr. Meder referred to Federal court 
action on this subject and said: 

“The conclusion that some compensa- 
tion acts have not abrogated common 
law rights of action for occupational 
diseases has been reached in some Fed- 
eral cases. In all such cases the Federal 
courts have followed the courts of the 
states whose statutes they construed. 

“That their workmen’s compensation 
acts only abrogate those causes of action 
for which recovery may be had under 
them, leaving an action in tort for the 
effects upon a workman of an occupa 
tional disease or other non-compensa le 
injuries, even though both the employet 
and employe may have been under the 
compensation act, is the holding of the 
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about such matters than the sacred 
jurors. 

“Pertinent decisions are so modern 
and of such weight as to authorize the 
conclusion that the unanimous trend of 
the courts is to fully sustain the right 
to have competent medical experts give 
their opinions based on examination and 
tests as to whether or not a claimant is 
malingering injury or disease.” 

J. Harry Schisler’s Report 

During the past year the committee 
on fidelity and surety insurance law un- 
der the chairmanship of J. Harry Schis- 
ler, Fidelity & Deposit, aided a special 
committee of the conference of -com- 
missioners on uniform state laws in re- 
drafting two bills—one a proposed un:- 
form law for the release of sureties on 
the bonds of fiduciaries, and the other 
a proposed uniform law for the release 
of sureties on the bonds of public of- 
ficers. “It is hoped,” said Mr. Schisler, 
“that these bills can be submitted to the 
conference for final approval this year.” 

His committee is also following up 
the work already done to bring about 
enactment of a law pertaining to joint 
control by sureties in those states where 
needed. Finally, the committee has col- 
lected the outstanding decisions of the 
courts during the year 1937 on questions 
of law pertaining to fidelity and surety 
insurance and a list of such cases, with 
a brief statement of the question of law 
involved in each, was appended to the 
report. 

Insurance company men serving with 
Mr. Schisler include Austin J. Lilly, 
Maryland Casualty, as vice-chairman; 
George L. Naught, American Surety; 
Henry W. Nichols, National Surety 
Corp.; John A. Luhn, Fidelity & Deposit 





CULLEN C. I. T. DIRECTOR 
Vincent Cullen, president of National 
Surety Corp., has been elected a director 
of the Commercial Investment Trust 
Corp. 





Sentiiein L. & A. Exceeds 
1937 Income for Year to Date 


Gains, exceeding even those registered 
during the first half of the Golden Jubi- 
lee year of 1937, were made during the 
first six months this year by the Provi- 
dent Life & Accident. The total pre- 
mium income for all departments ex- 
ceeded that for the first half of last 
year by $118,000, a 3.2% increase. 

The life department recorded a 10% 
increase in total premium collections, 
and a gain of more than $3,000,000 in 
Ordinary insurance in force. 

The accident department’s gain was 
likewise noteworthy, reaching 8.5%. In 
spite of widespread conditions mitigat- 
ing against increases, the railroad de- 
partment ended the first half of the 
year with a total premium income 2% 
ahead of that for the corresponding 
period of 1937. The Group, likewise 
facing difficult situations, held its pre- 
mium total within a very few points of 
the outstanding mark set by the middle 
of last year. 

Total surplus for the protection of 
policyholders shows a_ substantial in- 
crease, President R. J. Maclellan re 
ported. Mortality and — ratio for 
the period were favorable. A substantial 
increase in benefit payments to policy- 
holders was shown, the total reaching 
approximately $2,000,000 for the period. 

President Maclellan in messages of ap- 
preciation to the field has expressed op- 
timism over the possibilities for the last 
half of the year. 


EMPLOYES’ IDEAS SOUS 

Employes of Continental cell 
and Continental Casualty, Chicago, are 
being urged to offer suggestions which 
will result in time and labor saving. 
Cash prizes totaling $100 will be paid the 
winners of the three best suggestions. 
The prize money is to be split $50 for 
the best suggestion, $30 for the next best 
and $20 for the third best. 
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i &H. iio ‘Ahead 1d 5% 
For First Six Months 


REPORTS OF 53 COMPANIES SHOW 


Members of H. & A. Conference Wrote 
$32,087,937 in Premiums and Had 
$15,203,372 Losses in This Period 
\ccident and health agents and execu- 

tives are accepting congratulations be- 

cause accident and health business has 
increased more than 5% in volume the 
first six months of this year compared 

to the similar period in 1937. 

Based upon reports of fifty-three mem- 
ber companies of the Health & Acci- 
dent Underwriters Conference represent- 
ing over 75% of the total volume of ac- 
cident and health premiums written by 
conference companies, premiums and 
losses for the first half of the year com- 
pared to the same period in 1937 are: 


Premiums Losses 
WP. Sic esawacna $30,499,798 $15,162,267 
ee eee 32,087,937 15,203.372 


Two important factors stand out as 
being largely responsible for this in- 
crease in accident and health production 
during a time when most major lines of 
business and other insurance _ lines 
showed decreases: (1) a heavy demand 
is being made for hospital policies and 
(2) the public is becoming more acci- 
dent and health insurance conscious. 
This latter factor is undoubtedly a re- 
sult of Accident & Health Insurance 
Week which took place in April. Most 
companies reported large increases in 
business in both April and May and 
continued good business in June. 

A. G. OAKLEY PRIZE DONOR 

In announcing prize winners for its 
1938 educational courses the Insurance 
Society of New York makes clear that 
Alonzo Gore Oakley, vice - president, 
United States F. & G., was the donor 
of the surety prizes. 
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| Items from Financial Statement of December 31, 1937: 

| Cee oa sc . .. . $1,000,000.00 
Surplus — a _ <4 + > Se 
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Total Admitted Assets 


. « $15,288,653.16 


Securities carried at $936,506.03 are deposited 
in accordance with law. 
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.G. Leigh of Arkansas 


Heads Sixty-Year-Old Agency in Little Rock Founded by His 
Uncle Whose Career Has Ever Been an Inspiration 
to Him; Has Many Civic Activities 


By Spencer Welton, Peripatetic Vice-President 


Everybody knows that insurance men 
vet about—the very nature of their call- 
ing makes it necessary—but the ambu- 
lant activities of the average agent and 
broker are for the most part confined to 
the communities in which their offices 
are located. 

\ few enlarge the scope of their in- 
surance and collateral operations so 
widely that frequent and extended jour- 
neys are made and Gilbert Leigh of 
Little Rock, Ark., is one of them. 

So it occasions no particular astonish- 
ment to any member of the insurance 
fraternity to encounter him on William 
Street, New York; Spring Street, Los 
Angeles, going into the Insurance Ex- 
change in Chicago, or coming out of the 
National Chamber of Commerce Building 
in Washington, D. C. 

James Gilbert Leigh, to give him his 
full complement of names, is the titular 
and actual head of the general agency 
of L. B. Leigh & Co., which on May 15 
of this year celebrated the completion 
of sixty years of successful operation. 
- The business was started by L. B. Leigh, 
uncle of Gilbert, and his brother Wil- 
liam, now a partner in the firm, and has 
from its inception held a commanding 
position in the wide area in which it has 
been continuously active. 

The founder, L. B. Leigh, was born 
at Rome, Ga., in 1851 and migrated from 
there to Little Rock, but the family was 
originally of Colonial Virginia stock and 
the courtliness of the old South is as 
instinctively evident today in Gilbert 
Leigh as is his vast pride in the state 
of his adoption, Arkansas. 


L. B. Leigh the Pioneer 


L. B. Leigh was a pioneer in a com- 
munity in which there were no tele- 
phones, electric lights, paved streets or 
other modern conveniences, but he soon 
became a definite force in the upbuilding 
of Little Rock and throughout his life 
was either appointed or elected to many 
important city, county and state offices, 
as well as being on the directorates of 
leading business and financial institu- 
tions. 

In him were combined the qualities 
of sagacity, unremitting industry and ab- 
solute integrity and the material rewards 
they earned were valued by him not for 
themselves alone but as evidence that he 
had wrought well. 

Such a heritage may be an inspiration 
or a handicap, depending upon the fibre 
of the man to whom it is given. 

To Gilbert Leigh it was an incentive 
to build still greater things, both busi- 
ness and community-wise, for he had 
had the advantage of three decades of 
intimate association with his uncle in 
the agency itself and had early resolved 
to pattern his life so far as lay in his 
power upon that of the purposeful 
founder. 

Gilbert Leigh was born in Dallas, Tex., 
but soon removed to Little Rock, where 
he attended public school and high 
school. Even as a boy he was tall and 
muscular and was outstanding in athletics 
1s well as in scholastic work. 

In his mind there was never any ques- 
tion about what his life work would be 


ind the dav after he graduated from 
high school he went to work in the of- 
fice of L. B. Leigh & Co. 


Admitted to Partnership in 1901 
There he addressed himself so assidu- 
ously to the purpose of learning the 


business that four years later, in 1901, 
he was admitted to partnership. 

Utter absorption in what he is doing 
and willingness to keep at it without 
pause as long as the job remains un- 
finished is, so his associates declare, the 
real secret of his btsiness success and in 
the same fashion the reason why numer- 
ous institutional and civic offices and 
responsibilities have been thrust upon 
him. 

He himself attributes what he _ is 
pleased to call a “modest success” to the 
training he had under “a very remarkable 
man”—his uncle, but however that may 
be, it is probable that the impress of his 
personality would have been just as deep 
no matter in what community or under 
whose aegis he had made his start. 

His Three Point Business Code 

His business code is as brief as it 
seems to have been effective: 

1. Integrity. 


2. Doing one thing at a time and 
doing it 100%. 

3. Recognizing that there is no substi- 
tute for work. 


His training has been almost altogether 
in fire insurance although the agency has 
been doing some casualty business for 
about twelve years. Mr. Leigh has not, 
however, undertaken to familiarize him- 
self with that and still devotes most of 
his attention, not given to the general 
administration of the business, to the fire 
end of it. 

He believes that the marine business 
probably offers the best opportunities for 
specialization in the various forms of 
insurance at the present time. The ma- 
rine companies, he remembers, invented 
insurance and he thinks they have al- 
ways been most aggressive and boider 
in reaching out into new fields than any 
of the other underwriters; and his ad- 
vice to a young man starting out in the 
insurance business at this time would 
be to give a great deal of attention to 
the marine business. 


Extra-Curricular Activities 

What might be termed extra-curricu- 
lar activities may perhaps be best 
enumerated by quoting from the hand- 
some and impressive sixtieth anniversary 
brochure published by the agency. 

“Like his uncle, J. G. Leigh has al- 
ways taken an active part in matters that 
work not only for the betterment of the 
insurance profession, but also for the 
civic and social progress of the state. 
He has been chairman of the advisory 
committee of the Arkansas Fire Pre- 
vention Bureau for nineteen years. He 
was an early president of the American 
Association of Insurance General Agents 

“During the World War he directed 
the United War Work campaign for 
funds to support all welfare organiza- 
tions for the service men. He was the 
first president of the Little Rock Com- 
munity Chest. He has served as presi- 
dent of the Little Rock Chamber of 
Commerce, director of the Chamber of 
Commerce of the United States, and 
vice-chairman of the Arkansas Centen- 
nial Commission. He is now vice-presi- 
dent of the Arkansas State Chamber of 
Commerce. 

“In addition to his public and civic 
interests, J. G. Leigh is president of the 
Commonwealth Federal Savings & Loan 
Association, Little Rock; chairman of 
the board of directors of the Federal 
Home Loan Bank of Little Rock; na- 
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J. GILBERT LEIGH 


tional executive committeeman of the 
United States Savings & Loan League; 
president and treasurer, Roselawn Me- 
morial Park, Little Rock; president of 
the Little Rock Country Club and direc- 
tor of the Peoples National Bank, Little 
Rock, and of the Arlington Realty Co., 
El Dorado, Ark.” 
Personality Close-Ups 

Gilbert Leigh is big in stature as well 
as in accomplishment and casual readers 
of human nature are sometimes misled 
by his poise and imperturbability. 

His is the judicial temperament. 

He never rushes headlong into things 
but once committed to an enterprise in 
which he has confidence, he is unswerv- 
ing in his determination to see it through 
to a successful conclusion. And when he 
goes into action, what may have ap- 
peared to be stolidity reveals itself as 
the irresistible force moving slowly and 
inevitably forward 

Early in life Gilbert Leigh acquired 
the faculty of delegating authority and 
has been more than ordinarily success- 
ful in selecting able lieutenants, not only 
in his agency but in his other under- 
takings, which has made it possible for 
him to be identified with important en- 
terprises in widely separated fields, al- 
though his major interests, as well as 
enthusiasms are in and of Arkansas. 

The contemporaneous history of Ar- 
kansas is rich in examples of men who 
have come north to establish themselves 
in high places in many divergent lines 
of endeavor. Gilbert Leigh has preferred 
to remain in Little Rock with his “home 
folks” but nobody would think of de- 
scribing him as provincial or even in- 
sular. 

Putting it in his own words: “After 
spending a great many years and a great 
deal of energy supporting friends and 
fighting enemies who were candidates 
for office, I concluded that it makes very 
little difference to a citizen transacting 
legitimate business in an honorable way 
who the officers of a state are. I find 
that a good governor will treat us fairly 
because we are entitled to it and a bad 
governor will probably treat us better 
than we are entitled to because he would 
hope thereby to acquire our friendship 
and/or avoid our enmity. But in Arkan- 
sas we have not up to now encountered 
a bad governor. 

“As a result of politics through the 
enactment of an anti-trust law, the fire 
insurance companies pulled out of Ar- 
kansas in 1905 and stayed out for two 
vears. Our firm organized some small 
companies and made reinsurance con- 
tracts with those we had previously rep- 
resented and kept our business together 
during that time. Due to a change in 
the law the other companies all came 
back in 1907 and we then went for four- 
teen years without any kind of a rating 
bureau, each agent, special agent, com- 
pany, guessing off the rates on each in- 
dividual risk according to his judgment, 
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Decision on Lloyd's 


(Continued from Page 30) 


notary and whether the plaintiffs therein 
retained the same attorney. .. .” 
Banks Creatures of the State 

It was further held by Justice Hooley 
that banks are a creature of the state 
therefore the legislature of the state 
had the unquestioned right to provide 
by law for the management of banks 
and trust companies incorporated under 
its laws. He emphasized that “there 
can be no doubt about the power of the 
legislature to prescribe that such banks 
and trust companies should require from 
their employes fidelity bonds and that 
no bonds should be accepted by such 
bank or trust company from any of its 
employes except such as are authorized 
by section 50-a of the Insurance Law.” 

The fact that Lloyd’s Underwriters 
may be financially responsible, the fact 
that they have a good reputation, the 
fact that the directors of the several 
defendant banks were acting in the ut- 
most good faith, does not justify, in 
Justice Hooley’s opinion, their acceptance 
of fidelity insurance from a_ company 
other than that authorized in section 
50-a of the Insurance Law. He declared: 
“It makes no difference that the bank 
might be compelled to pay premiums to 
legally authorized companies larger than 
those paid to Lloyd’s for similar insur- 
ance. If there be reasons why banks 
and trust companies should be permitted 
to procure fidelity insurance from 
Lloyd's, that is a matter for the legis- 
lature and not for the courts to au- 
thorize.” 

MRS. HOWARD OSBORN DEAD 

Friends of the late Howard Osborn, 
one-time assistant agency superintendent 
of the National Surety, will be grieved 
to learn of the death of his wife in 
Washington, D. C., July 23. She was 
found dead in her apartment, a suicide, 
and an unsigned note indicated she could 
not live without him. Prior to his death 
a vear ago Mr. Osborn worked for the 
HOLC and Treasury Department. 


or what it took to get the business. We 
finally got through that era, got our 
present law enacted authorizing the op- 
eration of a rating bureau and _ then 
fought every legislature for about twelve 
vears to keep from having the law re- 
pealed. 

As a result of all these experiences, I 
have concluded that there are no condi- 
tions that can be developed in Arkansas 
under which anybody can do_ business 
if T cannot. So I let nature take its 
course as to politics and deal with the 
situation as it exists when the time 
comes. We are (Arkansas fieldmen) gen- 
erally conceded to have been pretty suc- 
cessful.” 

The Third Generation 

While Gilbert Leigh is most unlikely 
to relinquish any of his business interests 
for a long time to come, he has the 
prideful satisfaction of knowing that the 
third generation is in training to take 
over when and if the time seems propi- 
tious. 

J. Gilbert Leigh, Jr., a graduate of 
Culver Military Academy and of Prince 
ton, entered the office in 1935 and *s 
already assistant general agent. A 
daughter, whose husband is W. P. Wit- 
sell, Jr., an adjuster with the Fire Com- 
panies Adjustment Bureau, lives at 
Jamestown, N. Y. 

Mrs. Leigh, born at Hot Springs, 's 
necessarily a prominent figure in the so- 
cial and official functions of the Arkansas 
capital, but devotes much time to the 
welfare of the Episcopal Church 

Those who attended the mid-year 
meeting of the National Association 9° 
Insurance Agents at Hot Springs will 
be interested to learn that the Arlington 
Hotel is in part built upon ground once 
owned by Mrs. Leigh and that the con- 
struction bond, written by the Leigh 
Agency, was the largest contract bon 
ever written in Arkansas. 

That’s typical—why add more? 
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